


knows 
» Who 
Pacific 

profit 
In an- 
f time 


nan. 
_—emse 


| Ohio, 
ayton. 
P. O. 








ithern 
x peri- 


lan. 


——_— 


man- 
plans 


an. 





AND 


em- 
harge 


an. 


MAN 


Coast 
igles; 
» and 
)pers, 





iddle 
rker, 


an. 





Best 
. J. 


GER 
years 
bond 





pods, 








EE 








r oer 
JU zo 928 
COPYRIGHT 1928 BY AMERICAN LUMBERMAN 
Index to Advertisements, 82-83 Table of Contents, Page 29 


























NORTHWESTERN [UMBERYAN See THE TIMBERMAN 


ESTABUSHED 1873. ane ia99 9 ESTABUSHED 1886. 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 











———— 
FOUR DOLLARS A YEAR 


EKL f 
ye wueaah pte CHICAGO, JULY 21, 1928 SINGLE COPY 25 CENTS 


Build These “Farm Utilities” In Yard 

















Upper Left—An easily cleaned trough for feeding grain to lambs. Upper Right— 

Self feeder for pigs. Center—Feed rack for hay or straw. Lower Left—“A-type” 

portable hog house, with opening for ventilation. Lower Right—Colony brooder 
and poultry house. 





Utilize “Shorts” and Spare-Time Labor 





AMERICAN LUMBERMAN 





JULY 21, 1928 








Better Times Ahead for 
Lumber Industry 


The lumber industry has passed through 
periods of low prosperity before. It has always 
come out with flying colors. 

The present period is no exception. In fact, 
the accumulated farm demand for lumber 
coupled with the improved farm situation 
promises just the stimulus that is needed to 
start a new era for the lumber industry. 

Look back over the files of this great in- 
dustry and you will find that the firms that 
had courage and faith and bought timber ten, 
fifteen, twenty-five or even fifty years ago are 
today well-rated, prosperous concerns. We 
predict that the firms that hang on to their 
timber and keep the wheels turning will be 
equally as prosperous a-few years hence. 

In the long run there’s only one way that 
timber prices can go—and that’s up. 


James D. LA C E Yo Co. 


Timber Land Factors 








Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave, 626 Henry Bidg. 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl. Bank Bldg. 
MONTREAL MEMPHIS VANCOUVER 
Castle Bldg. First Natl. Bank Bldg. Vancouver Block. 














Ji” No trouble in 
“<= 11 years of service 


O trouble whatever in 11 years of service has 

been experienced with the Pyle-National head- 
light on this Vulcan main-line locomotive of the 
Adams Banks Lumber Co., Morton, Miss. Another 
addition to the long list of logging companies unani- 
mous in praise of Pyle-National. 


- 


More than thirty years ago Pyle-National began to 
supply railway electrical needs. Now, more than ever, 
the name Pyle- National on headlights and other 
railway electrical equipment is a guarantee of depend- 
able, low-cost service. 


The Pyle-National Company 
1334-1358 No. Kostner Ave., Chicago, Illinois, U. S. A. 


Canadian Agents: Export Department 


The Holden Company, Ltd. International Railway Supply Co. 
Montreal, Winnipeg, Toronto. Vancouver 30 Church St., New York City 


Branch Offices: 


3509 Grand Central Terminal, New York City 2241 Oliver Building, Pittsburgh, Penna. 

815 Boatmen’s Bank Bidg., St. Louis, Mo. 716-718 Little Building, Boston, Mass. 

311 Builders Exchange Bidg., St. Paul, Minn. 1000 Marine Bank Bidg., Houston,Texas 
AL 7-21-Gray 
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for Shrewd Buyers 


The good judge of values always appreciates 
Kneeland-McLurg stock. Investigate the values 
offered by the items below and we know you'll 
be interested. 


150,000 ft. |” Sel. & Bet. Kiln Dried Birch 
100,000 ft. |” No. | Common Kiln Dried Bich 
75,000 ft. Ix5 & Wdr 8 & Lor. No. 2 Com. Kiln Dried 
Birch 
Ly 150,000 ft. 1” Ne. | Com. & Bet. Air Dried Bireh 
YU 


YY Yyy 100,000 ft. 1” Ne. 2 Common Air Dried Birch 
iy 175,000 ft. 1” No. 3 Common Birch 
Y YW 90,000 ft. |” No. 2 Com. & Bet. Brown Ash 
. Y//; 25,000 ft. 6/4” No. 3 Common Soft Maple 
« ‘ 30,000 ft. |” No. 3 Common Basswood 


“KORRECT-MAKE” MAPLE FLOORING 
50,000 ft. 93x24” Second Grade 
30,000 ft. 49x24” Third Grade 
“KORRECT-MAKE” BIRCH FLOORING 


30,000 ft. 43x24” First Grade 
25,000 ft. §3x24” Second Grade 
50,000 ft. 43x24" Third Grade 
13,000 ft. xi.” First Grade 


90,000 pes. 32” No. | Basswood Lath 
26,000 pes. 4 No. | Basswood Lath 


Write for delivered prices. 
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THIS CONVEYOR 
NEEDS NO NURSE 


Any conveyor is the better for a little oil now and then; it is well to 
put it under cover when not in use. Unfortunately, these things are not 
always done. And that is where the sturdy construction and permanent 
features of Standard Conveyor equipment stand out strongly. Standard 
Conveyors outlive abuse and hard usage. There are hundreds of them in 
use every day, giving satisfactory service under the most severe condi- 
tions. Every lumber manufacturer and retailer can use conveyor equiff- 
ment—and before you purchase, you'll do well to investigate Standard 
Conveyors. Address 


TANDARI) 


eS CONVEYOR COMPANY 





NORTH ST. PAUL, MINN. 
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READ WHEREVER LUMBER IS CUT OR 
SOLD AND REGARDED BY THE TRADE 
AS AUTHORITY IN LUMBER MATTERS 
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Promoting Better Design and Construction 


RCHITECTS OF Indianapolis, Ind., in co-operation with the 
A News of that city, have adopted a plan to improve the 

architecture of the city, with respect to the exterior ap- 
pearance, interior arrangement, choice of materials and adapta- 
tion to site as well as to landscaping. A competent committee 
will judge the various structures and each winner will be given a 
bronze tablet suitably inscribed to be attached to the structure. 
Not the least interesting aspect of this proposal is the allotment 
of “points” on which the awards will be made, there being, of 
course, 100 points in all. 

During late years there has been a definite trend toward selling 
the home complete by or through the lumber dealer. In this 
scheme of selling the aim has been to show the prospective buyer 
how his house would look when completed. This has been done 
by means of pictures and miniatures, but a much more effective 
way is to show the completed structure. While there should be 
no disposition to undervalue interior arrangement, choice of mate- 
rials and the character of construction, there is a good deal of 
significance in the fact that the Indianapolis proposal allots 30 
points to exterior design and 15 points to adaptation to site and 
surroundings, including landscaping. 

It is hardly to be expected that the occupants of a house, for 
example, will derive complete satisfaction from their occupancy if 
the interior is stupidly planned. There is, however, little likeli- 
hood, or certainly there is small excuse, for making a serious 
blunder in interior arrangement. Moreover, this arrangement, in 
theory at least, is calculated to fit the needs and tastes of the 
particular occupant. There should be no great difficulty in the 
choice of materials, for which 15 points are allowed. Quite appro- 
priately, 20 points are allowed for construction. 

Assuming that other features have been reasonably well taken 
eare of, there can be little doubt that there is justification in 
allotting 45 points to exterior appearance, adaptation to site and 
surroundings and landscaping. If the house is of the general type 
and size suited to the needs of the prospective builder or buyer, 
its external appearance and setting will go a good deal more than 
half way in selling it. Probably, the Indianapolis committee 
allotted what may at first appear a large number of points to ex- 
terior appearance, because here serious mistakes are more common 
and because the community’s interest is more directly affected. 
Each home is a part of the general picture and inasmuch as the 
movement is being carried forward in the public behalf, special 
emphasis has been placed upon the outward appearance of each 
part of the general picture. 





Are Wood Lath a Lumber Product? 


O FAR AS their manufacture in the average sawmill is con- 
S cerned, lath have commonly been a sort of step-child of 
the lumber industry. They have been made from material 
that already has been started on its way to the waste heap. The 
slabs from which lath are made are not intrinsically an inferior 
material. Slabs are not cut off from the logs because of their 
inferior quality, but because it is necessary to square up the log 
to go ahead with the cutting of boards and dimension. It would 
be a good thing if everybody connected with the sawmill would 
accept this as the proper view. 

Another fact that lumber manufacturers and employees of saw- 
mills ought to accept as final is that lath are just as legitimate 
and essential lumber products as two-by-fours, for they are used 
wherever two-by-fours are used for studding; or if they are not 
it is the lumberman’s fault. Of course lumber manufacturers may 
be tempted to say that it is easy to argue academically about such 
a product as lath, but that as a practical matter lath manufacture 
is a good deal of a nuisance. As lath have been commonly made 
in sawmills, all that lumbermen may think or say about them 
probably has a foundation in fact; but if so, it may be because 
lumber manufacturers have not viewed the lath question in all 
its important aspects. 

Recently the Southern Pine Association undertook to discover 
what was the reason the sale of southern pine lath had been fall- 
ing off. The investigator put onto the job found out the trouble 





and he did not have to do much investigating outside of the say. 
mills themselves. The results of his investigation have been pub- 
lished in a booklet entitled “Southern Pine Lath as a Money 
Maker,” a title that may excite the mirth if not the derision of 
some of the millmen. If, however, they will read the booklet, anq 
it is to be hoped that they will, they may find in it a lesson worth 
heeding. : 

Two or three things have happened to the lath market that would 
not have happened to it if lumber manufacturers had taken lath 
manufacture a little more seriously to heart. Most manufacturers 
doubtless know well enough not to be told what their part in the 
matter has been. In the booklet referred to they will discover 
what the results of their own indifference or neglect have been. 
Not only have many lathers, retail lumbermen and builders be. 
come indifferent if not antagonistic to wood lath, and thus made 
their marketing and use difficult if not impossible, but according to 
the testimony of the investigator of the Southern Pine Association, 
the actual marketing of wood lath has got into hands that are still 
less friendly to wood lath and to lumber generally. If that is not 
a result to make lumber manufacturers sit up and take notice, 
the booklet is a failure and the investigation useless. 





Knowledge of Wood Use Has Sales Value 


NE OUTSTANDING fact that must be recognized by every- 
body who has anything to sell is that somebody else, and 
likely as not several somebody elses, is trying to get his 

customers away from him. From the viewpoint of the seller of 
one commodity or article, the rival for his trade is offering a sub- 
stitute, but this is matter of opinion rather than matter of fact, 
because every change involves the use or consumption of one ar- 
ticle in place of another. The real competition is between sellers 
of similar or of different commodities for the buyer’s dollars, and 
making the sale in a given case is as often a miatter of selling 
skill or merchandising ability as it is of intrinsic value or cheap- 
nes3 of the article sold. 

There is no known article or commodity that has or can have 
for any considerable time a monopoly of a profitable market; as 
soon as a market is shown to be profitable there is sure to be a 
rush of producers and sellers to enter it, and the market is held, 
won or lost by salesmanship, or lack of it. Inasmuch as lumber 
is used for a multitude of purposes, there need be no surprise 
that it has a multitude of rivals for its markets. But no market 
for wood should be abandoned without a serious effort being made 
to hold it. If, however, the seller of lumber does not know to 
what use his product is. put by the purchaser he may not realize 
until too late the threat that competition holds over his market. 

Merchandising nowadays in order to be successful must compre- 
hend a study of markets, not only of old markets but of new ones. 
The seller ought to know what his product is used for in order 
that he may constantly be on the outlook for opportunities to 
adapt his merchandise or commodity to the specific purposes for 
which it is bought. It is just as important that the seller of lum- 
ber shall know how wood is used by present buyers as to know 
its possible use by prospective buyers. He can hope to hold present 
markets only by the exercise of the same merchandising skill as 
that by which he can hope to get new markets. 

On every hand there are evidences not only of adaptation but 
of the absolute necessity of adaptation to hold markets and to get 
new ones. Lumbermen may note the transformations that have 
taken place in other industries without a thought that a similar 
transformation may be necessary in their own business if it is to 
hold its place in the sun. For example, style, which is the major 
sales appeal in multitudes of articles, requires change of form or 
appearance annually if not with each change of season. Change 
of model or the addition of a convenience of some sort is the 
potent factor in automobile selling, and such changes may forbid 
the kind of standardization that cheapens the product. In other 
words, it is not price, but pattern, model or style that makes the 
sale possible. 

In times past the lumber industry has given relatively little con- 
sideration to adaptation of wood to various purposes. In fact lum- 
bermen as a class have shown little interest in the actual use of 
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their product. They, apparently, have assumed that there would 
always be a-market for wood, as there doubtless will be. But at 
the same time that lumbermen have been neglecting the study of the 
markets and uses of wood the producers of other materials have 
striven with might and main to adapt their products to such mar- 
kets and uses. Finally, the lumber industry has awakened to the 
fact that inroads have been made into many of wood’s markets. 
The same thing has happened to other industries; for there is no 
industry or product that has not at some time been under the 
necessity of meeting a similar situation. The important fact in 
this connection is that the lumberman who is in constant contact 
with the user of his product is in a position to know every develop- 
ment that threatens to supplant him or his product in a use or 
market, and can therefore take time by the forelock in adapting 
his product and his merchandising methods to meet new condi- 
tions as they arise. 


Careless Writing Causes Many Errors 


ie PERSONS of middle age, or past, well remember the 





emphasis which in their school days, and later, was 
placed upon the importance of good penmanship. With pen 
held “exactly so,” grasped between thumb and forefinger and 
resting lightly at root of nail of the second finger, while pointing 
at an angle of forty-five degrees over the right shoulder, the 
youthful disciples of Spencer—not the philosopher but the founder 
of the system of penmanship bearing his name—filled weary pages 
of an ink smeared “copy book” with ghastly caricatures of the 
copperplate sentences appearing at the top; though, sad to relate, 
as soon as the teacher had relaxed his—or more often her— 
surveillance, the penholder usually slipped down into the hollow 
at base of the thumb and was locked there in a viselike grip 
formed by the downward pressure of a forefinger which, contrary 
to all rules, insisted on humping itself into an acute angle. 
Nevertheless the system of instruction and the endless drill in 
penmanship did make good or at least legible writers. Then came 


the days of Gaskell’s Compendium, a system of home instruction 
that sold by the hundreds of thousands. In this day of the 
radio, movie and automobile it seems almost incredible that peo- 
ple—young, middle-aged and even old, should sit around the 
evening lamp and practice penmanship as a diversion, or perhaps 
more accurately, as an art well worth acquiring, just as one might 
practice music or painting. It was the heyday of penmanship— 
the apotheosis of the scroll and flourish. 

Then came the typewriter, more and more preémpting the field 
of business and even of personal correspondence, so that beautiful 
or even legible penmanship slumped in public esteem, because it 
seemed certain that machine writing soon would have the field 
largely to itself. Bookkeeping machines and duplicating devices 
of various sorts completed the rout of the Spencerian hosts. True, 
instruction in penmanship is not entirely neglected in the public 
schools, but it no longer occupies its proud position as second of 
the “three R’s”—“reading, ’riting and ’rithmetic,” which formed 
the foundation, and often the entire structure of the education of 
an earlier generation. 

Nevertheless, legible writing is still very necessary in the trans- 
action of business. An amusing and at the same time instructive 
example of how illegible penmanship obstructs and hampers the 
fransaction of business was given in last week’s issue, in a story 
telling of a crudely written order being interpreted by about fifty 
retail lumbermen in almost as many different ways. Some of the 
discrepancies were insignificant, while others vitally affected the 
character and content ofthe order. It is interesting, too. to observe 
that the signature, a name of only four letters, preceded by a single 
initial, was given fifteen different spellings. An illegible signature 
to any business communication is inexcusable. The signature 
might as well be omitted as to be so written as effectually to con- 
ceal or disguise the identity of the signer. 

The universal practice of legible writing and careful reading and 
interpretation of orders and all other business communications 


would prevent many costly errors and lubricate the wheels of 
business. 








To Stimulate Better Building 


INDIANAPOLIS, IND., July 17.—In order to 
stimulate an interest in good design and better 
construction for buildings to be erected in In- 
dianapolis this year, the Architects’ Association 
of Indianapolis, co-operating, with the Indian- 
apolis News, has mapped out a program of 
awards for the buildings which are judged to 
be architecturally the best in each of the five 
major classifications. A vast amount of inter- 
est already has been generated among builders, 
architects and others in the contest. 

To be eligible for consideration, the building 
must be within the corporate limits of Indian- 
apolis and must have been completed in 1928. 
Buildings are classified as follows: 


Residences—Detached single family houses. 

Apartments—Including double and duplex 
houses. 

Commercial—Hotels, office buildings, stores, 
theaters etc. 

Industrial—Factories, warehouses etc. 

Public buildings—-Schools, churches, colleges, 
municipal buildings. 


The owner of the building selected as best 
in its classification will be given a bronze tab- 
let of appropriate size to be attached to the 
building and with a suitable inscription. 

The architect of each building receiving such 
award will be given a certificate showing his 
work to have been selected as being of out- 
standing merit. 

Three of the most prominent architects in 
Indianapolis have been named as an advisory 
committee which will select a jury of three 
disinterested persons, none of whom shall be a 
resident of Indianapolis. This jury of promi- 
nent builders and architects will make the 
awards. 

The buildings will be scored and awards 
made on a basis of 100 points, the scoring to 
be computed in the following manner: Ex- 


terior design, 30 points; plan arrangement, 20 
points; selection and use of materials, 15 
points; construction, 20 points; adaptation to 
site and surroundings, including landscaping, 
15 points. 

Photographs of the building and site and 
the floor plans are desirable in making entries 
for the contest, according to the architects, 
though photographs only may be sumitted. 





AsouT two-thirds of all the timber being 
cut in Maryland at present is going into mine 
props and piling, this end of the industry alone 
taking about 25,000,000 feet annually. Eleven 
million feet last year went into lumber for 
miscellaneous purposes. The larger propor- 
tion, however, was used for box shook, barrel 
staves and other produce packages. 


Lumberman Leaves Large Estate 


ToLepo, Onto, July 18.—The estate of 
Abram M. Chesbrough, Toledo capitalist and 
old time Michigan lumberman who died a 
short time ago, has been appraised at 
$1,389,753.13, divided as follows: Securities, 
$1,001,455.38; real estate, $349,928.40; cash, 
$26,794.35; claims and accounts, $10,750; per- 
sonal belongings, $825. Mr. Chesebrough was 
a large owner of timberlands in the Upper 
Peninsula of Michigan and for many years 
was connected with the Chesbrough Lumber 
Co. at Emerson, Mich. Among important in- 
dustrial concerns in which he owned stock are 
the Libbey-Owens Sheet. Glass Co., Toledo 
Glass Co., Utah Consolidated Mining Co., 
Timken Roller Bearing Co., Ohio Bell Tele- 
phone Co., and many others. 





Shipments Greatly Exceed Cut 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., July 19.—Four hundred and six softwood mills with normal production 
of 291,449,000 feet, gave actual production during week ended July 14 as 95 percent, shipments 


107 percent and orders 95 percent of normal production. 


Their shipments were 112 percent 


and their orders 100 percent of actual production. The week’s figures for normal and actual 


production, shipments and orders follow: 


No.of Normal 


Actual 








Sorrwoops— Mills Output Output Shipments Orders 
Southern Pine Association..............++ 156 84,318,000 76,030,000 87,432,000 79,894,000 
West Coast Lumbermen’s Association..... 120 113,938,000 110,656,000 138,157,000 *113,051,000 
Western Pine Mfrs. Association...... a. ae 33,190,000 34,527,000 34,266,000 29,066,000 
Calif. White & Sugar Pine Mfrs. Assn. .... 18 24,745,000 27,452,000 23,596,000 29,257,000 
California Redwood Association........... 15 9,225,000 6,544,000 6,003,000 6,087,000 
North Carolina Pine Association... ....... 58 13,020,000 7,952,000 9,583,000 8,673,000 
Northern Pine Mfrs. Association.......... 7 13,012,000 13,019,000 12,069,000 9,452,000 
Northern Hemlock & Hardwood Mfrs. Assn. 51 22,887,000 4,755,000 #,952,000 6,214,000 

Totals, softwoodS .........+++eeeeeerees 457 314,335,000 280,935,000 316,058,000 281,694,000 

HarDwoops— * 

Northern Hemlock & Hardwood Mfrs. Assn. 80f 16,825,000 5,574,000 6,970,000 9,119,000 
Hardwood Manufacturers’ Institute........ 412¢ 86,453,000 42,233,000 48,596,000 54,092,000 
Totals, hardwoods ......ccsscccccccvees 492 103,278,000 47,807,000 55,566,000 63,211,000 


+Units of daily capacity of 35,000 feet. 


*Of West Coast bookings, 27 percent was for domestic cargo delivery, 


15 percent for er 


port cargo delivery, 48 percent for rail delivery, and 10 percent was local business. 


Northern Hemlock & Hardwood figures are for week ended July 7. 
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Data for Millwork Plants 


Our engineering staff has from time to time 
requested us to secure for them a handbook 
in which is included a lot of data that can be 
used by the contractors and lumber finishing 
plants where a lot of millwork is done. 

We thought in addressing that you would 
probably be the best source for such informa- 
tion, and in case you do not have such a hand- 
book probably you can favor us with the ad- 
dresses of lumber companies or others who 
might have such a handbook in their library, 
or probably you can refer us to a publisher 
publishing such a handbook.—INaquiry No. 2,178. 

[This inquiry comes from the purchasing 
agent of a large northern paper manufacturing 
concern. The book the inquirer has in mind 
doubtless is Leaver’s “Official Feetage Esti- 
mator,” which contains numerous tables giv- 
ing the board feet contents of pieces of various 
lengths in steps of a quarter-inch, in thick- 
nesses of 4/4, 5/4, 6/4 and 8/4. There are 
also other tables in the book that are used 
by millworkers. A sample sheet of tables from 
the book showing the method of using it has 
been supplied to the inquirer. The book is 
furnished by the AMERICAN LUMBERMAN at 
the publisher’s price, $10 a copy, delivered.— 
Epiror. } 


Master Car Builders’ Rules 

Will you please advise me where I can ob- 
tain a copy of the “M. C. B.” car builders rules? 
(Master Car Builders.) These M. C B. rules 
are not being used very much at present but I 
need a copy of the book very much and would 
thank you to advise me where I could obtain 
it—INquiry No. 2,177. 

[This inquiry comes from a lumberman in 
Texas. The rules referred to are contained 
in a book published by the United States De- 
partment of Commerce entitled “Standards and 
Specifications in the Wood Using Industry,” 
and known as “Miscellaneous Publication No. 
79.” Copies of the book may be obtained from 
the Superintendent of Documents, United 
States Government Printing Office, Washing- 
ton, D. C., at $1.50 each. In times past the 
American Railway Association, Mechanical Di- 
vision, has published the rules in a small hand- 
book which has been supplied at 25 or 30 cents 
a copy. “Miscellaneous Publication No. 79,” 
already referred to, is valuable for the rea- 
son that it contains all of the grading rules 
of all of the lumber associations that have 
adopted the American lumber standards, in- 
cluding the patterns of moldings, finish etc.— 
Epitor. | 


Books on Manual Training 

As I am going to teach manual training this 
fall, will you please send me any booklets or 
information that you have on wood or trees 
that might be of use to me in that line of 
work.—INquiry No. 2,176. 

[This inquiry comes from New Jersey. The 
AMERICAN LUMBERMAN lists in its catalog 
of books and carries regularly in stock a num- 
ber of works on woodworking that should be 
helpful to the manual training teacher. One 
of the latest of these books, which has been 
published since the catalog went to press, is 
“Wood and Lumber,” by A. C. Newell. This 
book contains chapters on Trees, Parts of a 
Tree, Sap Movement and Growth, Wood Cells, 
Waste Products, Chemistry of Wood with 
Industrial Application, Density, Weight, Speci- 
fic Gravity and Hardness of Wood, Seasoning 
of Wood, Moisture Content of Lumber, 
Shrinking and Swelling of Wood, Warping 
of Wood, Durability of Wood, Decay of Wood, 
Wood Preservation, Lumber Classification and 
Grading, Lumber Manufacture and Sizes of 
Wood. The price of the book is $2.25 de- 
livered. Another book that should be helpful 
is “Woodwork for Secondary Schools,” by I. 
S. Griffith. This book is supplied at $2 a 





“Wood 


“Carpen- 


copy delivered. Other books are 
Carving,” “Staining and Polishing,” 
try for Beginners,” “Details of Cabinet Con- 
struction,” “Woodworking Machinery,” “Fur- 
niture for the Craftsman,” and “Art and Edu- 
cation in Wood Turning,” besides still other 
titles. 

Opportunity is taken to make the observa- 
tion, which has been made on other occasions, 
that retail lumbermen would find interest and 
profit in co6perating with their local libraries 
and with the manual training schools in see- 
ing that good books on woodworking were 
made available to the young people of their 
community.—Eprrar. | 


Form for Mill Yard Inventory 

The writer is employed by a large manu- 
facturer of hardwood and it is his lot to take 
an inventory of the yard once a month. We do 
not have any form made up to take this in- 
ventory on, only a rough sheet which I make 
up myself, and which does not answer very 
well ‘for the purpose. 

I would appreciate it if you know of any 
standard form in use by lumber companies and 
will give me full details regarding it.—INQuIRY 
No. 2,179. 

[This inquiry comes from West Virginia. 
In response has been sent a booklet entitled 
“Perpetual Inventory,” which contains articles 
reprinted from the AMERICAN LUMBERMAN, 
These articles describe methods of taking in- 
ventory used by southern sawmills and in- 
clude also forms that no doubt will be of 
interest to the present inquirer. 

Manufacturers of lumber who have devised 
for their own use or who have secured handy 
inventory forms are invited to send in sample 


sheets and contribute whatever information 
they may have for the benefit of this inquirer 
and others.—Ebitor. | 


Ohio University’s Forestry Course 


EDITOR AMERICAN isUMRERMAN: On June 30 
the AMERICAN LUMBERMAN carried a news item 
concerning the Ohio State University, stating 
that an opportunity would now be given to stu- 
dents to specialize in forestry in the Ohio State 
University for the first time, opening with the 
autumn quarter of 1928, the work to be offered 
being the first two years of a four year course 
in forestry. I am pleased to note the publicity 
which you have given the institution in that 
item, but beg to suggest a correction which I 
trust some early number of the AMERICAN LuMm- 
BERMAN may Carry. 

This university for some years had a four 
year course in forestry, and there are graduates 
with the degree of Bachelor of Science in For- 
estry from the Ohio State University now in 
active forestry service. This course was after- 
wards abandoned and for some years no degree 
in forestry has been given here. What the uni- 
versity is doing now is to start again but con- 
fine its efforts for the present to the first two 
years of a four year course; the student who 
completes two years here will be admitted to 
some of the colleges which give the complete 
four year course, so that with our proposed ar- 
rangement a student may take two years of 
the course here and the two final years some- 
where else. 

We are especially desirous that you correct 
the impression that the university is undertaking 
an entirely new enterprise and call attention to 
the fact that the university formerly had a 
degree course in forestry but did not continue 
because of increasing lack of interest in the 
work in Ohio.—GeErorGE W. RIGHTMIRE, PREsI- 
DENT, OHIO STATE UNIVERSITY. 
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E. G. Ingalls, of New| 
Tacoma, Washington Territory, | 
has instituted the business of 
logging by rail. He has a camp 
of men in the upper Puyallup 
with rollways adjoining the 
track of the Northern Pacific 
Railroad. 

* * * 

Frank Cartier’s tramroad 
near Peshtigo, Wis., appears to 
be a success; with a logging car 
and one horse he is enabled to 
haul 1,500 feet to a load, and 
is putting in six loads a day. 
The haul is a mile and one-half 
long. 

x * * 

The logs rafted at the boom 
in Williamsport, Pa., have de- 
creased from 300,000,000 feet in 
1872 to 100,000,000 feet this 
year, while the mills have about 
the same capacity as in 1872. 

** ¢ 

The picket saw in the Eau 
Claire Lumber Co.’s mill at 
Eau Claire, Wis., sinks below 
the table when not in use— 
but it keeps going all the same. 
Ed Fitzgerald, an employee in 
the mill, sat down on the slot 
through which the saw is ele- 
vated for its work, a few days 
ago, and presently some one 
stepped on the lever and raised 





the saw. The victim, if he re- 
covers at all, will not be able 
to sit down again for some 
time. 

o * * 

The dam of the Cato Falls 
Mill Co. in Calumet County, 
Wis., was recently torn down 
by the farmers whose land, it 
was alleged, was overflowed in 
consequence of the dam. The 
usual lengthy and costly liti- 
gation will probably follow the 
act. 

* * * 

Another new sawmill is 
talked of at Vestaburg, Mich.; 
it will be owned by Mr. East- 
man of Saginaw. This will 
make six mills at that lively 
little place. 

> ¢ 2 

The pay roll to workmen in 
the various manufactories at 
Grand Rapids, Mich., amounts 
to $150,000 a month. 

a 

Goodrich & Bellinger, of 
Tonawanda, N. Y., forwarders, 
have already handled 50,000,- 
000 feet of lumber this season. 


* * * 

Joyce’s and Welles Gardner 
& Co.s mills at Lyons, Iowa, 
have been shut down in conse- 
quence of the extreme heat. 





Wakefield & Trow, of Mer- 
rillan, Wis., have put a five 
and a half ton engine on their 
tramroad. It is expected that 
the engine will be able to haul 
eight cars of logs at a trip. 

Jonathan Holmes, of Bron- 
son, Mich., recently sold five 
black walnut trees for $500. 

* * * 

The first raft of timber 
shipped this season from 
Alpena, Mich., containing 160,- 
000 cubic feet, is reported 
afloat. It is owned by E. 
Morse & Co., of Troy, N. Y., 
and will reach its destination 
via Erie Canal. 

* * * 

Two sawmills have been 
burned recently in the vicinity 
of Drummondville, Que., by 
bush fires. 

* * * 

Commenting upon the ques- 
tion whether or not the plant- 
ing of trees in this country is 
likely to prove a profitable in- 
vestment, a recent writer cites 
an experiment covering a per- 
iod of 57 years which was tried 
in New Fngland, which seems 
to prove that tree planting is 
profitable as well in a financial 
as in an aesthetic or sanitary 
sense, 
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Southern Pine Mills Are in Very Strong Position 


Southern pine orders booked during the week ended July 
13 were larger than those for five of the six preceding 
weeks, so that the trade is recovering already from the 
usual midsummer lull, probably because buying has been 
close to needs, while yard business is improving. Output 
during the last week was 2.6 percent less than 60-hour 
capacity, and 5.25 percent under the 3-year average. Out- 
put during the preceding twenty-seven weeks was 7 per- 
cent under normal, and orders exceeded it by 7 and ship- 
ments by 6 percent. Last week’s orders were 5 percent 
above the cut, and shipments were 15 percent above it. 
Files of unfilled orders have shown an. increase in each 
of the last three weeks, and July 13 averaged 3.5 of a 
week’s output at current rate. The position of larger mills 
is thus very strong, and only small supplies will be avail- 
able from the lesser units, it being estimated, for instance, 
that small mills in Mississippi have cut 45 percent less 
this year than they did last. 


Coast Fir Shipments Large; Market Holding Strong 


Output of West Coast mills has gained a good deal since 
the Fourth of July holiday, and in the week ended July 14 
was only 3 percent less than normal. It appears that rain 
in some sections has decreased the forest fire hazard enough 
to enable a number of loggers to resume operations. The 
position of the mills is, of course, very strong, as orders 
since the first of the year have exceeded the output by 10 
percent, while shipments have been only 6 percent larger 
than output. Shipments for the week ended July, how- 
ever, exceeded the cut by about 25 percent, and there is 
a feeling that files are being cleaned up in preparation for a 
price advance during August. There are practically no 
stocks of lumber at the mills, and buyers have been keep- 
ing their assortments at the minimum, this being true of 
all divisions of the domestic and the foreign markets. 


Further Price Advances Made in Inland Empire Pines 


During the first twenty-seven weeks of last year the 
output of Inland Empire mills was 75 percent of norma!, 
but this year’s output for the corresponding period was 
91 percent of normal. It must be remembered, however, 
that the mills last year were making a decided effort to 
reduce their stocks, and the average cut per mill this year 
has not been appreciably larger than in 1926. Bookings 
since the first of the year have amounted to 21 percent 
more than the output, while shipments have been only 13 
percent larger. The mills, therefore, have good order files, 
the average unfilled per mill amounting to 4,195,000 feet on 
July 7, compared with 2,567,000 feet on Jan. 1. On the 
other hand, there has been a notable reduction in stocks 
since the first of the year, from an average per mill of 
20,157,000 feet on Jan. 1 to 17,060,000 feet on June 1. Prices 
are becoming stronger, and advances, supplementing those 
of a few weeks ago, have been put into effect. Idaho 
selects have been marked up about $5. The 12-inch in 
both Idaho and Pondosa is up also. All Pondosa shop, 
including 4/4 common, is up $1, while 5/4 No. 2 is up $2. 


California Pine Uppers in Very Strong Position 


Production of California pines since the first of the year 
has amounted to 103 percent of normal, the average cut 
per mill being somewhat larger than in the corresponding 
twenty-seven weeks of last year. But the average cut 
in both 1927 and 1928 was about one-third less than in 
1926. The June 1 inventories show that total stocks were 
6.3 percent larger than on the same date last year, but 
there had been a decrease of 7 percent in the holdings of 


Lumber Statistics Appear on Pages 46 and 47; 








No. 3 shop and better. Total unfilled orders June 1 were 
9.5 percent larger than on that date last year, while those 
for No. 3 shop and better alone were 80.4 percent larger. 
The situation as to No. 3 shop and better is therefore 
very strong, with stocks down 7 percent and orders in- 
creased by over 80 percent. Increase in total inventory is 
offset, of course, by the gain in unfilled orders. The situa- 
tion as to box lumber is very promising, as a large demand 
is expected to take care of California’s fruit crop. In the 
middle West and East there is a fairly well sustained 
demand, though there is. the usual tendency to ease off a 
little in midsummer. Prospects for foreign demand, espe- 
cially from Australia, are thought very bright. 


Sellers of Eastern Spruce Are Offering Concessions 

Trade in eastern spruce has recently been a little quiet, 
because of the hot weather. Supply seems to be increas- 
ing, especially that of Canadian lumber, some big cargoes 
of which are now being received in the eastern markets. 
The Provincial shippers seem a little eager for immediate 
business, and have been offering price concessions to get 
it, orders for schedules containing 16-foot and under being 
booked at $40, with no extra charge for planing. Narrow 
random is being sold at $34, rail delivery. The larger 
New England mills maintain the $42 base on dimension, 
but it is reported that they are meeting competition by 
omitting the extra charges for planing. An improvement 
in the market is expected soon. 


Northern Hardwood Mills Strengthening Position 


The conservative production policy being followed by 
northern hardwood manufacturers is having a good effect 
on their market. In the first twenty-six weeks of this 
year, their production averaged 7,219,000 feet a unit, while 
corresponding averages for 1927 and 1926 were respectively 
8,627,000 and 8,154,000 feet. Output for the week ended 
July 7 was only about thirty percent of normal, because 
of the holiday, and orders exceeded it by about sixty per- 
cent. But as, in the preceding week, orders had been 13 
percent above the cut, business doubtless is improving. 
Automobile factories are still the best buyers, but many of 
the furniture plants are reporting good results from their 
shows and are coming in for supplies of hardwood. Build- 
ing trades demand has hardly been up to expectations, as 
bookings of northern flooring factories during June were 
4.4 percent less than in the same month last year, and 
though June output this year was 27 percent less than in 
1927, on July 1 the flooring makers had 1.1 percent larger 
stocks, and reported 36.2 percent less unfilled orders than 
on the same date last year. 


Some Items of Southern Hardwoods Have Been Advanced 


The telegraphic report on southern hardwood produc- 
tion during the week ended July 14 shows that recent rains 
have caused further curtailment. Output was only about 
fifty percent of normal, and new bookings exceeded it by 
twenty-five percent. To date this year, output has aver- 
aged 58 per cent of capacity, while for the same period 
of last year the output was 64 percent of capacity. Orders 
for the first twenty-seven weeks of last year were 11 
percent in excess of the cut, while orders this year have 
been 19 percent in excess of the cut. These figures show 
a decided reduction in stocks, and go far to explain the 
firmer stand now being taken on prices. Mills are de- 
manding advances on some automobile stocks and on 
flooring oak, and it is expected that as general business 
continues its improvement there will be mark-ups through- 
out the list. 


Market Prices and Reports on Pages 73 to 78 
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TX Publicity Is Eliciting Many Inquiries 


Fifty Farm and Technical Papers Now Carrying TX Copy— Much Free 
Publicity Secured — Special Campaign Planned for Fall 


WaAsHINcToON, D. C., July 16.—The advertis- 
ing campaign of the National Lumber Manu- 
facturers’ Association in some fifty farm and 
technical magazines, which is running full 
blast, should not be lost sight of by the well- 
wishers of trade extension. In addition to run- 
ning the regular advertising, many farm pa- 
pers have voluntarily handled much helpful 
publicity. 

“The Use of Lumber on the Farm” is a 
case in point. This attractive booklet pub- 
lished only recently by the National associa- 
tion is in such wide demand that the first edi- 
tion is now virtually exhausted and the plates 
are being corrected for 
the running of a second SS 


directors. If so, it is bound to add very 
largely to the river of inquiries now flowing 
into headquarters, division and district offices. 

The advertising copy being run in the farm 
and technical press is designed to elicit inquir- 
ies. It is having that result with a vengeance. 
The emergency national advertising likewise 
will be prepared with this end in view, in order 
to give distributors of lumber many fine open- 
ings for exercising their merchandising ingen- 
uity. It will be put on for two reasons. First, 
the trade-marking and grade-marking enter- 
prise, which has delayed national advertising 
since last winter, apparently will not be ready 


est Products, and Paul Kendall,  ad- 
vertising manager of the Long-Bell Lumber 
Co., who comprise the advertising advisory 
committee, were in position to reflect the views 
of the northern and Pacific coast manufactur- 
ers. The conference likewise had the advan- 
tage of a long letter from J. B. Fitzgerald, ad- 
vertising manager of the West Coast Lumber- 
men’s Association, giving the views of that 
association on national advertising. F. O. Per- 
kins, of the Thompson agency, participated in 
the discussion and agreed that it was advisable 
to continue the present schedules in the farm 
and technical press and run a_ moderate 

amount of national ad- 











edition of 50,000 copies. | 

Many farm publica- 
tions running the TX 
advertising have pub- 
lished large parts of the | 
booklet in their reading 
matter. Not a few pub- 
lications not  participat- 
ing in the advertising 
have done likewise. Per- 
haps a dozen of the lat- 
ter have requested per- 
mission to republish the 
booklet in serial form, 
and asked for cuts to go 
with the reading matter. 
In other cases farm pub- 
lishers have _ requested 
the National association 
virtually to rewrite the 
booklet for their con- 
venience in publishing it, 
which has been done. 

An enormous number _ | 
of inquiries has resulted ] 
from this advertising | 
and publicity in the farm 








WOOD 


By Thad Parr, ’29 


Have you ever stopped to wonder, as through life we rather blunder, 
Of the things, their names are legion, occupying every region, 


That are of wood? 


Why the chairs in which we sit, covers tween which notes are writ, 


Are made of wood. 


And the moldings in our halls, and the panels on the walls, 


Are made of wood. 


Take our highly polished floors, and the casings of our doors, 


They’re made of wood. 


And the lofty spars of ships, and a girl’s new Rayon slips— 


They’re made of wood. 


And the pipes we sometimes smoke, or this so-called Koppers’ Coke, 


That once was wood. 


When you're spanked into this clime, you’re in a cradle for some time 


That’s made of -wood. 


And when you're ushered out, you know, why the box in which you go, 


Is made of wood. 


So if you’re inclined to scoff, or to laugh and laugh and laugh, 


press. At my profession—growing wood, just remember, 


A similar process is 
going on in the techni- 
cal press, resulting in in- 
quiries from architects, 
builders, contractors and 
others who see that they 
may be called upon to | 
have something to do 
with farm building. 

The general reputation || 
slowly being built up by | 
the National association || 
is bringing many re- | 
quests for this particular | 
booklet, as well as for | 

1] 
i] 





other publications issued 
since the TX campaign 


That the books in which we read, once were just a little seed— 


That grew to wood. 


And the casks that hold your wine, or the clothes pins on the line, 


They all are wood. 


And the cedar chests we keep are made of wood. 
And the mattress on which we sleep is stuffed with wood. 
And the handles of our knives, or the rolling pins of wives, 


They’re made of wood. 


| And our pencils with their leads, and it’s said that even heads— 


Are made of wood. 


So remember as you scoff, or just laugh and laugh and laugh, 
That from the time you see this earth, take my tale for what its worth— 
Until through life you’re swiftly whirled, this would be a darn poor world 


Without the WOOD. 


——-, yertising until the agency 
feels it is in a position 
to propose a perma- 
nent line of advertising 
policy. Advices from the 
hardwood interests like- 
wise indicated their ap- 
proval of the proposed 
national campaign in the 
fall. The advice given 
the National association, 
therefore, was that such 
a campaign be put on in 
the fall. 

The plan is not to 
spread this campaign 
over a great number of 
publications, but to select 
a few whose advertising 
value nobody questions 
and concentrate on them, 
both as to space and 
number of insertions. 

* s+ @ 8 & 
Theme of Advertising 
Value of Services 
Offered 
The advisory commit- 
.|| tee was decidedly of the 
opinion that the theme 
of the national advertis- 
ing should be the serv- 
ices which the trade ex- 
tension organization is 
prepared to offer the en- 
tire industrial and build- 
ing world—service relat- 
ing to the scientific atid 
most advantageous use 
of wood. All hands ap- 
pear to be in agreement 
that in the varied serv- 
ices which the TX tech- 
nical men are rendering 
and are prepared to ren- 
der the National associa- 











got underway. _———— 
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A large volume of 
miscellaneous inquiries likewise is coming in. 
These inquiries, where pertinent, are immedi- 
ately turned over to the division and district 
offices, who handle them through the secretar- 
ies of retail lumber associations, who, in turn, 
see that they reach members on the spot. 

The inquiries are coming from all sections 
of the country. Large as the volume is now, 
it is small compared with what it will be later 
on as the campaign widens. 

One of the important matters to come before 
the executive committee of the trade extension 
committee and the mid-summer meeting of the 
board of directors at Tacoma, Wash., Aug. 8 
and 9 will be the proposed emergency advertis- 
ing campaign for next fall. It is confidently 
expected this campaign will receive the ap- 
proval of the executive committee and the 


for energetic projection into the public mind 
by fall. Second, the exhaustive study of the 
problems of the lumber industry being made 
by the J. Walter Thompson agency will not 
be finished for some time, thus making it im- 
possible to put on a national advertising cam- 
paign in the fall that would certainly be in 
keeping with the National association’s long- 
time correlated campaign. 

The advertising advisory committee at its 
recent meeting in Chicago was strongly of the 
opinion that a national campaign should be 
staged during the fall of this year, to be some- 
what limited in scope. L. E. Sigur, advertis- 
ing manager of the Southern Pine Association, 
speaking for that organization, advised such a 
campaign in the fall. Carl L. Hamilton, ad- 
vertising manager of Weyerhaeuser For- 


tion has something of 
very real and practical 
importance to “sell” the public. 

In other words, by exploiting the technical 
services which the technical staff was devel- 
oped to render, covering all aspects of lumber 
use, in popular publications, business execu- 
tives of the country will be reached in a highly 
effective manner, while at the same time the 
general public will be informed in a captivat- 
ing way of the great strides the National Lum- 
ber Manufacturers’ Association has been mak- 
ing in up-to-the-minute modernity during the 
last year or two. Indeed, the many requests 
already received for technical assistance, mostly 
as the result of personal contact by staff men 
in the field, leave no room for doubt that by 
speeding up interest in these important serv- 
ices through a national advertising campaign of 
at least limited scope a very great forward 
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push will be given the TX campaign in general, 

Steps will be taken well in advance, as a mat- 
ter of course, to inform lumber distributors of 
the details of this campaign, as well as to re- 
mind them of the fall phases of the farm and 
technical press advertising campaigns, in order 
that they may have ample time to codperate 
with and profit by the whole of this advertis- 
ing and publicity program. 

+s * @@ 
Publications for Continued Publicity 


The advertising campaign to be continued by 
the National will utilize space in twenty-five 
leading agricultural papers, twenty-three in- 
dustrial publications and eleven other publi- 
cations will be utilized to advertise wood 
boxes. The list of agricultural papers follows: 

Country Gentleman, Dairy Farmer, Hoard’s 
Dairyman, Progressive Farmer & Farm 
Woman, Indiana Farmer’s Guide, Farm & 
Ranch, Oklahoma Farmer & Stockman, Wash- 
ington Farmer, Oregon Farmer, Pennsylvania 
Farmer, Michigan Farmer, Ohio Farmer, The 
Farmer (St. Paul), The Kansas Farmer, 
Missouri Ruralist, Nebraska Farmer, Prairie 
Farmer, Wallace’s Farmer, Wisconsin Agri- 
culturist, Bureau Farmer, Southern Agricul- 
turist, Southwestern Stockman & Farmer, 
Montana Farmer, Agricultural Engineer, and 
California Cultivator. 

The industrial publications are: 

American Builder, Building Age & National 
Builder, The Carpenter, American Contractor, 
Purchasing Agent, Automotive Industries, 
Railway Age & Railway Review, Furniture 
Manufacturer, Wood Working Industries, 
American Architect, Architectural Forum, Pen- 
cil Points, Engineering & Contracting, Engi- 
neering News. Record, Bulletin of General Con- 
tractors’ Association, Eastern States Building 
Developer, Highway Engineer & Contractor, 
Railway Purchases & Stores, Railway Engi- 
neering & Maintenance, Farm Implement 
News, National Real Estate Journal, Nation’s 
Business, and Hardwood Record. 

Wood boxes will be advertised in the fol- 
lowing : 

Textile World, Canning Age, Western Canner 
& Packer, Wholesale Grocer News, Barrel & 
Box, Packages, Pacific Fisherman, American 
Paint Journal, Cracker Baker, Macaroni Jour- 
nal, and Traffic World. 


Old Lumber Specified to Eliminate 
Shrinkage 


Many a time a wise lumberman has regret- 
ted to see used lumber removed from build- 
ings ruthlessly cast aside as of no further 
value. Out on the West Coast TX engineers 
have discovered a very different attitude to- 
ward “old” lumber. Architects for expensive 
homes in an exclusive residence district of 
Seattle are specifying lumber salvaged from 
old buildings, which they know to be abso- 
lutely dry. Ten high class residences, varying 
in cost from $15,000 to $75,000, are being built. 
In about half of them lumber salvaged from 
old buildings is being used. However, this 
lumber is costing almost as much as the new 
product. It is being used in floor and ceiling 
joists, partition plates, and, in some instances, 
in the entire framing of the house. 

The architects want to be absolutely certain 
no shrinkage will occur in any of these high- 
priced homes. Workmen questioned by the en- 
gineer stated that the old lumber was specified 
solely to eliminate the risk of shrinkage, and 
that such construction had proved satisfactory 
in the past. This incident serves to emphasize 
7 vital importance of properly seasoned lum- 
er. 

oo + es 


Ice House Withstands 50 Years in Fine 
Shape 


_ While excavating for a new sewer in Ninth 
Street, Washington, D. C., recently workmen 
encountered a thick stone wall for which the 
blueprints did not account. Digging in, they 
unearthed a rectangular room 25x30 feet, en- 
closed by a stone wall 4 feet thick. Further 
digging disclosed a heavy timber deck six 
feet below the top of the stone walls which 


had been calked with oakum and pitch. In tear- 
ing up the timbers the workmen found them 
to be supported by 12-inch beams resting on 
great timbers 16 inches square, rising from the 
floor of a room below. 

All timbers taken out were found to be in 
excellent condition. The iron stanchions, on 
the other hand, were badly corroded. An in- 
quiry disclosed the fact that the mysterious 
structure had at one time been the ice house 
for a Washington meat company in pre-refrig- 
eration days. It was built in 1870 and used 
actively until 1915. 

+ - + * * 


Data for Architectural Course in High 
School 


The National Lumber Manufacturers’ Asso- 
ciation is advising subscribing associations that 
J. W. Armstrong, head of the art and archi- 
tectural drawing department of the Warren G. 
Harding High School, Sawtelle, Calif., has re- 
quested material which can be used in the 
course in architectural drawing and interior 
decoration. Both courses are being offered in 
as practical manner as possible, in codperation 
with the various building industries, and the 
school authorities would appreciate any ma- 
terial the lumber industry has to offer in the 
form of catalogs, brochures, plates or actual 
samples. The western division office has been 
in touch with Mr. Armstrong and placed in his 
hands all available information. Any informa- 
tion subscribing associations may send to Mr. 
Armstrong will be put to good use. 

**e* * *& ® 


To Visit New York, Chicago and Madison 


Frank P. Cartwright, chief engineer of the 
National Lumber Manufacturers’ Association, 
will leave Washington next week for a trip 
of about ten days during which he will con- 
fer with members of the staffs of the eastern 
division in New York, the central division in 
Chicago and the Forest Products Laboratory 
‘at Madison, Wis. 

On the trip Mr. Cartwright will obtain 
quotations on a program of refrigerator tests 
to show the minimum requirements for wood 
box construction consistent with satisfactory 
service and the increased effectiveness as- 
sured through special surface coatings. 

He likewise will confer with officials of the 
American Society of Heating & Ventilating 
Engineers on the details of heat transmission 
tests now being carried on by that organiza- 
tion. 

At Madison he will go over the progress in 
research work now being done by the labora- 
tory for the National association. 

€ + * * + 


Kiwanis and Lions Learn About Lumber 


George E. French, industrial use engineer of 
the National Lumber Manufacturers’ Asso- 
ciation, recently addressed the Kiwanis and 
Lions Clubs of Akron, Ohio, on the subject 
of quality lumber. Mr. French said that three 
outstanding accomplishments mark the present- 
day production of quality lumber—dryness 
stipulations in grading specifications, grade- 
marked and nationally trade-marked lumber, 
guaranteed as to manufacture, size, quality 
and condition, and the rapid progress being 
made by timber land owners in industrial 
forestry and reforestation. 

He spoke of the advances made in recent 
years which account for the quality lumber 
now available to the American consumer, Lum- 
ber seasoning methods, greater care in sawing, 
dressing and trimming, proper grading and 
the development of and conformance to 
American Lumber Standards were described 
as the medium through which these advances 
have been accomplished. 

Mr. French assured both groups that the 
quantity of quality lumber available to the 
market is not growing scarcer. On the con- 
trary, due to better economic and milling 
practices, both the quantity and the quality 
may be expected to increase and improve. He 


called attention to the swing back to wood in 
the construction of homes and to the many 
technical services now available to users of 
wood through the association. 

** * & * 


Tangible Helps for the Dealer 


George Amundson, specialist in agricultural 
engineering, Michigan Agricultural College 
extension service, is conducting poultry house 
building demonstrations in the Upper Penin- 
sula of Michigan, having started on July 17 
at Sault Ste. Marie in Chippewa County. 
These demonstrations will cover ten counties 
in the upper peninsula between July 17 and 
Aug. 22. This work is under the direct super- 
vision of L. F. Livingston, agricultural en- 
gineering specialist of Michigan State College 
of East Lansing. C. F. Miller, agricultural 
engineer of the National Lumber Manufac- 
turers’ Association, working out of the cen- 
tral district office at Chicago, has been de- 
tailed at the request of Mr. Amundson to co- 
operate in these demonstrations and his ac- 
tivities will be first in Chippewa and Luce 
counties. The retail lumber dealers in all of 
the counties in which demonstrations will be 
held, have been advised of this work and of- 
fered the assistance of the trade extension de- 
partment in following up prospects that may 
be developed. County agents have been ad- 
vised also, as well as R. B. Walborn, secre- 
tary of the Michigan Retail Lumber Dealers’ 
Association. Every effort is being made to 
give the retail dealers full benefit of the re- 
sults of these poultry house demonstrations. 

The Michigan extension workers recently 
completed a series of brooder house demon- 
strations and from the territory covered by 
these demonstrations, retail lumber dealers al- 
ready have sent to the National thirty-five spe- 
cial requests for plans asked for by prospects 
developed at these demonstrations, which re- 
quests are having prompt attention. 

+ * * oe 


Lumber Distributer Knocks Wood 


The publicity department at headquarters 
has received from the central division a little 
4-page folder advertising Sheetrock and at 
the same time knocking wood. This folder was 
sent in by O. T. Swan, secretary of the 
Northern Hemlock & Hardwood Manufac- 
turers Association, and transmitted to Wash- 
ington by Manager Shaw. It contains this 
message, with some words in large capital 
letters and colors: 

“You can burn this because it’s only paper 
—made of wood—but you can’t burn Sheet- 
rock because Sheetrock is made from gypsum 
rock.” 

The folder likewise announces that the 
product advertised “Won't burn, won't warp 
and won’t buckle.” On the back page is the 
name of the distributer, with his address, and 
the information that the company sells Sheet- 
rock, “The Fireproof Wallboard,” in any 
quantity for new construction, alterations or 
repairs. 

Apparently the head of the lumber distribut- 
ing company that sent out this folder was 
much surprised to find that his concern had 
been enclosing it with other folders and send- 
ing it to customers. To boost a little plaster- 
board he found he was knocking 95 percent of 
his business. It may be good propaganda—but 
not for lumber. 





ACCORDING to figures compiled by the bureau 
of business research of Ohio State Univer- 
sity, employment in the lumber and allied in- 
dustries in Ohio during June, 1928, was one 
percent better than during May, this year, and 
11 percent less than during June, 1927. For 
the first six months of the present year, em- 
ployment was 9 percent less than for the cor- 
responding period last year. Of the twenty- 
five reporting concerns, seven showed increases 
in June employment over the figures for May, 
seventeen showed decreases and one showed 
no change. 
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The Alien Roofer Makes a Call on the Realm 


A “Written Guaranty” Sounds Impressive; But Who Is Going 


A recent visit by this department to the 
sales rooms of our friends, Sears, Roebuck, 
at 30 North Dearborn, Chicago, where the 
problems of the home builder receive char- 
acteristic mail-order attention, revealed no 
notable changes except one. The rest of 
the displays looked as we remembered them 
from a visit a couple of years ago. 

The one innovation was placed in the most 
prominent spot in the whole dis- 
play. A visitor might miss every- 
thing else, but he couldn’t miss 
that one. As we remember it, it 
ran something like this: “Let 
us reroof your home. Labor and 
materials guaranteed. Easy pay- 
ments.” 

Does that tell the retail lum- 
ber trade anything about the 
present trend of sales? Our 
mail-order friends usually are 
well informed about the things 
that can be sold easiest and in 
largest quantity. 


* 


Some weeks ago this depart- 
ment had the novel experience 
of being called upon by an alien 
roofer of the door-bell ringing 
kind. We could hardly believe 
that we were actually looking 
upon one of the members of this 
fraternity which has received so 
much attention in these columns. 

He knew his piece pretty well. |} 
The proposition was the usual 
one of putting on the new roof 
for a lump sum, material and | 
labor, gutters, flashings and so 
on. This price was arrived at 
by measuring the roof, a job 
which the roofers did without 
any help from or checking up 
by the owner, and then figuring 
the price at so much a square. 

The roof was a manufactured 
affair with a much praised pat- 
ent, device for keeping the 
shingles from blowing up in the 
wind. 

It became apparent at a glance 
that this roof, while having the 
appearance of shingles, was to 
all practical purposes equivalent to a quite 
ordinary grade of roll roofing. This pat- 
ented device made possible the laying of 
the roof in such a way that probably 80 
percent of the surface had but a single layer 
of shingles instead of the three layers of 
the roof laid in the orthodox manner. 


* 


The price, we were interested in noting, 
was very high. When this was called to 
the attention of the’ salesman he had two 


| land and add to net profits. 
to help his farm customers with their building problems 
will do well to learn something about fence location and 
construction. This knowledge is available and is exten- 
sive and important. 

These photographs were taken at the Iowa State Col- 
lege of Agriculture, located at Ames. 


to Guarantee the Guarantor? 


answers; first, the fine quality of the roof, 
and, second, the inclusion of gutters and 
flashing. We happened to know that the 


particular brand of roofing mentioned is 
not high grade and that in those places 
where it is sold through retail yards the 
retail price is less than half the sum asked 
by this salesman. We discovered afterwards 
that his system of laying gutters contem- 





Lumbermen may not have thought of it in these terms, 
but the building needs of their farm customers are closely 
allied to fencing problems. 

Every farm needs many fences, of many different 
kinds; and if they are correctly designed and placed 
and are built of the right materials for the purpose in’ 
hand they save labor, make for the maximum use of 
The lumberman who aspires 





plates shingles instead of metal. In fact 
a rapid calculation by a disinterested party 
brought out this statement: “That price, 
even if the roof area is accurately figured— 
something I’d want to check before I believed 
it—would be stealing the customer blind. 
No wonder a company can hire a high-power 
salesman and take a chance on getting a 
line of business in a strange town. It 
wouldn’t take many sales to hang up a lot 
of velvet.” 

The Realm was at pains to find out the 


high card in the salesman’s selling talk, 
and we very soon discovered it. 

It is a “Written Guaranty.” 

That apparently sounds terribly impres- 
sive. There doesn’t seem to the average 
householder to be any getting around such 
an evidence of responsibility. But the Realm 
took the attitude of the hard-boiled skeptic 
and asked for chapter and verse. 

Well, we didn’t get very far. 
—— It apparently is a suspicious cir- 
cumstance when a customer be- 
gins asking questions of that 
kind. I didn’t get a chance to 
see this “written guaranty” but 
I was told by somebody else that 
the more he read in it the mud- 
dier it got. In a court of law 
it would be as full of holes as 
a ladder. 

I’m not sure yet whether this 
guaranty is supposed to be good 
for three years or for one. I 
couldn’t find out what happened 
if a roof went bad; whether the 
company agreed to replace it or 
merely to send a small bale of 
shingles. I asked if this guar- 
anty protected the owner against 
hail and was told that hail never 
was known to injure this kind 
of roof. It just happened that 
| a dealer in a town a couple of 
| 











hundred miles away had told me 
that a roof of this precise kind 
i| had been finished a scant half 
hour before a hail storm, and 
when the storm was over the 
roof was completely torn to 
pieces. Evidently casualties by 
hail were not included in the 
guaranty, or this protection 
would have been mentioned; and 
evidently they were not included 
for the good reason that the roof 
will not stand punishment in a 


hail storm. 


Perhaps these things may be 
enlightening to retailers both in 
making roofing sales and also in 
calling the turn on these alien 
salesmen. It is significant 
that the thing these outsiders lean on heavi- 
est is the vaguest and least valuable of their 
offerings. Any one with the slightest busi- 
ness experience knows how easy it is, when 
the guarantor wishes to do so and plans for 
it, to wiggle out of legal responsibility. Add 
the fact that the alleged responsible com- 
pany is located in a distant city; and it 
doesn’t take much imagination to predict 
the amount of redress the owner would get 
if his roof went bad a year after the sales- 
men and workmen had completed their 
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efforts in the town and had departed for 
parts unknown. 

How many of you men, some years ago, 
got whanged on automobile and truck in- 
surance purchased from traveling agents or 
college boys working their way through 
school? This department got stuck on that 
thorn six or eight years ago. He was a 
pona fide student, too; but he was the more 
or less innocent tool of a crooked company. 
And even in those days all insurance was 
supposed to be subject to special regulations 
in practically every State if not in every 
one. But even so it was only when the 
reputable companies had proved sound and 
the crooked ones had been compelled to 
jump to cover that motor insurance became 
any less a hazard than the accidents it was 
supposed to protect the motorist against. 

With no special regulations bringing these 
roofers to time, what, in your opinion, is the 
value of their guaranty? That’s what I 
think, too. But this gaudy bait is being 
used to snare hundreds of the unwary. 


* 


In Bloomington, Ill., seven lumber yards 
are cooperating in a big advertising cam- 
paign to push the home modernizing idea. 

There are several reasons for such a cam- 
paign, and two of these reasons are note- 
worthy. First, the city has no special lack 
of houses. There is not much incentive just 
at present to build more, and there will not 
be for a little time until the population 
increases beyond the existing facilities of 
shelter. Second, quite a number of the 
existing houses are not as comfortable and 
attractive as they could easily be made. These 
things point to modernizing as a means of 
bringing in business without creating an 
excess of houses over population. 

C. Henry Baumgart; of the West Side Coal 
& Lumber Co., has acted as chairman of the 
general committee having the campaign in 
charge. This company has done its bit indi- 
vidually, aside from the general campaign, to 
promote this idea. One of its big sign boards 
along a highway leading into the city 
bears in huge letters the word “Modernize.” 

As a matter of fact all the 
seven yards have been aiding in 
a whole-hearted way in the cam- 
paign. They are joining in the 
advertising, and they are adding 
their individual agencies of sales 
promotion to the big effort. 


* 


A good many lumber yards 
have found that a shop of some 
sort where carpenters and con- 
tractors can do some of their 
work is a builder of good will. 

The Riverside Lumber Co., of 
Cape Girardeau, Mo., has such 
a shop that is simple and in- 
expensive in construction but 
that answers the needs of its 
carpenter friends. This shop 
has an open front; something which the 
mild climate makes possible and desirable. 
It means, too, an ease of handling materials 
and finished product. At the time the Realm 
dropped in, two unusual jobs were going 
forward. One carpenter was building some 
big, arched frames for a new hotel. The 
ordinary carpenter shop would have been 
hard put to it to find room to build these 
large affairs and to get them out of doors 


« 


Pere seit secs tigen 


once they were finished. Another man was 


painting a boat he had just completed. This 
was a big fishing boat that was to have a 


motor installed. 


Cape Girardeau is on the 


Mississippi, and there is some demand for 
such boats. 


interest in these things. 





The Riverside Lumber Co. has no direct 
It does not con- 








Part of a shop which the Riverside Lumber Co. 
loans to its contractor friends 


tract to make them. But it loans the work- 
ing space to its friends in return for selling 


the lumber used. 


A short time ago this department had the 
pleasure of living for a few days at the 
Stevens Hotel, in Chicago. This great tav- 
ern, the biggest in the world, is sometimes 
called the “Lumbermen’s Hotel.” One reason 
for the name, no doubt, is the fact that the 
building is equipped with wooden sash and 
frames. A person can open or close a win- 
dow in that hotel without feeling he were 
changing a tire or running a freight elevator. 
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WEST SIDE COAL &@ LUMBER Co. 


CCLECETECCOL EIA 


This signboard is aiding the big modernizing campaign in progress at 


Bloomington, Ill. 


There is some highly attractive wood 
finish in the Stevens. We suggest that when 
you stay there or are in the city you make 
it a point to dine in the Oak Room and to 
see what striking things can be accom- 
plished by means of the natural beauties of 
wood, used on a grand scale. The rooms 
are most comfortable and attractive, and 
there are quite a few of them. In fact it 
would be possible, if one cared to do it 
and the management would codperate, to 






live in that hotel for more than eight years 
and to sleep in a different room each night. 

This department had a somewhat amusing 
experience there. A convention of radio 
manufacturers was in progress, and it 
seemed to us that every room except ours 
had a radio hitched up to a loud speaker. 
These noise pumps were bringing about 
every station in the world into the hotel 
simultaneously. Had the building not been 
so well insulated it would have been bedlam. 
And in that case we wouldn’t have called 
it an amusing experience. 


+ 


Our good friend Walter H. Crim, of C. M. 
Crim & Son, Salem, Ind., mentioned the fact 
in a recent letter to the AMERICAN LUMBER- 
MAN that he made it a practice once or twice 
a year to advertise his complete line of 
goods and services to his customers. 

The idea is that people forget or else never 
learn all the things that are for sale at the 
lumber yard. The general run of adver- 
tising, the kind that features timely articles 
and head liners, inevitably overlooks a good 
many of the more modest articles and the 
staple lines. So every so often Mr. Crim 
puts a complete list of merchandise he has 
for sale into his newspaper display space. 

It’s something like an inventory, except 
that it carries the information to the buy- 
ing public instead of to the owner. Quite 
a number of dealers have said to us from 
time to time that taking an inventory was 
of as much use to them in refreshing their 
minds about the stock and so reminding 
them to push the slow movers as it was in 
determining the amount of sales that had 
been made. A good many customers get 
along without articles that are for sale in 
the neighboring lumber yard because no one 
has remembered to tell them that these 
things were so easily procurable. 

Some time ago we dropped into a little 
repair shop; one of those handy-man places 
where they’ll fix anything from a faucet to 
a locomotive. The place was filled with dis- 
membered lawnmowers, old bicycles, guns, 
chairs with broken legs to be mended and 
all the rest of the litter of such 
a place. 

But the most interesting thing 
in the shop was a customer. He 
came in with a door lock that 
was suffering from a_ broken 
spring. He had been quite wor- 
ried about it, wondering if it 
could be fixed and who would do 
such a thing; and finally he had 
been told about this shop. The 
curious part of the matter was 
that he passed the shop every 
day and yet had not realized 


what it was. 


Once in the place, this man 
looked around curiously and 
noted the very diverse kinds of 
repairs in progress. He began to exclaim 
and to ask questions. Sure, the handy man 
told him, they thought nothing of doing 
all these things. It was just a matter of 
tools and experience. Yes, lots of people 
got along with equipment that a little re- 
pair would make doubly useful. 

By the time this customer had paid 10 
cents to have his lock repaired, he had 
thought of a whole flock of repair jobs. He 
went home and came back an hour later 
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with the back seat of his car filled with 
cripples; a lawnmower with loose bearings; 
pruning shears needing to be sharpened; a 
golf bag with a ripped seam; three clubs 
needing re-wrapping; a swivel chair with 
a sprained leg; saw to be filed and so on. 

Indeed, this first load was but the begin- 
ning. The man developed a real gift for 
thinking of things to be put in order. And 
it was all done for him easily and efficiently 
and at reasonable prices. 

The point of this little incident is that 
the shop had this service available all the 
time; but the handy man and his customer 
didn’t get together for a long time simply 
because the customer didn’t know that any- 
body was prepared to do these little jobs. 

We're not going to sell our stuff if our 
customers don’t know we've got it for sale. 
Hence the wisdom of Mr. Grim’s method 
of a periodic inventory to the public. 


North Indiana Business Booming 


SoutH Beno, INv., July 16.—Indications of 
a general pick-up in business conditions 
throughout the Calumet district took definite 
form during the last several days. News of 
the purchase of a plant site on the Indiana 
Harbor ship canal in East Chicago by the 
United States Gypsum Co., and the reported 
sale of the Frick Estate to the Inland Steel 
Co. have livened Twin City conditions to a 
material degree. 

At Hammond, the proposal to develop the 
Erie railroad yards into sites for a number 
of desirable industries, has created a decided 
upturn of optimism in that city. An increase 
in the unfilled tonnage of the United States 
Steel Corporation at Gary forecasts increased 
production schedules there. New orders re- 
ceived by the Youngstown Sheet & Tube Co., 
at Indiana Harbor, the Gary Tube Co., at 





Gary, and the Graver Corporation at East Chi- 
cago and the Standard Steel Car Co., at Ham- 
mond, have also aided in the general better- 
ment of conditions. throughout the district. 
Realtors report increased lot sales as a re- 
sult of the impetus and lumber and supply 
dealers have increased call for materials. Ad- 
ditional reports of proposed expansions and 
the location of new production units in the re- 
gion are now filtering through and are having 
their good effect on the general conditions. 


SAESSSSAEGAEGAGALEGAGS: 


SEVENTY-FivE building material and lumber 
dealers and others interested in home con- 
struction have taken space for the Home Com- 
plete Show to be held in the industrial build- 
ing during the Muncie (Ind.) fair starting 
Aug. 7. The show will be one of the most 
pretentious ever tried by a city of this size in 
Indiana. 





Handling Lumber Easily in a § 


Two-sStory Shed 


Retail yard operators who have two-story 
lumber sheds often encounter difficulties, or at 
least inconveniences, in unloading and loading 
the lumber stocks stored in the second story. 
The Pantzer Lumber Co., at Sheboygan, Wis., 
owns one of these two-story sheds and the 
manner in which it has solved the handling 
problem connected therewith offers a useful 
suggestion to others in similar circumstances. 

The Pantzer shed in question is one of con- 
siderable length. The fast-moving items are 
kept on the ground floor, where they are within 
quick and easy reach, and the slower moving 
ones, besides all items of finish, are stored on 
the second story. 

Toward the street, there is a wide gable door 
to this second story, from which an overhead 
track conveyor runs down the entire length of 
the floor. By means of this conveyor, a load 
of lumber can be raised from the truck or 
wagon pulled up at the entrance of the shed, 
and brought to any desired point for piling 
into the respective bins. Or an outgoing load 
may be assembled on trestles, or “horses,” 
brought to the door by the conveyor and low- 
ered onto a waiting truck or wagon. 

But it often happens that only a small quan- 
tity of stock is to be handled, which it would 
be impracticable to use the conveyor for. To 
provide. for this, there are several openings, 
measuring about four feet square and spaced 
at regular intervals, cut in the floor through 














View down the driveway of main shed of 

Pantzer Lumber Co., Sheboygan, Wis., show- 

ing in the ceiling one of the openings to second 

story through which lumber stocks are handled. 

Note the roller at the end of the V-shaped 
supports 


which to pass lumber 
from the first to the 
second story. The open- 
ings are, upstairs, 
guarded by a 2x4-inch 
railing all around, to 
prevent accidents. This 
railing extends through 
the opening about two 
feet below the ceiling 
and terminates in a V, 
to which is attached a 
roller to make _ the 
handling of the lumber 
all the more easy. This 
construction is shown 
from various angles in 
the accompanying illus- 
trations. 


E. E. Pantzer, head 





View of second floor of the Pantzer Lumber Co. shed, showing over- 
head conveyor used in unloading and loading large parcels 


of this progressive re- 
tail concern, declares 
that these openings have 
effectively solved the 














Details of construction of openings between 
first and second floors, permitting the free 
handling of lumber from one to the other. 
In taking this photograph, the camera was laid 
in the driveway through the shed, with the 
lens pointing upward; consequently, this is a 
direct upward view. ‘It shows the roller over 
which the boards pass, the V’s to which it is 
attached, and the guard rails around the open- 
ing on the second floor 


problem’ of economicalhandling of lumber, in 
conjunction with the overhead conveyor making 
storage on the second story as efficient as if 
it were only a second deck. 





Organize Home Builders’ Chapter 

MILWAUKEE, Wis., July 16—A Milwaukee 
chapter of the National Better Home Builders’ 
Association is being organized in Milwaukee 
by R. H. Morris, field secretary, who was 
assisted by H. O. Bell, chairman, at a recent 
meeting here. It is the hope of the associa- 
tion to bring in all home-building contractors 
in Milwaukee County, and also associate mem- 
bers, who are affiliated with the building trades. 

A vigorous campaign will be conducted 
against the irresponsible builder, and to give 
the legitimate contractor a higher standing. 
The members will be required to subscribe to 
the code of ethics, as have builders in other 
cities who have joined, and they will be aided 
in the development of new business by news- 
paper advertising. 
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> New Product Finds Favor With Retailers 


A new product in the building line, that has 
leaped into favor with retail lumbermen and 
building material dealers, contractors, builders 
and engineers, is Sisalkraft, made by the 
Sisalkraft Co., 205 West Wacker Drive, Chi- 
cago. This product combines all the qualities 
that architects and builders seek in a building 
paper; although this product may in fact 
truthfully be said to be much more than a 
building paper. It is tough, strong, water- 
proof, clean and permanent. 

This material, which is being used for a 
great variety of purposes, is made of two lay- 
ers of heavy kraft paper, reénforced with two 
layers of strong sisal fibres which run cross- 
wise in both directions between the paper lay- 
ers. In addition to the sisal reénforcing, the 
product is made waterproof and even tougher 
by two layers of heavy asphaltum. All the ma- 
terials are pressed together while hot, under 
heavy pressure, resulting in a thoroughly uni- 
fied product that is very strong, flexible and 
extremely easy and pleasant to handle. 

At first this new product was used as an 
ordinary building paper, but its great strength 
and ability to withstand moisture took it out 
of that classification almost immediately. 
Building contractors soon found that Sisalkraft 
reduces labor costs, as it can be applied by one 
man. It is so strong that one carpenter can 
nail one end of a strip, unroll the desired 
length, and then nail the other end, without the 
first end tearing loose even in a strong wind. 

As already intimated, Sisalkraft serves a 
number of useful purposes, in a most admir- 
able way. It is used, for instance, to protect 
finished floors from the tramping of the work- 
ers. This use suggested to an eastern mer- 
chant the idea of using Sisalkraft to protect the 
costly rugs of a model home which was in- 
spected by more than 10,000 visitors, in fair 
weather and foul. The Sisalkraft not only 
protected the rugs, but itself was undamaged 
and capable of further service. 

Contractors also found in a very short time 
that the new material could be used for pro- 
tecting exposed materials and supplies from 
rain and other moisture. Moreover, they found 


it could be used over and over again. Thus it. 


is employed for all sorts of purposes. Shan- 
ties and tool sheds and other temporary struc- 
tures are covered with it. 

Road builders and engineers find numerous 
uses for this product, the former using it for 
covering concrete pavements during the curing 
period, as well as for covering concrete floors, 
tennis courts ete. . 

In house building and other construction, 
Sisalkraft is used between the walls. Being 
airtight it has proven especially efficient in 
keeping out cold air and keeping in warm air. 

In fact, so many uses have been found for 
Sisalkraft that it is difficult in space available 
to mention all of them even briefly. The most 
convincing evidence of the merits of this new 
product is furnished by the personal testimony 
of lumber dealers, contractors and engineers, 
some expressions from whom follow: 

We think Sisalkraft is going to be the leading 
building paper on account of its many uses. In 
the short time we have been handling this prod- 
uct we have had the opportunity of seeing it 
used in many ways. About 8,000 feet was used 
over floors in a hotel which is undergoing ex- 
tensive repairs; another lot was used as tem- 
porary roof on a building being remodeled. On 
another job where canvas was to, have been used 
in closing in the front of a building during re- 
pairs, the contractor, after seeing Sisalkraft, 
decided it could be used in place of the canvas 
and is very well pleased with the results. Our 
customers who have used Sisalkraft recommend 
4 _ highly.—W. E. Stusps & Son, Geneva, 


We find Sisalkraft an excellent piece of ma- 
terial. We are using it very extensively. A 
Short time ago we had to repair ‘a house, the 
roof of which had been damaged by fire. We 


put Sisalkraft over the burned portion of the 
roof and cleated it down with boards, till the 
weather would permit our repairing the roof. 
It was five weeks till we could make the neces- 
sary repairs, on account of the inclemencies of 
the weather, and Sisalkraft stood the test. We 
believe it to be one of the best developments 
in the building material field of the times.— 
SILLIMAN-MACKENZIE Co. (INc.), Oneonta, N. Y. 


We are very pleased with Sisalkraft. Every 
contractor we have sold it to cannot praise 
it enough. We think this is one of the best 
products ever put on the market, and we are 
more than proud that we got the exclusive on 
it in our territory.—Jacoss LUMBER & SUPPLY 
Co. (Inc.), DeLand, Fla. 


Regarding the use of Sisalkraft paper.on our 
new Masonic Temple job at Decatur, Ill, we 
have found this paper to be satisfactory in every 
way in which we have had occasion to use it. 
We are using it in the covering of clay fireproof- 
ing and building tile now stored on the build- 
ing site, temporary covers over machinery, such 
as electric hoists, elevators etc., protecting con- 
crete after pouring, windbreaks around the con- 
crete plant, and such other temporary enclosures 
as may be required. We find this paper to be 
very durable, and have used a large part of it 
from two to five times on different installations. 


over the slab, an absolute absence of hair 
cracks, and a very pleasing deep green color 
to the concrete itself. To me, the most im- 
pressive result was the dark green color, a great 
contrast to the lighter green of the slab adjoin- 
in, which had been cured with sprinkled burlap. 
This indicates that a great percent of the 
original moisture had been retained by the 
concrete and this might result in slower set- 
ting and higher strength. As far as its effect 
upon the early condition of concrete, I can 
highly recommend your product.—A,. C. Tay- 
Lor, Junior Highway Engineer, United States 
Department of Highways. 


E. D. Loizeaux, of the J. D. Loizeaux Lum- 
ber Co., Plainfield, N. J., gave a little more 
information about Sisalkraft. He has had 
a man on the Sisalkraft job for three months 
now, and is well pleased with the result. He 
goes out to sell Sisalkraft on “lifetime cost” 
which, he says, will easily prove to be 50 
percent of that of cheap: building papers, in 
spite of the higher first cost. He has not 
only found Sisalkraft good for building, es- 
pecially because it can be used—yes, abused— 
in construction, and still be in first-class 
shape for proper use, but unexcelled for road 
work and industrial use, having interested 
manufacturers in and around Plainfield in the 
economy of using Sisalkraft over and over 

















New office building of the Dascomb-Daniels Lumber Co., Moberly, Mo. 
was held June 23, at which time the yard was visited by over four thousand people 


A formal opening 





We also find that it stands up under high wind 
without tearing loose. In general we find it 
to be as economical for its purpose as anything 
else we have tried, and do not hesitate to recom- 
mend Sisalkraft for general building work.— 
J. L. Stmmons Co., Contractors and Engineers, 
Bloomington, Il. 


Not long ago I used Sisalkraft when building 
one of my two-family houses, The other day 
I was showing the house to a customer. It was 
a cold, rainy day, and I called the woman’s at- 
tention to the fact that I had placed Sisalkraft 
under the roof and shingles, and explained how 
it would’ make the house much easier to heat. 
I also called her attention to the strength and 
weatherproofing qualities of the paper, explain- 
ing how it would keep out all moisture and 
thus keep the house in good repair for years 
longer than if ordinary sheathing paper had 
been used. I then handed a piece of Sisalkraft 
to her. and told her to try to tear it. That 
clinched the matter, and she paid my price for 
the house, which until then she had been un- 
willing to do. You can be sure that I shall 
always use Sisalkraft when building houses in 
the future.—PuILIP P. BELANGER, Boston, Mass. 


I have tried Sisalkraft on South Carolina 
F. A. P. 177, Williamsburg County. In our 
experiment, it was used as burlap is used. It 
was placed over green concrete and left twenty- 
four hours, omitting the customary sprinkling, 
and then removed to allow ponding. You may 
be interested to know that upon removal the 
concrete which was so treated exhibited every 
sign of proper curing. There was a film of water 


again for packing material sent out to be 
finished and coming back to them again, such 
as clothing ete. 


Developing Inland Waterways 


In a comprehensive report of activities of 
the Mississippi Valley Association in connec- 
tion with development of inland waterways, 
J. E. Smith, president, gives this interesting 
information concerning the waterway  pro- 
grams now in progress. He says: 

Let us state, incidentally, that the Ohio 
River 9-foot project from Pittsburgh to Cairo 
will be completed within the next fifteen 
months; the Mississippi.  9-foot channel be- 
tween St. Louis and Cairo will be completed, 
at its present rate of progress, within the 
next two and one-half to three years; the 
upper Mississippi River 6-foot project will be 
finished from St. Louis to Minneapolis and 
St. Paul within the same period of time. The 
Missouri River 6-foot project from its mouth 
to Kansas City will be completed within two 
and one-half to three years; the Illinois 9- 
foot waterway from Chicago to the Missis- 
sippi River will also be completed at about 
this same _ time. The 9-foot intracoastal 
waterway from the Mississippi River to all 
TeXas ports through to Corpus Christi will 
be completed conjunctively with the above 
named projects. Sufficient appropriations 
have already been allotted for the next year 
to carry on the work upon all of thege 
projects, 
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Retailers’ Idea Exchange 
Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














“Serving the Few Well” Is Motto 


“Service” is the keyword with the Wisconsin 
Central Lumber Co., Green Lake, Wis., which 
operates one of the finest and most aggressive 
yards in that entire section, It is service, care- 
fully studied and efficiently rendered with a will 
and a smile, that has enabled this concern to 
build up a very excellent volume of business 








“Serving the Few Well” is the motto of the 
Wisconsin Central Lumber Co., Green Lake, 
Wis., which has built up a really wonderful 
business in a restricted area in a highly com- 
petitive territory. The service auto above is 
one of the means adopted by this company to 
serve the few well. No matter how small the 
order, it is immediately delivered. “It pays,” 
states G. A. Durkee, vice president of the con- 
cern, who ts shown standing alongside the 
auto. Carl A. Weinkauf, secretary-treasurer, 
who is at the wheel ready to go out on the 
job, agrees with him. He handles the cash 
and ought to know 


within a restricted area in a highly competi- 
tive territory. “Serving the Few Well” in 
fact is its motto—a very appropriate one. 

One feature of its service is the fact that 
every order, no matter how small, is given 
immediate attention, with immediate delivery. 
In order to render such delivery on small or- 
ders in the most economical manner possible— 
a point that must always be taken into due 
consideration—this company maintains a serv- 
ice car, which is nothing but a handsome low- 
priced roadster with a miniature truck body 
added to the rear. 

If a contractor finds that he needs an extra 
roll or two of roofing, or the painter that he 
needs another can of paint, or a householder 
that he needs some little thing, all he has to 
do is to give the company a ring. It does 
not wait for one of the trucks to come along 
or for an opportunity to bunch a lot of small 
orders, but out goes the service auto with the 
needed goods. 

The company has found that even though 
some of these rush deliveries eat up the mar- 
gin of profit on small orders, they pay in the 
long run, and pay well. The customers know 
that they can get quick service, and get it 
cheerfully, and when they have big business 
to be placed it goes where service is obtained. 
Of course, those who get the greatest benefit 
from this service are the contractors, with 
whom the company works hand-in-glove, and 
this instantaneous attention is an excellent 
means of keeping their goodwill. 

It will be noticed that the company’s name 


does not appear on the car. “That's for dis- 
tinction,” it was explained. “We expect every- 
body in our territory to know just whose car 
this is; and they do. If somebody doesn't, 
after he has seen it scooting by a few times 
he'll be precious anxious to find out. Famil- 
iarity with our car or curiosity about it is 
worth much more to us, in this little town of 
ours, than big signboards carrying our name 
ever could be.” 


Lumberman’s Family Holds Reunion 


CotumBus, Onto, July 16.—Upon occasion 
of a family reunion of Mr. and Mrs. F. M. 
Koons, held at the York Temple Country Club 
on July 12, all of the members of the fam- 
ily were in attendance. Mr. Koons is founder 
and active in the management of the North 
Columbus Lumber Co. Those in attendance, 
in addition to Mr. and Mrs. Koons, were 
their three sons, five daughters, three daugh- 


ters-in-law, four sons-in-law, 16 grandchildren, 
of which five are married, and seven great- 
grandchildren. 


Portable Woodworking Machines 


A handsome little publication that has come 
to the AMERICAN LUMBERMAN is the new cat- 
alog of portable woodworking machines just 
issued by the Crescent Machine Co., Leetonia, 
Ohio. More and more lumber dealers are 
finding it profitable to install portable wood- 
working machines in their lumber yards, and 
as a rule are finding them an excellent invest- 
ment. This little catalog is profusely illus- 
trated and the machines, all of which are sub- 
stantially built, are fully described, complete 
details being given in every case. Dealers 
who are interested in improving or en- 
larging their woodworking shops or their fa- 
cilities for cutting up material in their yards 
will find this catalog of especial interest. 








ber & Manufacturing 
Co., Holland, Mich., the 
very convenient arrange- 
ment for showing doors 
illustrated herewith. This 
door rack has channels at 
top and bottom, slightly 
wider than the thickness 
of the door so that they 
slide easily therein. More- 
over, the bottom is pro- 
vided with a track on 
which the door slides. It 
will be observed that the 
lower corner of each door 
is fitted with a _ castor, 
which carries the weight 
of the door when it is 
pulled out of the rack. In 
the picture, the three doors 
at the rear are shown 
pulled partly out. The 
Bolhuis company main- 
tains an attractive display 
of woodwork, comprising 
kitchen cabinets, ironing 
boards and other built-in 
features, and hardware al- 
so is displayed on a long 
table. 





This Week’s 


A Handy Rack for Showing Doors 


An American Lumberman editorial representative recently 
noticed in the very attractive display room of the Bolhuis Lum- 
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A Parade Float of Attractive Design 


An illustration on this page shows the float 
of the French Lumber Co., Hawarden, Iowa, 
which was one of the most interesting features 
in the huge parade that formed a part of the 
Fourth of July celebration in that city. 

The upper portion of the float was built of 
pine lattice, given two coats of high-grade 
white paint. The pieces at top were two by 
sixes, carved out in the French yard, and also 
heavily coated with white paint. 

The “flare out” portion of the float was 
built of wallboard, which was first covered, 
with air gun painter, 


so as to give ample room for turning. The 
corners were secured with flanged pieces of 
galvanized metal, making them solid and rigid. 

The fir tree shown at the front was made 
from a piece of wallboard, cut out on the yard’s 
band saw and lettered with the company’s 
slogan, “Home of Fir Cuts.” 

The float was mounted over a Hudson coach, 
the car being concealed by a cloth grass effect, 
and the top of the float was covered with a 
sort of honeysuckle, with red berries on it. 
The complete float was 10 feet wide at the 
bottom and 20 feet long. It created a great 


deal of favorable comment from onlookers. 





with a coat. of green 
paint. While this was 
still moist, sawdust was 
sprinkled quite thickly 
thereon and allowed to 
settle. The next day 
the surface and the 
sawdust were given an- 
other coat of green, im- 
parting a “orass” effect. 

The diamond shaped 
insignia of the yard, 
bearing the name 
“French Lumber Co,” 
was placed on the side, 
the sawdust being 
scraped off of it and 
the letters and side 
framing coated with 
silver paint. 

“The whole flare out 
portion was an experi- 
ment on our part, and 
proved to be quite a 
success,” said S. Q. French, who planned and 
designed the float. Where the curved portion 
of the float is shown was a hinged gate, giving 
access to the car. The float had a 7-inch 
clearance from the ground, and was cofistructed 








Float designed and built by French Lumber Co., Hawarden, lowa, for 
participation in this year’s Fourth of July parade 


“The idea, which was worked out by myself 
and the others in the yard,” said Mr. French, 
“shows what can be done with materials from 
an average lumber yard, by careful planning 
and execution.” 

















Cc. H, JASPER 


Upson Board 
Metal Weather Strips 
Carey Asphalt Shingles 


W. H. JASPER 


JASPER LUMBER CO. 
“The Home of Good Lumber” 


fF. W. JASPER 


Woven Wire Fence 
“Insulite” Insulation 


Kewanee Coal Chutes 


Phone 64 


NEWTON, IOWA July 11, 1928 


American Lumberman, 
Chicago, Illinois, 


Gentlemen: 


The most veluable part of the paper to the average retail 
yard is your "Tips" and the “Ad-Ideas," 


We have a clipping file and clip these out and put them 
in this file. This we have found in time makes a valuable store-house 


of ideas in getting up our ads, 


You know that if we have a layout for an ad and the essen- 
tial ides, we can write it up in our own words so that it doesn't read 
nor look like a "canned" ad, We can adapt this to fit our needs, and 
this help means more to us than the rest of the magazine, 


In talking with our retail lumbermen in towns of 5,000 to 
10,000 population, we find that they do as we = get lined up with a 
bunch of sood mills and if they are in line with the market, or some- 
where in line, we keep buying from them, 


Qur customers see the lumber as it is used day by day, 
and they want good stuff. The lowest price on the market may not be 


the best buy for us, 


But we like to get the most of our advertising dollar 
and that is why we watch the two departments mentioned above rather 
than the market vages. 


Sincerely yours, 


JASPER LUMBER CO. 





This Week's 
AD-IDEA 


ADVERTISING ANNIVERSARIES 


The fact that a mercantile concern, whether 











dealing in building materials or other com- 
modities, has been established for a long time 
is generally conceded to be an asset for such 
concern. 

To have been in business in a community 
for a long term of years argues solidity, re- 
sponsibility, and general recognition on the 
part of the community. that the concern is 
worthy of its patronage. Of course, age may 
sometimes imply inertia, obsolete methods and 
general lack of enterprise, in which case the 
less said about the length of time the firm has 
been in- business, the better. 

Assuming, however, that a business concern 
has kept itself and its methods up to date by 
the continuous adoption of progressive ideas, 
and that it is known to be thoroughly modern 
in the goods it carries, its merchandising 
methods-and its service to the community gen- 
erally, the recurring anniversaries of the firm’s 
establishment in business afford a theme for 
effective advertising. 

A good example of an advertisement of this 
sort, written in an intimate, interesting style, 
is the announcement of the thirtieth anniversary 
of C. M. Crim & Son, “The Lumber People,” 
Salem, Ind., which firm in the issue of its 
local newspaper nearest to the anniversary ran 
the following “copy”: 

1898-1928 
Thirty Years in Salem 

It is with pardonable pride that we an- 
nounce our thirtieth anniversary. We came 
to Salem on May 38, 1898, and are today 
the pioneer lumber dealers in this community. 

From an humble beginning we have grown 
through the stages of a spoke factory, a hard- 
wood mill, planing mill and wholesale lum- 
ber yard to our present position as Building 
Materiah Merchants. 

We have seen the ox team supplanted by 
the modern gasoline truck; we have witnessed 
the passing of the water-power saw-mill and 
its steam successor; we have replaced the old 
time planing mill machinery with up-to-date 
equipment—and will begin the erection of an 
electrified mill in the next few weeks. 

As the airplane and the automobile, the 
radio and the moving pictures have revolu- 
tionized old methods of transportation and 
amusement, so have we tried to keep step 
with the .progress in other lines, and offer 
modern methods of lumber retailing. 

It has therefore become a part of our 
friendly service not only to sell lumber, but 
to sell homes, to help you plan and finance 
these homes, to secure competent builders for 
you—to do all these things which will be 
helpful and to insure you honest materials 
at a fair price. f 

For all the patronage you have given us 
which has made our growth possible, for the 
friendships formed and the pleasant relations 
we have had, we are deeply grateful. 

Sincerely yours 
Cc. M. CRIM & SON. 
(gg @aaaaaaaane 

A coop advertising stunt for lumber dealers 
is to make up a few comfortable benches, paint 
the firm’s name and possibly its slogan thereon, 
and place these benches at junction points 
where trolley car or bus riders have to wait 
for connections. Tired passengers, especially 
women shoppers, appreciate the opportunity to 
rest, and good-will is created. 
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One Thousand Visitors Inspect Fine New Yard 


New Paris, Onto, July 16.— 
Formal opening of the new build- 
ing materials store of the New 
Paris Lumber Co., held on June 
30, was attended by more than 
me thousand people, who thronged 
the office, mill and main driveway 
of the big building. Cigars, sou- 
venirs etc. were given the men, 
women and children in attendance. 
Music was furnished by the 
twenty-piece New Paris band, and 
at nine o’clock tables were set for 
the New Paris firemen’s cake 
social. 

This new branch yard, which is 
located on the main street and 
within a block of thé central part 
of town, is one of three yards 
»wned and managed by J. A. Flaig 
& Son, of New Madison, one of 
the affiliated concerns of the Pe- 
ter Kuntz Associate Lumbermen. 
The local yard is under the man- 
agement of Charles Pahon, for- 
merly of Quincy, Ohio. The Peter 
Kuntz company was represented 
at the opening by Henry Diefen- 
baugh, of Dayton. 

The building is provided with 
a display room with large win- 
dows, which contain at present 
exhibits of merchandise, minia- 
ture model home etc. The front 
of the building is attractively de- 


signed, special ornamental fea- 
tures being introduced over the 
main driveway, and at other 


points, which give a pleasing ap- 








pearance, as will be observed from 
the accompanying photograph 
showing exterior of the building, 

Inside, everything is spic and 
span, special attention being given 
to neatness and orderliness in the 
piling of stock. All in all, this 
is one of the best planned and 
best constructed yards in this see- 
tion of the state. 





Proposed Lien lew to 














Exterior and interior of new office and shed building of New Paris 
Lumber Co., New Paris, Ohio 


. Be Redrafted 


[Special telegram to AMERICAN 


LUMBERMAN] 

SEATTLE, WaASH., July 17.—The 
proposed uniform mechanics lien 
law came before the national 
conference of commissioners on 
uniform State laws sitting as a 
committee of the whole today in 
their thirty-eighth annual confer- 
ence here, and because of lack of 
agreement between contractors’ 
organizations and building ma- 
terial men’s organizations on sec- 
tions five and six, which relate to 
safeguarding payments for labor 
and materials furnished, it was re- 
ferred back to the originating com- 
mittee for redrafting the sections 
to meet the harmonized view of 
both contractors and material men. 
The committee will be augmented 
and present a new draft at its next 
annual conference. 


Getting Customer’s Signed Promise to Pay 


If you could get your customers, when ac- 
cepting delivery of material, to give you at 
the same time a signed promise to pay for 
the goods on a certain date, wouldn’t you 
feel that you had taken a long step toward 
insuring payment at the proper time, as well 





CARL L. ULLREY, Mgr. 


LUMBER, BUILDING MATERIAL 


as eliminating any possible misunderstanding 
as to when that time was? 

You can do this, just as easily as does the 
Marcellus Lumber Co., of Marcellus, Mich., 
by use of a sales ticket or invoice form like 
that reproduced herewith, which differs from 
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Delivery ticket form which secures the customer's signed promise to pay at a definite time 


the usual form mainly in that when the cus- 
tomer signs for the goods he also signs a 
promise to pay on a certain day of a certain 
month, as indicated by the black arrow point- 
ing to the words: “Will pay this April 15.” 

“These tickets,” said Carl L. Ullrey, treas- 
urer and manager Marcellus Lumber Co., “are 
made out in triplicate, the original being re- 
tained by us as our permanent sales record, 
while the duplicate is left with the customer 
when delivery is made and the triplicate is 
filed according to the due date noted thereon. 
Where no date is specified on regular credit 
business the tickets are filed alphabetically 
and mailed out each week. 

“We handle coal in connection with our 
lumber business, and desire to maintain our 
coal trade on as nearly a cash basis as pos- 
sible. We are over 90 percent successful in 
that endeavor, the only coal delivered on 
charge account being to customers whose credit 
rating is beyond question. : 

“In giving terms on material we make it 
a regular practice to note on the delivery 
ticket the payment date. This notation is made 
directly over the place provided for the cus- 
tomer’s signature, so that when he signs for 
the material he also signs a*promise to pay on 
a definite date. We find this to be a great 
help in making collections.” 


KEEP A CARD index of building and repair 
prospects, with the cards filed by months ac- 
cording to the time the prospective business 
will become “ripe” for active solicitation. Note 
on the cards all information that will help to 
approach the prospect intelligently at the 
proper time. Chance remarks let fall in con- 
versation with a customer or prospect often 
yield a live tip for future business. 
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“Some Things a Purchasing Agent Should 
Know About Lumber’ 


[By George A. Houston, Manager of Lumber Sales, Long-Bell Lumber Co., Kansas City, Mo.] 


I would rather listen to some of you tell about your experiences 
with the purchasing of lumber than to attempt to tell you some 
things you should know about lumber; because I am very frank 
to admit that there are many things'we lumbermen do not know. 

However, we are gaining in knowledge every day, just as you 
are gaining knowledge about your respective businesses and the 
applications of the various products you manufacture. And I believe 
you will agree with me when I say that a great deal of new knowi- 
edge comes from without, rather than from within our respective 
organizations. Of course, all of us constantly are studying our 
products but it is the experiences of others and new applications 
which they discover either accidentally or from necessity that often 
plant a seed which we can nurse along very profitably. 

So, I am going to tell you some of the things I know about 
lumber—things I have learned both from within and from without 
our organization, and which are applicable to your businesses. They 
will not be new to you as a group; but as ‘individuals some of you 
may pick up an idea or two which you will be able to use profitably. 


‘What Is Lumber? 


First of all, what is lumber? Technically its definition now is 
restricted to include only those products of the saw and planing 
mills not further manufactured than by sawing, resawing and pass- 
ing lengthwise through a standard planing machine, crosscut to 
length, and matched. These products are classified as follows: 


1. Yard lumber . . . less than 6 inches in thickness and intended 
for general building and construction purposes. 


2. Shop or factory lumber . . that which is intended for fur- 
ther manufacture. 


3. Structural timber 
thickness and width. 
Brown.) 

However, that definition is not the one I have in mind for you 
today. In so far as you are concerned, lumber, which leaves the 
mills as a finished product of lumber manufacturing plants, is 
received by you as a raw material. 

Our raw material is timber. Its source is the forest. 

Your raw material is our finished product. Its source is the mill. 

In other words, I want you to see beneath the surface of our 
business for a few moments. I want to compare you to some of 
our own purchasing agents . . . not the men who purchase machin- 
ery and equipment for some twelve lumber manufacturing plants, 
logging railroads and other operations; not the men who purchase 
for our 115 retail lumber yards, nor for our mercantile stores . 
but the men who purchase our raw material, which is timber. 

I haven’t time to tell you all the factors which enter into the pur- 
chase of a standing forest, but some of them are: Availability of 
forest for lumber manufacture, density of stand, species contained, 
quality of the timber and dependability as a source of supply. 

If these and other factors are favorable, we purchase the stand- 
ing forest. Then the manufacturing department purchases the 
timber from the forest department as it is needed at the mills. 

In other words, there is a primary purchase and a secondary pur- 
chase involved—both on a tremendous scale—by our own organ- 
ization before the lumber is purchased by you. And in no instance 
do our mills buy on comparative prices. There is but a certain 
amount of Douglas fir available in our forests, and likewise south- 
ern pine, cedar, gum, oak etc. It costs just so much to log and 
manufacture. So, we buy our timber—the mill’s raw material—on 
the basis of species required to meet the trade’s demands, the quality 
of the species and the dependability of the source. 





that which is 6 inches or more in 
(Reference: American Lumber Industry— 


Deviation From Established Principles Costly 


Most of you are familiar with some manufacturing operation. 
You know that it costs a certain amount of money to manufacture 
a patterned product. A slight variation in the quality of the raw 
materials involved has no effect upon the manufacturing costs; but 
a radical lowering of quality might increase the costs of manu- 
facture to a point where it becomes necessary to sell an inferior 
finished product for more money than the good quality product 





*Address delivered before lumber division of the National Asso- 
ciation of Purchasing Agents in convention at Kansas City, Mo. 


has been priced, if a profit is to be made. This is due to waste, 
additional labor involved in handling, injury to machinery brouglit 
about by the impurities in the raw material etc. 

In other words, equipment and labor involved in the manufac- 
ture either of our lumber or your products are fixed costs just so 
long as we adhere to the standards and policies which govern our 
plants’ equipment, layouts and organization in the production of 
the finished article and when we deviate from these principles our 
cost figures change. 

That is to say, you should consider more carefully the species, 
grade, size, length and moisture content of lumber than you do 
the price. 

Some of you gentlemen may have had experience in buying 
materials for heavy construction. If so, this problem will be easy 
for you: What does it cost to buy and put in place an 8x16-inch 
28-foot bridge stringer? Compared to the cost of replacing that 
stringer sometime after the bridge has been completed, that first 
cost is very small. You can buy a questionable quality of stringer 
and by so doing probably save $5 on a thousand feet, or $1.50 on 
each stringer containing 299 feet. But, you can’t afford to take 
chances of replacing one or more stringers for that small difference 
in price. 

The same holds true in making replacements in smaller articles. 
It always costs more, much more, in the end and you can not 
reckon that cost always in dollars and cents. 

I have related these things to show that your businesses are no 
different than ours in principle. Each one of you represents firms 
that are selling products reflecting the highest quality and service. 
Undoubtedly your customers can buy similar products for less than 
the prices you quote, but will they get the same quality and the 
same service? Can you afford to cheapen your products to meet 
price competition? Can you afford to cheapen the quality of the 
raw materials you consume? Can you afford expensive replace- 
ments and dissatisfied customers? 


Considerations in Lumber Purchases 


Before you purchase your lumber, one of the first things you 
consider is where and how the lumber is to be used. This calls for 
a thorough knowledge of your product, of the service required of 
it and a knowledge of the various woods and grades of woods which 
may be applicable to the manufacture of your product. 

Next, you must consider the regional source of the lumber supply. 
Sometimes it becomes advisable to make a change in the kind of 
wood to be used due to the distance you are from the source of 
supply or because of other factors which may make the freight rate 
too high or the source of supply non-dependable. However, rapid 
rail transportation has brought the forest very close to all industry 
so that distance usually is a minor factor. And when one wood is 
appreciably superior to its nearest competitor, you should forget 
any differences in freight rate or slight variation in cost. 

I want to say a few words about regional and mill supply. The 
forests figure in the first; both the- forests and the lumber manu- 
facturer determine the second. The best of wood is useless unless 
it can be cut and manufactured properly. And when I say “manu- 
facture” I mean every step involved from the time the tree is felled 
in the forest until the lumber is loaded for shipment. You don’t 
want dry lumber one time and poorly seasoned lumber the next. 
Nor do you want that which does not run uniform as to width, 
thickness, length and grade. When these things do occur, they 
usually result in loss of time, money, and frequently customers. 
And even though the lumber manufacturer makes a refund or 
replaces a bad shipment, a certain amount of harm has been done 
which refunding or replacements can not correct. 

So, it is most essential that you are assured of uniform lumber— 
uniform in species, manufacture and grade—year in and year out, 
and you want to know you can get it when you need it. 


Should Have Knowledge of Lumber and Grading 


Furthermore, even after you are assured of all these things, you 
should make sure of that assurance, and to be able to do that, you 
should have a good general knowledge of lumber and grading or 
have some one in your employ who has that knowledge. If your 
lumber purchases amount to an appreciable sum each year it would 
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be most advisable to have a man who has had actual lumber mill 
and lumber grading experience. He will earn his salary even if 
you are getting the best of lumber, because lumber can be too 
good for certain work, just as it can be too bad, and consequently 
he not only will be able to prevent poor lumber from going into 
your production but also will be able to differentiate and route all 
the lumber for the purpose it is best suited. 

There also is the well informed and conscientious lumber sales- 
man ready to serve you in an advisory capacity. He knows that a 
sale of lumber is not closed until that lumber has served its pur- 
pose and it is to his interest as much as yours that both you and 
your customers get full value for every foot of lumber in your 
finished product. 

In addition to the lumber salesmen, there are lumber technologists 
and engineers available when you need them. To obtain their 
assistance it is but a matter of making request to any of the various 
associations or to a lumber salesman or lumber manufacturer. 

Why should you need knowledge other than your own? For the 
same reason that your company’s engineering department and the 
Long-Bell engineering department frequently call in specialists for 
consultation and advice. No matter how much we may know about 
our own work, there always are others who know more about 
certain parts of it than we do. Modern manufacture of lumber is a 
scientific process. Logging operations may be likened to the min- 
ing of iron ore. Sawmill operations compare favorably with the 
metallurgy of iron. And the adaptation of lumber to various prod- 
ucts and uses should be giver: as much consideration as is given 
the pig iron and steel that are used in re-manufacture. 


One of the Greatest Difficulties 


One of the greatest difficulties we lumbermen face, and one of 
the greatest faults to be corrected by many manufacturers who use 
lumber as a raw material is that of building and re-manufacturing 
with wet, poorly seasoned lumber. Wet lumber causes more dis- 
satisfaction all along the line than any other thing I can think 
of in our business. 

Architects and construction engineers universally are of the opin- 
ion that green lumber does not make good building material. In 
fact, it isn’t good for anything that is intended to be more or less 
permanent. Dry, well seasoned lumber may have a higher initial 
cost, but in the end, and when the results are considered, the 
cost is less. 

Nails have maximum holding power in dry lumber. A nail driven 
into wood not properly seasoned does not cut through the wood 
fibers—it merely mashes and pushes them aside. Then, as the wood 
dries to atmospheric content, the fibers shrink and pull away from 
the nail. In dry wood, the nail cuts through the fibers and the cut 
ends tend to serve as ratchets to hold the nail firmly in place. 

Dry lumber is easier to put into construction and to re-manufac- 
ture. There is a saving in labor and wear and tear upon the 
machinery and tools. Likewise there is a saving in disposition on 
the part of the men who work with it and of the final consumer 
of the finished product. 

Dry lumber always is stronger, and while I will not take time 
here to quote various comparative figures, I do want to urge you to 
obtain and study the Department of Agriculture Bulletin No. 556, 
“The Mechanical Properties of Woods Grown in the United States,” 
available through the Superintendent of Documents, Government 
Printing Office, Washington, D. C. It will help you out of many 
difficulties. 


Changing an Expensive Buying Habit 


And now I am going to ask you a question and would like you 
to indicate your “ayes” by raising your right hands. How many 
of you would like to be able to buy better lumber at a lower price? 
It looks just about unanimous. Well, I’m going to surprise you 
by saying it can be done in many instances, provided you and the 
lumber consuming public will change from what is now an expen- 
sive buying habit. 

Nearly one-third of the lumber consumed by the building industry 
is finally consumed in lengths under 8 feet and a total of 43.6 per- 
cent of all lumber consumed in building is in lengths under 9 feet. 
Yet, the consumer, from force of habit, demands lengths of 14, 16, 
18 and 20 feet and then, when the lumber is on the job, laboriously 
cuts it into shorter pieces. 

As to lumber consuming manufacturers, I haven’t exact figures 
available, but believe I am safe in saying that in the great majority 
of cases, they, too, order the longer lengths and then cut them into 
shorts. 

Trees can not be changed. We lumbermen can get out of a log 
only that which is in it. Necessarily then, there is an accumulation 
of short length lumber at the mills and a great deal of this short 


i 


length material is of better quality than the standard length lumber 
because certain defects and knots, permissible under the grading 
rules, do not occur in the shorter pieces. 

This short length lumber will cost you less money and I am glad 
to say that builders and lumber consuming manufacturers are be- 
gining to realize these advantages. One of our plants alone i, 
shipping many miilion feet annually of pieces of from 10 to 39 
inches in length; but, we can supply many more of you and at a 
profit for both of us. 


Frequent Buying Permits Uniform Operation 


Another way in which you can help stabilize lumber prices and 
many of you are doing it is by changing from seasonal buying to 
frequent buying. Seasonal buying often over-taxes the lumber mills 
for a time, while frequent buying helps the mills to operate uni- 
formly and efficiently. 

In other words, when you let your lumber stocks get too low, 
it often requires quicker handling at the mill and quicker ship- 
ments than can be made economically. On the other hand, when 
you watch your stock and maintain a comfortable inventory at all 
times, you not only benefit yourselves but you can help us to 
eliminate the “valleys” and “peaks” in the lumber industry which 
cause prices to fluctuate. 

You may say, off hand, that you can save money by buying lum- 
ber when the market is down. You might, on one or two pur- 
chases; but not over a period of months. Average up the prices 
you have paid for lumber the last few years, whether or not you 
have been buying frequently or seasonally, and I think you will 
find that the average is no more than the average market price for 
the same period. Furthermore, if you have been practicing sea- 
sonal buying, you may recall certain difficulties encountered in 
getting the right kind of stock and service. 

Have you ever thought or heard that present-day lumber is not 
so good as that of “grandfather’s day”? 

The first sawmills in the United States were built at Jamestown, 
Va,, in 1625 and Berwick, Me., in 1631. They were modeled after 
the European type of mill, employing water power and a single 
sash saw. Their production was small and insignificant and until 
steam supplanted water power about 200 years later, practically all 
of the lumber was hand sawn and timbers were hand hewn. 

About 1850 the single sash saw gave way to the circular saw. 
The latter was widely used until about 1890, when the band saw 
became popular in the larger mills. From that time on lumber 
manufacturing methods have improved year after year. Many new 
inventions and more efficient methods have been put into practice. 
Today it is an easy matter to obtain lumber of quality, manufac- 
ture and grade unheard of in “grandfather's day.” 

Lumber manufacturing has kept step with progress. 


Future of Lumber Supply 


Perhaps you have some misgivings as to the future of our lumber 
supply. If you have you may forget them with safety in the 
assurance that you always will be able to obtain good lumber. No 
longer are the forests regarded as “mines.” Instead, the forests 
are now compared, and rightly compared, to our corn, wheat and 
cotton fields and to our fruit orchards. Trees are crops. They 
grow from seeds; they mature and give seed and reproduce again. 
When trees are mature they should be harvested. Like humans, 
they are healthiest and of better quality when growing; after they 
mature they cease to grow, become susceptible to disease and then 
do not produce as good lumber. Wherever a forest area consists 
of matured timber, growth is approximately balanced by decay. 

By proper reforestation methods and programs, this country will 
be able to produce sufficient lumber to meet our needs for all time. 
A tremendous growth of reforestation and timber management prac- 
tice is developing and indications are that the annual new growth 
will equal the annual depletion in less than fifty years. Right now 
in the Pacific Northwest, the growth is almost up with the cutting. 

Taking into consideration our metals, building stone, coal, oil 
and gas, wood is the only eternally renewable material. The co- 
Operation of our Government, the public and the lumber industry 
assures a perpetual lumber supply. 


Treatment of Lumber With Preservatives 


I would like to say a few words about the treatment of lumber 
with proved preservatives. Such treatment may extend the life 
and utility of wood several times beyond that of the natural ex- 
pectancy. The railroads have practised wood preservation more 


than any one other industry. A few figures here will vividly visual- 
ize to some extent what they have done in this connection. It is 
estimated that about three-quarters of the entire amount of wood 
treated during 1926 was used by the railroads. Cross ties repre- 
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sented about 65 percent of all timber treated in that year. Even so, 
about 31 percent of the total amount of ties used in that year 
was untreated. Based on actual service records it is estimated 
that the railroads alone realized a saving of approximately $80,- 
000,000 in 1926, by the use of treated lumber. The estimated life 
of the average untreated tie is 8 years while that of a treated tie 
averages 20 years. 

Notwithstanding the great saving effected by the railroads with 
the use of such treated timber as they are using now, think of 
what the saving might be if they were using treated lumber in 
every capacity where practicable: for example, right-of-way fence 
posts which, based on the comparative life of ties at 20 years, 
should last many years more on account of being free from the 
mechanical wear which, no doubt, shortens the life of a tie to a 
large extent. Actual service records on pressure treated fence 
posts indicate a life of 30 years and upwards. There are about 
394,945 miles of track operated by Class 1 railroads in this country. 
Figuring that it takes on an average of about 700 posts to fence 
both sides of the right-of-way of each mile of track, this would 
require a grand total of approximately 276,000,000 posts, or more 
than 1,500,000,000 board feet of timber to do this fencing. Assum- 
ing the average life of untreated fence posts to be 8 years, this 
would mean an annual replacement of 24,500,000 posts. Estimating 
the life of treated pine posts to be 30 years, this would mean an 
annual replacement of some 9,000,000 posts or a saving of nearly 
25,500,000 posts a year. Reduced to board feet this means a con- 
servation and saving of 152,000,000 board feet of timber annually, 
besides a saving of approximately $8,000,000 a year to the railroads 
in fence posts alone. 

Post Production on a Scientific Basis 


Timber for fence posts can be produced in the cultivation and 
thinning of growing timber; therefore, the production of .such 
posts can be furnished on a scientific basis that will in no way drain 
our forest resources; in fact, such methods have been found ad- 
vantageous in the cultivation of growing timber. Such figures amply 
prove that the economy of using untreated wood in this country 
is far from being fully realized. Comparable service records in 
actual saving are realized by the railroads on other treated lumber 
which they use, such as piling, structural timbers, decking, poles, 
car material, and any number of other lumber items. The telephone 
and power and light companies’ requirements for poles draw heavily 
on our forest resources. This commodity must be produced from 
the very best class of timber inasmuch as strength and appearance 
are two prime requirements in the production of poles. 

On account of the adaptability of southern yellow pine for treat- 
ment and its inherent great strength, the use of creosoted pine poles 
is increasing yearly. The life of such poles is estimated conserva- 
tively as being upwards of 30 years as against the life of less than 
half that figure for untreated poles. A saving in dollars and cents 
as well as a saving of our forests is very apparent with the use 
of treated poles. 

Treated full length pine poles were used in experimental in- 
stallations in this country by the American Telephone & Telegraph 
Co. in 1896 and 1897, in sections along the Gulf coast and in 
sections where decay and insects were so prevalent that untreated 
wood lasted but a few years. Many of the original creosote treated 
pine poles placed in these old lines are sound and serviceable today. 


The remarkable performance of these poles under all conditions has 
proved so satisfactory that the demand has increased steadily each 
year until they are being used extensively throughout the greater 
portion of the United States. The following figures indicate the 
remarkable increase and their use: 


1918— 67,541 creosoted pine poles were installed 
1920—167,298 creosoted pine poles were installed 
1922—291,991 creosoted pine poles were installed 
1924—-899,201 creosoted pine poles were installed 
1926—925,929 creosoted pine poles were installed 
Their continued use is conserving our forests as well as saving 
money for the utility companies and society as a whole. 
Furthermore, there is no question of a doubt but that treated lum- 
ber in the substructure of many houses and buildings would be 
most practical and economical. 


Preservatives and Methods of Treatment 


Inasmuch as we have talked about treated lumber, it might be 
well if something was said about the preservative and methods of 
treatment. There are several preservatives used, but coal tar creo- 
sote is used more extensively due to its exceptional preservative 
qualities under all conditions. This preservative is a by-product of 
bituminous coal in the production of illuminating gas. The toxic 
or poisonous acids in this preservative make it very effective in the 
elimination of insect and marine bere attacks. The heavier oils 
in the preservative tend to eliminate moisture from entering the 
timber thus eliminating to a great extent the attack of wood de- 
stroying fungi. Therefore, all in all, it is the most effective pre- 
servative known and employed on a commercial scale at this time. 

There are several methods of preservative treatment: (1) Super- 
ficial treatment such as submersion or dipping of lumber in creosote 
oil in open tanks; (2) Brush treating which means the application 
of creosote on the external surface of the timber by the use of a 
brush; (3) Pressure treatment is divided into two classes: Full 
cell, Bethel process and empty cell Lowry and Rueping processes. 

The superficial treatments such as brushing and dipping are 
effective as far as they go but they can not compare with the 
résults obtained by the pressure treatments. The various pressure 
processes are very closely related in that they obtain practically 
the same results. However, when steaming and heavy treatment 
are required, such as is desired for lumber to be used in marine 
construction where a large amount of preservative is needed in the 
wood, the Bethel or full cell process is used. In other words, the 
process obtains as its name applies, filling the wood cells full of 
the preservative. The empty cell process, that is, Lowry and Ruep- 
ing, is used for the most part in air seasoned timber where a heavy 
initial injection of oil is desired with a smaller final retention, The 
theory of this process is the treating of the wood cell walls with 
the preservative during the heavy initial injection and recovering 
the loose oil in the cells in the final phase of treatment, leaving 
only that oil that is taken up by the cell wall absorption in the 
timber. This method renders the timber freer from surface oii 
and is especially adaptable for the treatment of ties, poles, posts 
and tumber where it is not necessary for a heavy retention of 
preservative to combat certain species of marine borers. This latter 
treatment is less expensive inasmuch as there is a smaller amount 
of oil left in the wood than in the full cell process. 








Building Law Being Restudied 


Cotumsus, Onto, July 16—Action on the 
proposed fire zone regulations for this city has 
been postponed by the city council. The pro- 
posed regulations would have created a large 
local area in which the construction require- 
ments would have been so severe that the cost 
of building therein would have been wastefully 
high. A committee of building trade and ma- 
terials representatives has been appointed to 
recommend a new code or revisions to the 
present one. This committee will make a thor- 
ough survey of conditions in Columbus before 
presenting its suggestions to the city council. 

Appointment by the council of this commit- 
tee to make recommendations for the new code 
is the result of a series of meetings held in 
Columbus in which building code representa- 
tives of the National Lumber Manufacturers’ 
Association took an active part. 

At a meeting held in Columbus, June 29, by 
leading representatives of all branches of the 
construction ‘industry it was decided that a 
group of representatives would attend the next 
council meeting, explain that a committee was 
being formed for the purpose of making a 


thorough analysis of the Columbus code, and 
petition the council to postpone any further 
action until those interested in building could 
present their suggestions. 

As a result of this organization meeting 200 
building industry representatives were present 
at the council hearing. Bert Walters, building 
code inspector, who introduced the original 
regulations in January, 1927, recognized the 
significance of this gathering and suggested 
that the council vote to name a committee to 
study existing conditions and that action be 
delayed on the ordinance until after this com- 
mittee had reported its findings. He further 
recommended that interested crafts, professions 
and trades be represented on this committee. 
These suggestions were put in the form of a 
motion and passed. 

R. G. Kimbell, director of building code 
activities for the National Lumber Manufac- 
turers’ Association, Frank H. Alcott and Bert 
J. Westover, building code counsellors for the 
eastern and central divisions of the association, 
respectively, spent considerable time in Co- 
lumbus co-operating with local lumbermen and 
other building interests in developing the cor- 
structive program now under way. 


Engineers Boost Forestry 


That the members of the American Asso- 
ciation of Engineers, with headquarters ‘in 
Chicago, are keenly interested in reforesta- 
tion and conservation of the timber resources 
of the country, is indicated in a resolution 
adopted at the fourteenth annual convention 
of that association recently held in El Paso, 
Tex. The resolution adopted was as follows: 

Resolved, By the members and delegates of 
the American Association of Engineers in con- 
vention assembled that they heartily endorse 
State and Federal legislation and private en- 
terprise aimed at the wise utilization of our 
present timber resources, and, especially, defi- 
nite and sustained reforestation programs in 
every timber producing state, and be it 
further 

Resolved, That all members of the associa- 
tion be asked to use all available means to 
impress the public with the vital importance 
of this movement. 

This association is a strong organization 
of engineers and its members have frequent 
occasion to specify the use of wood in various 
engineering operations, 
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National Production, Shipments and Orders 


—— 











Wasuinoton, D. C., July 16.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: No. Reports Production Shipments Order 

Week ended: 1928, July 7; 1927, July 9— 1928 1927 1928 1927 1928 927 1928 1927 
Southern Pine Association..............+++ 108 64,555,000 56,492,000 68,855,000 51,889,000 69,908,000 48,279,000 
West Coast Lumbermen’s Association. wa ot 95 61,924,000 51,738,000 94,323,000 62,807,000 99,365,000 76,035,000 
Western Pine Manufacturers’ Association. . 33 36 25,544, 25,973,000 23,294,000 19, 870, 000 32,030,000 24,082,000 
California White & Sugar Pine Mfrs.’ Assn... 19 16 20,871,000 18,298,000 17,195,000 13,675,000 19,246,000 12,553,000 
North Carolina Pine Association............. ° 59 40 8,114,000 7,567,000 7,975 5,532,000 6,458,000 6,329,000 
California Redwood Association.............. 8 10 9,680,000 9,497,000 8,852,000 8,007,000 7,416,000 6,435,000 
Northern Pine Manufacturers’ Association... 15 16 3,072,000 3,363,000 3,982,000 5,552,000 4,913,000 6,061,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 47 15 7,332,000 1,740,000 6,201,000 2,937,000 4,722,000 2,608,000 

Total softwoods, one week.............+. 450 336 201,092,000 174,668,000 230,677,000 170,269,000 244,058,000 182,382,000 

Twenty-seven weeks ended ‘above dates— 
Southern Pine Association..... hip ne nies anaes ae nan 1,818,659,000 1,791,236,000 1,932,889,000 1,762,378,000 1,950,334,000 1,781,899, 000 
West Coast Lumbermen’s ‘Association. , 3052 “sd 3,110,752,000 1,951,048,000 3,301,450,000 2'043. 174,000 3,416,119,000 2,078,228 000 
Western Pine Manufacturers’ Association.... 830 eee 701,329,000 715,570,000 793,069,000 781,791,000 849,029,000 790,641,000 
California White & Sugar Pine Mfrs.’ Assn... 643 wes 584,579,000 510,380,000 671,998,000 616,496,000 670,208,000 612,778,000 
North Carolina Pine Association....... eee es 211,547,000 199,388,000 219,745,000 201,380,000 206,323,000 174,284,000 
California Redwood Association..... epee tele . 222 witht 204,747,000 216,441,000 216,114,000 215,333,000 623,000 213,359,000 
Northern Pine Manufacturers’ Association... 414 ia 211,182,000 188,648,000 199,923,000 227,124,000 210,340,000 253,291,000 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. 907 oe 120,263,000 86,100,000 95,815,000 98,841,000 97,088,000 94°568.000 

Total softwoods, twenty-seven weeks..... 10409 6,963,058,000 5,658,811,000 7,431,003,000 5,946,517,000 7,620,064,000 5,999,048,000 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Assn.t. ’ 

ere rrr me Teaneed ne 74+ 15 8,920,000 1,702,000 10,488,000 2,427,000 10,078,000 2,373,000 

TT MTO WOME cccccscuceeconsvese . 907F Rae 251,937,000 157,437,000 182,662,000 117,656,000 187,604,000 113,289,000 
Hardwood Manufacturers’ Institute— 

ee array tonkeowts eee ° 3300 39,571,000 13,072,000 46,644,000 11,446,000 47,155,000 9,354,000 

EmONO WOOD cccccsccesenves sctae 8044+ ees 1,061,055,000 588,530,000 1,147,791,c00 704,807,000 1,181,855,000 708,470,000 


tNorthern Hemlock & Hardwood Manufacturers’ 


Units of 35,000 feet daily capacity. 


Association totals are for week previous to indicated date and for 26 weeks, 
*Log scale converted to lumberscale. 





California Redwood 


San Francisco, Cauir., July 15.—The fol- 
lowing information is summarized from the 
report of the California Redwood Association 
for the week ended July 7 











Redwood. White- 

No. of Percent of wood 

Mills Feet production Feet 

Production coe Be 3,072,000 100 1,244,000 
Shipments.... 15 3,982,000 128 1,064,000 

Orders— 
Received .... 15 4,913,000 159 135,000 
On hand ..... 14 37,517,000 ... 378,000 
Detailed Distribution of meawoot 

Shipments Orders 

Northern California* ..... 1,598,000 1,619,000 
Southern California* ..... 543,000 535,000 
| SSS eager eee 000 22,000 
i SR os 1,370,000 1,407,000 
DL otisseedeserownes 471,000 1,330,000 
sc acceneearediabav 3,982,000 4,913,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 


Hemlock and Hardwood 


OsHkosH, Wis., July 16.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the 
week ended July 7 





Hardwoods Hemlock 
Units of 35,000 feet daily 


 wweG eeeee bias 80 109 
Productive capacity . 16,825,000 22,887,000 
Actual production ...... 5,574,000 4,755,000 

Percentage of capacity 33 21 
EFC CC reer e 6,970,000 4,952,000 

Percentage of actual cut 108 100 
. Orders received.......... 9,119,000 6,214,000 

Percentage actual cut. 21 113 


Orders on hand end week.66,780,000 23,185,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 





North Carolina Pine 


NorFo_k, Va., July 16—The North Caro- 
lina Pine Association makes the following 
analysis of figures from sixty mills for 
the week ended July 7 Per- 


Percent Percent cent 
Normal Actual Ship- 


Production— Feet qateat mend ments 
Normal*® ...... 13,266,000 
ROTERE ovcccces 7,618,000 “67 ten 
Shipments ..... 7,731,000 59 101 ee 
OPGOTET csicccces 5,339,000 41 71 69 
Unfilled orders. 60, 860, ,000 nied 


tAs compared with preceding week, there is 
a decrease in orders of 29 percent, though that 
week only fifty-one mills reported. 


*“Normal” is based on the amount of lum- 
pes e mills weuld produce in a normal work- 
ng day. 


West Coast Review 


Seattle, WasuH., July 14—For the week 
ended June 16, 113 mills report as follows to 
the West Coast Lumbermen’s Association: 














Production 61,924,373 
Shipments 94,323,216 52% above production 
Orders 99,364,980 60% above production 
Shipments— 
Water delivery: Feet Feet 

Domestic ........... 31,026,880 

DE ttivenvadevas 17,384,641 

Total water (51%).......eceeee 48,411,521 
i SE senksaw hese deeaaked ed 37,737,720 
Re SUED sucieeruavesnekdeonsee 8,173,975 

Tetel GRAPGNORER ..ccccccuciccece 94,323,216 
New Business— 
Water delivery: 

Ee: on hope eeewe 27,831,402 

Pe: beceund vee des 15,217,366 

Tete) water €446G)<ccccccesssss 43,048,768 
Dt ee ctebes aenttnnse deawad 48,142,237 
Pe Cae, sacks bec ees weeeee ewe 8,173,975 

Total new business............. 99,364,980 
Unfilled orders— 
Water delivery: 

Domestic cargo ..... 165,363,836 

SE: -wstian ctesioees 119,745,434 

GE dca decagecvdciaaeses 285,109,270 
Pe duntavatvcbewicssscuvas deen 172,783,389 

Total unfilled orders............ 457,892,659 





Southern Pine Barometer 


New Orveans, LA 


1924, and Oct. 31, 1927), 
Percent Percent 
3-Year Actual 
Production— Carst Feet Av. Prod. Saito 
Average 3 yrs. .... 84,318,471 
oo 6 ware err 76, 030,261 90. 17 
Shipments* 4,071 87,432,867 103.69 115.00 
Orders— 
Received* .. 3,720 79,894,440 94.75 105.08 
On hand end 
weekt .12,513 268,741,701 Stee eoee 


, July 16—For the week ended July 13, Friday, 156 mills of total capacity 
of 199% units (a unit representing monthly output of 1,500,000 to 2 


,000,000 feet between Nov. 1 


report as follows to the Southern Pine Association. : 


*Orders were 91.38 percent of shipments. 

tOrders on hand showed a decrease of 2.73 
percent, or 7,538,427 feet during the week. 

+tBasis of car loadings is May 
21,477 feet. 


One hundred and fifty-four mills reported 
net undertime of 240 hours, which is 2.60 
percent less than full 60-hour week basis. 


average, 





National Analysis 


Wasuinocton, D. C., July 16.—The National 
Lumber Manufacturers’ Association issued the 
following analysis for the period ended July 
7—orders and shipments being shown as per- 
centages of production: 


27t Weeks 


- mm 1 ‘ 

No.of Ship- Or- Ship- Or- 

Association— mills ments ders ments ders 
Southern Pine ...156 107 108 106 107 
West Coast ..... 113 152 160 106 110 


One Week 
— = 





Western Pine .... 33 91 125 113 121 
California Pines*.’ 19 82 92 115 115 
N. Carolina Pine.. 59 98 80 104 98 
California Redwd. 15 130 160 95 100 
Northern Pine ... 8 91 77 106 108 


N. Hem. & Hdw.. 47 85 64 80 81 





—- 


All softwoods. .450 115 121 107 109 
N. Hem. & Hdw.. 74+ 118 119 108 111 
Hdw. Mfrs. Inst..324¢ 117 113 73 74 





All hardwoods. .398 118 118 101 104 
All woods ..... os 115 121 106 109 


Actual production reported made the fol- 
lowing percentages of normal in the periods 
indicated: 

1928 1927* 


No. 1 27t No. 1 27% 
Mills Wk. Wks. Mills Wk. Wks. 
Sorrwoops— 
South, Pine...A 156 77 93 108 77 88 
West Coast.. a 113 56 108 95 66 109 
Western Pine.A 33 83 91 36 77 75 
Calif. Pines ..A 19 71 103 a re ae 
N. Car. Pine..C 659 63 75 40 70 71 
Calif. Redwd..A 15 32 92 16 36 82 
North. Pine ..A 8 79 89 
N. Hem.&Hdw.A 47 ‘ 


All softwoods. 450 65 96 295 71§ 





HarpDwoops— 

N. Hem.&Hdw.C Tit 58 64 116¢ 68 72 
Hdw. Mfrs. 

eee C 324¢ 57 


a —_—— 


All hardwoods 398 58 68 
All woods ... .. 63 91 


*Normal production had been established by 
only six associations for 1927. §Seven groups. 


A—Normal based on actual output for pe- 
ricds of two to five years. 

C—Norma] based on estimated mill capacity. 

tUnits of production, having daily produc- 
tive capacity of 35,000 feet. 

tNorthern Hemlock & Hardwood Manufac- 
turers’ Assuciation percentages are for only 
26 weeks. 
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ifornia Pine Statisti WwW Pine 
California Pine Statistics estern Pine Summary Bureau Conserves Wood Chips 
San FRANCIsco, Caur., July 14.—The fol- PorTLAnD, Ore., July 14—The Western Pine Wasuincton, D. C,, July 16.—The search 
7 lowing is a summary of May production and Manufacturers’ Association summarizes as fol- for substitutes for wood has now reached the 
000 shipments, and June 1 inventories and unfilled — jows reports for the week ended July 7, from important field of chips, hitherto immune by 
000 orders, as prepared by the California White & 33 member mills: reason of its obscurity from the efforts of sci- 
ro Sugar Pine Manufacturers’ Association : Per- entists to find something cheaper than wood. 
: t But experiments recent! ducted at th 
000 May Reports for 25 Mills weseens fies tL exp y conducted at the 
000 Production Shipments _production—> ea - rane: United States bureau of standards regarding 
+44 calif, white pine....... 94,161,639 79,080,819 — ‘Normal* ..... v+. $2,850,000 ......,, the substitution of peanut shells for wood 
ate Sugar pine ...+++++.++- wig tete 11,130,044 ~~ gaeenee ... 25,544,000 chips in the manufacture of gypsum-fiber con- 
000 Mixed PINES «cree eeeee 4, 18, 36 8,295,153 ne (ear). 867 22,542,000 crete and structural gypsum have proved un- 
000 Total pines ........ 131,436,760 98,506,016 Sent Converion ... TEE e00 satisfactory. 
000 errr. 14,209,363 8,534,712 Total shipments ... 23,294,000 91.49 The hardwood chips now used in gypsum 
000 Red (Douglas) fir..... \oerare 4,725,821 Orders— fabrication are planer shavings not more than 
—  Mnnood a AR EEL wei 3438886 Cancelled .... 10 260,000 one inch in length and one-sixteenth inch in 
000 Peo Heese a ae Shae nes a Booked (car)..1,203 31,278,000 thick Th tity d ded 
00 es ie ee: ROD Rees, Aa ay Conners eee Se 
+44 Total other, woods. + oeeueaee saeaee cas Sedal coaene.. 32,030,000 129.30 137.59 4S much as 15 percent by weight of the prod- 
wee ae See Sees’ ox ity, _ On tant end uct, and is sufficient to make the price of wood 
000 June 1 Inventories and Unfilled Orders OAs wanwne 5,324 138,424,000 .... .... chips an appreciable item in the cost of con- 
ere ae — Bookings for the week by thirty-two iden- struction. Because peanut shells, now a waste 
tical mills were 99.01 percent of those for the roduct, can be obtained at a price only slightly 
0¢ No. 2 shop and better— ; - , Pp ry Shigntty 
ee Cuitf white pine..... 76,792,112 25,810,582 aa week, showing a decrease of 312,000 higher than the cost of transportation, their 
Sugar Pine .vccscecs 55,042,798 13,930, ‘ “ substituti ips is i i . 
100 No. $ shop, mixed pine. 22'109/939 7,291,612 tCars basis is 26,000 feet. ” The ree an =— pda es 
00 No. 3 and better shop *Normal takes into consideration mill capac- ° gs = 5 os 
white and sugar pine. 2,195,090 1,592,090 ity, number of months usually operated and indicate less strength for the peanut-shell 
- usual number of shifts—reduced to a weekly mixes than for the wood-chip mixes. The 
a Total uppers ........ 156,139,939 48,624,819 basis which is constant throughout the year. lower strength is presumed to be due to the 
“Ea antia end During the week production was 73 percent decaying of the shells before the gypsum dries 
“sugar pine ......-. 806,979,314 127,493,137 . sb aclat ak wimeh’” kaasaae te out. The shells, however, are being treated 
All other woods..... 81,627,145 22,816, the corresponding week of the preceding four with different disinfectants to prevent decay. 
val Total lowers ....... 388,606,459 150,309,947 years was as follows: Production, 92 percent; It is expected that if the decay is prevented 
he Grand Totals ....... 544,746,398 198,934,766 shipments, 73 percent, and orders, 92 per- the peanut shells will give more favorable re- 
; O ’ cent of normal. ; sults. At any rate, the bureau scientists feel 
ily Comparative Reports on 21 perations Production is so seasonable that, during two justified in continuing their search for wood 
T- The following comparative statistics from Winter months, actual production amounted chin substitutes. 
°1 rations for Ma 1927, and May to only 53 percent of normal, while during two Nothi ee d . 
© noe a y f th al peak summer months the production increased. othing has been done yet about finding a 
1928, represent 64.5 percent of the tota to 114 percent of normal. use for the chips the peanut shells may replace. 
. pine industry: 
_ Percent 
ag 1927 1928 Increase 
rs May Production— 
07 Pine only ..... 101,329,028 125,153,756 23.5 e & é 
10 All species in- Business Brief 
21 cluding pine..114,983,796 143,980,680 25,2 in 
15 May Shipments— 
8 Pine only ..... 84,735,282 92,500,324 9.0 
0 All species in- Despite the midsummer season and the prevalence during the week of rather high tempera- 
8 cluding pine..106,469,833 114,102,642 7.0 tures, there has been no severe let-down in business generally. Higher rates for call money 
31 Inventories June 1— and an advance in the reserve banks’ discount rates have checked stock ex- 
— No. 3 shop and GENERAL hanze activities. Bank clearings as reported by Dun’s for the week ended 
19 Detter: 2.000. 146,883,365 145,975,957 *7.0 June 13 totaled $10,209,377,000, compared with $11,542,634,000 for the week 
1 All species & | ee 512.164.1956 immediately preceding. Dun’s reported also 466 failures for the latest week, compared with 
4 _srades one - 482, 404,6 518,164, . 357 for the week before and with 447 for the corresponding week of last year. Revenue freight 
* ao og pe arog, — sie load'ngs for the week ended July 7 totaled 850,605, compared with 1 003,049 carloads for the 
No. 3 shop an 
4 better ....... 22,551,078 40,694,419 80.4 week ended June 30. 
9 ar ed ; © 152,476,541 167,012,880 9.5 For some months the prevailing complaint has been that prices and the margin of profit have 
7 Rassenee. been unsatisfactory. In fact the so-called hand-to-mouth method of buying appears to have 
created a situation in which advances are stubbornly resisted. On the 
s PRICES other hand, the seller is placed in a correspondingly strong position to de- 
M l Fl ° NS k cline concessions. The Harvard Economic Society’s wholesale price index 
ap e ooring toc S of commodities rose to 100 for the week ended July 11, this being the third successive slight 
° : ise. F 39 ad t li q ith 
: The Maple Flooring Manufacturer’ Associa | Tot Pan's wowed slr ee te woo ended July 1h compared wt 
. tion has issued the following comparative sta- ad ” . 
ion pa | 
tistics for June, 1928 and 1927, based on re- While there have been some changes on the grain and live stock markets, prices have been 
: ports of the same twenty-one member mills: pretty well sustained during the latest week. No. 2 red wheat was priced at $1.7154 a bushel 
5 June, June, Percent at the latest week-end, compared with $1.794 a week ago. No. 2 yellow 
; 192X 1927 decrease PROVISIONS corn, however, rose to $1.235 a bushel from $1.20% the weck before. Fat 
1 Sehnation 9 bs ee8e'o00 10 See one by beef steers were priced at $16 a hundred, the highest mark reached this 
2 } ar a " sf Bored 7,867,000 8225-000 =a year, and pork rose to $10.95 a hundred, the highest with the exception of one week this year, 
, End Month— - and within 5 cents of the peak for the year. Creamery butter was priced at 45 cents a pound 
: Orders unfilled. .10,500,000 16,467,000 36.2 oo Ge Bes wore. 
; re 26,271,000 25,976,000 *1.3 : 
*Increase. Surprise is expressed by reporting agencies at the strength manifested by the steel industry 
. during a period when a slackening is normally expected. The major operator reports a gain 
4 tg Bhs ved — » First, Second and of 220,000 tons in unfilled orders during the latest month, the output for that 
ple 1.0.b, chigan and Wisconsin STEEL period exceeding any other June in ten years. Manufacturers of farm im- 
—— Mills —— Mesanes plements and the automotive industry continue to be large buyers, and the 
1928 1927 decrease level at which construction is maintained augurs well for the steel business throughout the 
i ee $64.93 $66.36 4 current month. At any rate the reduction in output if it comes this month will be less than 
} ge following are percentages of sold stock usual. Prices are not satisfactory, however, to sellers. 
uly 1: 
Maple-Beech- Estimates made by the bureau of mines place the output of bituminous coal for the week 
9 Birch Maple Maple, 2%” ended July 7 at 6,837,000 net tons, this including lignite and coal coked at the mines. The 
: lent ete Ae Oe 47 61 181 total soft coal output for June was 35,963 000 tons, compared with 36,624,000 
pecans bate dines eis = 1 3 FUELS net tons for May of the current year. The American Petroleum Institute 
PER TA aA 40 bei pn estimates the average daily output of crude oil for the week ended July 14 
We thes. 6iickst 40 46 83 at 2,391,500 barrels, an increase in the average daily output for the period of 7,650 barrels over 
wsaanseansaaaanenaes that of the week ended July 7. 
FurTHER development of the port of Van- 
couver, 3. C., is actively contemplated. 
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Hardwoods Show Improving Tendency 


Some Items Have Advanced 


Mempuis, TENN., July 16.—The southern 
hardwood market is still improving. Prices 
are better, particularly those of flooring oak 
and automobile stock. An advance of $1 to $2 
in this stock is being asked by the great ma- 
jority of operators, yet a few are still selling 
at the low figure. This stock is rapidly being 
taken off the market. Other items are bringing 
somewhat better prices, but there has not yet 
been a general advance. The last report of 
the Hardwood Manufacturers’ Institute for 
the week ended July 10, including the Fourth 
of July, shows that production was but 48 
percent of normal, and that sales were 63 
percent of normal production. The report 
further shows that 79 mills were down for an 
indefinite period and that 115 mills were run- 
ning 45 hours per week or less. Many mills 
were forced down by high water and heavy 
rains, but there has been a change in the 
weather and soon logging will again be re- 
sumed in all sections. However, it looks as 
though operators are not going to produce 
heavily and that production will be he!d down. 
The best demand continues to come from the 
automobile group. The flooring plants are 
now starting to buy in earnest, but have found 
a shortage of stock and are beginning to offer 
more money. Demand from the building trades 
is showing considerable improvement. Export 
trade continues dull. 


Mills Seek Higher Prices 


SROOKHAVEN, Miss., July 16—Hardwood 
business and inquiry are very light. Ship- 
ments, however, are far in excess of those for 
the same period last month. Some effort is 
being made to get prices a little higher. Floor- 
ing oak seems to have taken a strong spurt, as 
flooring manufacturers are willing to pay about 
$4 more than they were willing to pay last 
week. Several seem rather anxious to buy, 
and they are sending out inquiries about stocks 
that are in surplus. There is very little floor- 
ing oak in this section, as prices got so low 
there was no incentive to manufacture the 
stock. Where mills purchase their logs they 
shy away from oak logs. Poplar continues 
very active, and a number of excellent sales 
have been consummated. There is considerable 
activity in all hardwoods that are used by box 
factories. No. 2 plain sap gum, No. 2 mag- 
nolia, No. 2 tupelo and 2-A and 2-B poplar 
have been selling in heavy volume in both 
4/ and 5/4 thicknesses. Stocks utilized by 
table manufacturers have been selling well, but 
items going into the manufacture of bedroom, 
living room and dining room furniture continue 
rather slow. Stocks are being reduced right 
along, as shipments continue well in excess of 
production, and stocks have been reduced about 
15 to 20 percent since Jan. 1. 


Sales in Excess of Low Output 


ATLANTA, Ga., July 16.—Production has been 
heavily curtailed by excessive rainfall. Stocks 
of some items have become much depleted. 
There has been hardly any abatement in hard- 
wood demand. Sales are well in excess of out- 
put. Dry stocks are specially short. Prices 
continue to gather strength. The automobile 
and body industries continue the heaviest buy- 
ers, southeast body plants being especially active 
in the market. Prices of automobile items are 
stronger and consumers are confining their 
purchases to current or near future wants. 
There has been a steady improvement in orders 
from the furniture industries in the Southeast, 
but this industry also is restricting its pur- 
chases. Reports from the Southern Furniture 
Manufacturers Association are very enthusias- 


tic over the summer furniture show at High 
Point, N. C., which is now in progress. Some 
heavy sales to box plants in the Southeast have 
also been reported. Retailers in the Southeast 
confine their oak flooring orders mainly to less 
than carlots. Flooring plants are running con- 
siderably below normal and bookings are about 
equal to output. Maple flooring continues in 
heavy demand for industrial buildings. There 
have been heavy sales of shop items to mill- 
work plants in larger cities, and an increase in 
those to plants in smaller communities. 


Some Industries Buying Well 


Cincinnati, Onto., July 17.—Ash is the 
most active and the strongest species in the 
hardwood market. There is a good demand 
for it in fairly large lots from the bus build- 
ing trade, and the sizes wanted are 8/, 10/ and 
12/4. These items are not plentiful here, 
and the wholesalers are getting a premium 
of -$1@5. Indications here point to an ad- 
vance in walnut, hard maple and ash. Auto- 
mobile factories are taking hard maple, oak 
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Wood was easily adapted to the building of 
this combination birdhouse staff, birdhouse 
and windmill by A. G. Richmann, of Park 
Ridge, Ill. He put it in his back yard and 
it may be seen from many directions 





and ash, but principally hard maple. Elm is 
wanted in smaller lots. There is some demand 
for poplar, from the box factories largely. 
Walnut wholesalers are shopping around try- 
ing to build up their reserves, and it is gen- 
erally thought that they are preparing for 
some big business from the furniture factories. 
The furniture business just now is inclined to 
be spotty. Factories in southern Ohio and 
Indiana and a few of those in New York re- 
port a fairly good run of orders and are put- 
ting in orders with the wholesalers for small 
lots of walnut, poplar and oak. Somewhat 
larger orders are expected, however, when the 
final reports of the shows are received. Buy- 
ing of furniture at retail is spotty. 


Believe Prices Will Improve 


Jackson, Muiss., July 16—The hardwood 
manufacturers of this territory report business 
spotted. Some mills are suffering from an 
actual shortage in logs. Log prices are ruling 
firm. A number of mills of this section are 
on a part-time schedule. Gum and oak have 
moved out in a larger volume, and orders have 
been easier to secure. It is believed by those 
in touch with the hardwood situation that there 
will be an improvement in prices within a very 
short time. 


For Current Market Prices.on Hardwoods See Pages 74 and 75 


News of Buffalo Trade 


BurraLto, N. Y., July 14.—Palburn (Ine.) 
has joined the National-American Wholesale 
Lumber Association. The company has added 
to its sales staff Jay Morningstar, formerly 
with the Charles Allen Co., Rochester, N. Y 
He will cover western New York and North. 
western Pennsylvania. 

The L. N. Whissel Lumber Corporation has 
been granted a building permit for a frame 
storage, shop and mill at its yard, 577 Cam- 
bridge Avenue, to cost $20,000, 

A. Conger Goodyear, president Great South- 
ern Lumber Co., has been named chairman of 
the finance committee of the Republican cam- 
paign in Erie County. Ganson Depew is also 
one of the committee, which has seventy-five 
members. On recommendation of the local or- 
ganization, Mr. Goodyear has also been se. 
lected as the Erie County representative on 
the national Hoover and Curtis campaign com- 
mittee. 

William P. Betts, of the Betts Lumber Co, 
Mrs. Betts, and their son, Walter Betts, if. 
of Dohn, Fischer & Co., will sail for Europe 
on July 21. Louis A. Fischer, president of 
Dohn, Fischer & Co., is spending several weeks 
at his old home in Europe. 





To Advertise Maine’s Resources 


30STON, Mass., July 16.—A_ co-operative 
advertising campaign to develop the hardwood 
industry of Maine has been announced by the 
Maine Hardwood Association. Publicity ma- 
terial emphasizing the advantages of locating 
hardwood mills in Maine, as well as Maine’s 
sources of supply for wood-turning stock, and 
the possibilities of using small dimension stock 
in furniture manufacture, will be widely dis- 
tributed, it has been announced from the asso- 
ciation’s headquarters in Augusta, Me. 

Irregularity of quotations on hardwood 
flooring continue to render: business unsatis- 
factory, both for wholesalers and retailers. 


Stronger Market Expected 

Loutsvitte, Ky., July 16.—As a result of 
very fair orders at the Grand Rapids furni- 
ture show, there has been a somewhat better 
inquiry for hardwoods from the furniture fac- 
tories, while automotive business continues 
fair to good, and there is fair volume from 
other industries, such as the hardwood floor- 
ing, interior trim, radio cabinet and some other 
lines. Not many large orders are being re- 
ceived, one and two car lots making up the 
bulk of sales, with an occasional order that 
will amount to 100,000 feet. However, total 
volume of small orders is fair, and prices are 
a little firmer, while inquiry is better. The 
hardwood trade here feels that after August 1 
things will be better, as the fact that produc- 
tion in the South is less than 50 percent of 
normal would rather indicate that there will 
not be so much cheap lumber offered. Sap 
gum has been in fair movement, while tupelo 
and black gum have moved because of low 
prices. Oak is $4 to $5 higher than it was a 
couple of months ago. Poplar is being kept 
fairly well sold up. Some 2-inch quartered sap 
gum has been moved. Ash remains quiet. 
Walnut is a little more active. Veneer and 
panel plants have been doing a very fair busi- 
ness. A number of hardwood concerns have 
reduced stocks during the last month. The 
combination hardwood and pine houses here 
are generally reporting a stronger pine mar- 
ket, and a very good demand for pine lumber. 
There has also been a better demand reported 
from railroads for switch ties and crossing 
planks. 

Protests regarding freight rates on roofings 
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ee 
were heard by the Interstate Commerce Com- 
mission at Louisville last week. The McCombs 
Supply Co., Harlan; Sterling Hardware Co., 
Hazard; and Kentucky Mine Supply Co., Mid- 
diesboro, Ky., filed official protest on Feb. 9, 
last, against what was termed exorbitant rates, 
from points in Ohio, New York and Illinois. 

The Lanham Hardwood Flooring Co., 
manufacturer, Louisville, has recently completed 
a new office and sales room, which it has oc- 
cupied. A feature of the new building is the 
flooring, which is of eight different types, laid 
in panels, where it provides a very excellent il- 
lustration of just how the various types of 
flooring will look. 

Harty B. Nickell, formerly connected with 
Gamble Brothers Lumber Co., Louisville, and 
previously with the sales departments of W. 
P. Brown & Sons Lumber Co. and the Wood 
Mosaic Co., Louisville, has recently joined the 
sales organization of the May Hardwood Co., 
Louisville, and will travel northern Indiana 
and western Michigan, out of Grand Rapids. 


Floods Cause Log Shortage 


Macon, GA., July 16.—Production of hard- 
wood last week was 18 percent under orders. 
Continued rains may force further curtailment, 
for it has been impossible to get into the 
swamps. Even if the rains stop, it will be a 
week or more before logging operations can 
be resumed. Meanwhile some of the mills are 
complaining of a shortage of logs. Sales of 
sap gum have been a feature, but there is a 
good demand for all woods. Manufacturers 
are complaining of some difficulty in getting 
cars, the railroads being tied up with the big 
peach movement from middle Georgia and the 
heavy watermelon movement from southern 
Georgia. 


Says English Want Higher Prices 


Mempuis, TENN., July 16.—Merchants in 
England want higher prices quoted on Amer- 
ican hardwoods, provided all hardwood ex- 
porters will quote the higher prices. That is 
the startling statement made by Frank B. Rob- 
ertson, sales manager of the Mississippi Valley 
Hardwood Co. (Inc.) on his return from a 
two months’ selling trip abroad. 


Exporters should enjoy a good fall busi- 
ness, says Mr. Robertson, and they will have 
a good business provided the price quoted for 
American hardwoods is advanced from $5 to 
$7 a thousand feet. The merchants in Eng- 
land, who are our customers, are at this time 
over-stocked with American hardwoods but 
I found that the consumer has but little hard- 
woods in his yard. The consumer needs hard- 
woods but with the present condition of the 
market is holding off buying. The low prices 
quoted make the consumer afraid to make 
purchases at this time and leave the merchant 
holding the bag. Some merchants have biz 
stocks of hardwoods on hand and are losing 
money on sales because the American export- 
ers are quoting such low prices that the value 
of his stock is being reduced daily. 


An advance of from $5 to $7 a thousand 
would save the merchants from loss and would 
immediately result in buying by the con- 
sumers before prices go higher, and this would 
not only help the merchants that now have 
large stocks on hand but would also stim- 
ulate the buying of American hardwoods, and 
would result in a good fall business. And 
there is not a merchant but that would pay 
more today for hardwoods, if all exporters 
would quote higher prices. It is certainly the 
time for American exporters to do something 
to help a mighty poor market. 


While Mr. Robertson spent the majority of 
his two months in England, he visited the con- 
tinent and found that business conditions were 


good. Merchants on the continent, however, 
are in the same boat with those in England 
and there is no reason for the exceptionally 
low prices being quoted, he says. 

The English buyer is expecting higher 
prices, says Mr. Robertson. He has been fol- 
lowing the curtailment program of the hard- 
wood operators and realizes that it is only 
a question of. time until prices in the States 
advance and that will mean that export prices 
will also increase. And the operators are 
hoping that it will not be long until this 
actually happens. Conditions are good abroad 
—the best they have been since the war. 
There is plenty of room for a heavy consump- 
tion of hardwoods, and it rests with the 
American exporter to save a bad situation 
for the merchants in foreign countries. 

Mr. Robertson has been in the export busi- 
ness for years and has made many trips 
abroad, and reports that his recent trip was 
successful. He says that recently a lot of 
hardwoods have been sent to England on con- 
signment. This is hurting the market. The 
consignment lumber, he says, is being first 
offered for sale at a price, and when not sold 
the merchants simply ask the consumer what 
he will pay and the stuff is sacrificed at no 
profit whatsoever. The consignment of hard- 
woods, he believes, is a big evil and the prac- 
tice should be stopped at once. 


Low Grade and Flooring Oak Move 


LaurREL, Miss., July 16.—The hardwood sit- 
uation shows little change, although there is 
some activity in low grades and flooring oak. 
It is believed that the lull in buying is the re- 
sult of buyers being absent at furniture shows, 
and the vacation season. Production is still 
being curtailed, and stocks are rather broken. 


Furniture Show Indicates Upturn in Buying 


After having been in progress for three 
weeks, the midsummer furniture show at the 
American Furniture Mart, Chicago, closed last 
Saturday, an unqualified success that proved 
quite a surprise to the exhibitors as well as to 
the management. Despite the fact that 1928 
so far has been a rather dull business year, 
and in addition to that that this is presidential 
year, this midsummer show topped those for 
several seasons, both from the standpoint of 
attendance and orders. The attendance was in 
round figures 7,000 buyers, compared with 5,734 
at the 1927 midsummer show. Every State 
was represented, also Canada and several for- 
eign countries. Confidence in the soundness of 
current fundamental conditions and optimism 
regarding the last half of this year were ex- 
pressed on every hand, and orders were freely 
placed, in probably the majority of instances 
for immediate delivery. 


Discussing the results of this show, George 
W. “ar. jr., manager of the Furniture Club, 
Stated : 


We think that this has been the most en- 
couraging furniture market and style’ show 
ever held at the Mart. For instance, general 
business has admittedly been poor, and this 
IS presidential year, usually regarded pes- 
Simistically. The average retailer, not only 
in the furniture trade but in every line, has 
not made high profits during the last year. 
In face of these facts, there has been a 
bigger attendance at the American Furniture 
Mart this year than last, when business was 
considered pretty good. To us, this indicates 
a upward trend in business. The dealers 
would not turn out to a midsummer show 
in such great numbers, were there not good 
reason for it. They came from the largest 
cities and the smallest hamlets, representing 
the greatest establishments and the one-man 
Stores, so it seems that this new feeling of 
optimism prevails throughout the country and 
in every stratum of business life. 

Of the 764 manufacturers of furniture and 
other household articles represented on the 
Mart, the great majority report that the actual 
business secured during this show was con- 
Siderably greater than they had expected. 








Some of them, of course, did not do so well, 
but the average exhibitor did very well. In 
general, buying was ahead of a year ago, and 
some manufacturers even before the close of 
the show were sold up to factory capacity 
for several months ahead. 

One of the largest manufacturers reported 
that by Thursday noon, two and a half days 
before the closing of the Mart, he had booked 
more orders and taken in more cash than dur- 
ing any other entire show period in the sixteen 
years his company had been represented in the 
Chicago market. This seemed to be the experi- 
ence of a number of other concerns. 

For the present the furniture styles will re- 
main largely the same. The Colonial styles, 
Queen Anne, Chippendale and Duncan Fyfe 
are still the great favorites, and the only new 
developments of any consequence are along the 
art moderne or “jazz” lines, brightly colored 
and usually of light construction. These are in 
accordance with the modern movement for 
color in the home, and were rather favorably 
received. The dealers inspected these* lines 
carefully, discussed them thoroughly, and in 
most cases included them to some extent in 
their purchases. However, the disposition 
seemed to be to try them out more fully before 
stocking them heavily. Until the public reac- 
tion to this type has been more accurately as- 
certained, the dealers will continue to adhere 
largely to the old established lines. 

Inspection of the exhibits revealed a contin- 
ued tendency in the direction of lighter con- 
struction. While the modern furniture is be- 
coming less and less massive, it is better braced 
and appears as firm and substantial as any of 
the prodecessors. 

Walnut still predominates in furniture man- 
ufacture, and mahogany of course remains a 
favorite. Considerable oak is being used for 


the lower priced lines, and maple rather shows 
a tendency to increase. The recent development 
of maple stains has attracted a great deal of 
interest in furniture circles, and the opinion 
was frequently expressed that they have opened 
a new era for maple furniture. 


It is rather 


to be expected, it was stated, that as a result of 
these stains, maple will become a leading favor- 
ite at future shows. 

Some of the finest examples of the beauty 
of these maple stains were seen in the highly 
attractive exhibit of the Ariel Cabinet Co., 
Peru, Ind., manufacturer of kitchen cabinets 
and sectional closets. These come in oak and 
maple and are exceedingly well finished in a 
number of striking colors, in such manner as 
to bring out the true beauty of the grain. The 
maple stains used with great effectiveness by 
this concern are those developed and manufac- 
tured by the Marietta Paint & Color Co., Mari- 
etta, Ohio. 

An interesting side-light on the show was 
given’ by Charles E. Morrice, president of the 
Ariel Cabinet Co., when he said that not only 
had business been unusually good, but every- 
thing bought was wanted for immediate ship- 
ment. 


“Usually at these midsummer shows,” said 
Mr. Morrice, “the dealer will place his order 
with the strict injunction not to ship before 
Aug. 15,.or Sept. 1, or not until he gives fur- 
ther instructions. This year, such a request 
was made by only one of our customers, all 
the rest of them asking for immediate ship- 
ment. This not only shows that stocks are 
low, but first of all that business conditions 
are good and that the dealers look forward 
to a very good finish to 1928.” 

Conversation with other exhibitors revealed 
the fact that another feature of this market 
has been a very marked movement toward the 
better grades of furniture. “For some time 
past, the furniture trade has been cursed by 
price elements,” explained one leading manu- 
facturer. “The dealers did considerable shop- 
ping around, and price was the first considera- 
tion, so long as the article looked good. At 
this show it has been plain that price did not 
seem to be the essential thing, indicating that 
dealers and consumers are coming back to the 
idea that quality merchandise is the cheapest 
and best.” 
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Gleanings From West Coast Centers 


Redwood Used in Hotel Project 


San Dreco, Cauir., July 14—More than 
250,000 feet of redwood lumber was furnished 
by the Herriman Lumber Co., this city, in 
the construction of the new $1,000,000 hotel 
and casino at Tijuana Hot Springs, Mexico, 
according to an announcement made by R. F. 
Hammatt, secretary-manager of the California 
Redwood Association, who has just returned 
north after spending ten days in this section 
of the State. 

Redwood was used for beam ceilings in the 
hotel lobby and in a portion of the casino 
and also in some of the more expensive suites 
in the hotel, the one reserved for the governor 
of Lower California being particularly notice- 
able. Redwood was also used for the ceilings 
of the porches surrounding the patio. It was 
used throughout in the construction of the dog 
kennels and trainers’ quarters of the new 
whippet racing plant recently completed by the 
same interests. 


To Study Forest Protection 


PorTLAND, Ore., July 14.—To bring out all 
the considerations bearing on permanent ade- 
quate forest protection in the Douglas fir re- 
gion of the Pacific Northwest, the Grays 
Harbor region has been selected as an illus- 
trative area for comprehensive study by an 
array of agencies which makes the project 
unique in the history of forestry co-operation 
in the United States. It includes the forestry 
department of the State of Washington; the 
Washington Forest Fire Association acting for 
private owners; the administrative authorities 
of the United States Forest Service; the 
Pacific Northwest Forest Experiment Station; 
the United States Weather Bureau; the Uni- 
versity of Washington; the Western Forestry 
& Conservation Association, and possibly the 
Federal forest taxation inquiry being conducted 
by Prof. Fred R. Fairchild, of Yale University 
The project was made possible by financial! 
assistance, to cover details the organization can 
not meet, from Charles Lathrop Pack, of Lake- 
wood, N. J., president of the American Tree 
Association, whose contribution to forestry 
progress has been wide spread and who stipu- 
lated in this instance that it must be devoted 
by actual field research to advance fire preven- 
tion in promoting reforestation in the Douglas 
fir region. 

It was decided by the agencies mentioned 
to make the study cover every promise and 
every obstacle confronted by a typical Douglas 
fir locality; such as its possibilities of per- 
manent forest industry and community wel- 
fare if adequate permanent protection assures 
maturity of second crops and encourages the 
lumberman to adopt a constructive forest 
policy; the financial difficulties he now con- 
fronts in the fire and tax problems and too 
little knowledge of crop and profit compensa- 
tions; the dependence of the community on 
keeping its forest land working; the tendencies 
toward break-down of protection through 
abandonment of heavily-taxed but non-earning 
cut-over land: and, of course, the detail of 
fire hazard and fire control. 

The administrative heads of private, State 
and Federal agencies will unite in perfecting 
the protection plan, including trails, lookouts, 
organization and methods. The forest experi- 
ment station and the weather bureau are deal- 
ing with fire hazard, slash disposal problems 
etc. The Western Forestry & Conservation 
Association will supply a classification of the 
area by reforestation ages, growth rate etc., 
showing its production possibilities, and has 
also engaged Prof. J. L. Alexander, of the 
University of Washington forest school and 
formerly in charge of forest research for 
British Columbia, to study reforestation factors 





and growth rate of spruce and hemlock in the 
“fog belt” type, this being among the costs 
met by Mr. Pack. 

While the Grays Harbor region was chosen 
as in many ways illustrative of protective prob- 
lems, since it has much cut-over land, rapid 
growth of several valuable species, intermix- 
ture of private, State and Federal holdings 
and necessity of private and public co-opera- 
tion in solving such problems, it is the hope 
of the co-operating agencies that the results 
of this study assisted by Mr. Pack will lead 
to similar projects on other areas in Wash- 
ington and Oregon until protection of the entire 
Douglas fir region is on such a fully under- 
stood basis of methodic and economic sound- 
ness that its permanence and the permanence of 
regional forest productiveness are both 
definitely assured. 


Makes Sugar Pine Connection 


San Francisco, CauiF., July 14.—Frederic 
S. Palmer, this city, who for so many years 
has been an outstanding figure in the Califor- 
nia sugar pine industry, has recently joined 
forces with the Madera Sugar Pine Co. at 
Madera. Mr. Palmer is now in eastern United 


States calling on the wholesale lumber distrib- _ 


uting fraternity where it is safe to say that he 
is among friends, as 
few, if any, western 
lumbermen have as 
wide and cordial circle 
of acquaintances in the 
eastern lumber dis- 





F. S. PALMER, 
San Francisco, Calif.; 
With Madera Sugar 
Pine Co. 





tributing field as Fred 
Palmer. 

In California, it is 
needless to say, he is 
known as a sugar pine 
sales expert of long ex- 
perience and an envi- 
able reputation. He has 
operated in San Fran- 
cisco under his own 
name for many years making frequent and 
extensive trips into the selling territory where 
his expert knowledge of the qualities and uses 
of California’s true white pine (California 
sugar pine), no less than his affability and 
good sportsmanship, have gained for him the 
open door policy among the eastern whole- 
salers. In fitting into the Madera organization 
Mr. Palmer is not among strangers, having 
always been closely allied with these interests 
and having drawn upon this company as a 
principal source of supply for California sugar 
pine. Mr. Palmer will continue his headquar- 
ters in San Francisco where he will have of- 
fices in the Russ Building. The officers of 
the Madera Sugar Pine Co. believe that with 
Mr. Palmer devoting his time exclusively to 
the promotion of sales of Madera, water-cured, 
sugar pine, his knowledge and work will be 
of inestimable value to both the regular dis- 
tributers and the company. 

The Madera Sugar Pine Co. is one of the 
early pioneers in the manufacture and shipment 
of California sugar pine and its forests are 
now largely made up of this premier softwood, 
a true and durable white pine. Twentv-three 
years ago, the local newspaper in Madera 
printed an article on the importance of the 
operations of this company to the city of Ma- 
dera and printed the names of old employees, 
many of whom at that time had been with the 
company for twenty years. The sugar pine 








grows to perfection in the high Sierras ang 
up there in the timber is located the Madera 
company’s sawmill, but its planing mill and 
factories are in Madera in the heart of the 
San Joaquin Valley, the lumber being trans. 
ported between these two points by means of 
a flume. Not content with this water treatment 
the company puts its lumber through a “layn- 
dry” after its arrival at Madera and every ves. 
tige of dirt or other extraneous matter is thor- 
oughly washed from the lumber before it js 
air dried and milled. This process is where 
the term “water-cured” lumber originates and 
is one of the distinctive features of the com. 
pany’s manufacturing policy. 


Celebrates Fifth Anniversary 


Loncview, WasH., July 14.—This town to- 
day celebrated its fifth anniversary as a com- 
munity with an elaborate program of exercises 
and attended by large civic and commercial 
organizations from Portland, Ore., and other 
points in the Pacific Northwest. Friday was 
a holiday, too, in honor of the dedication of 
Longview’s finest building, the new Robert A. 
Long high school, erected at a cost of more 
than $650,000 by Robert A. Long as a gift to 
the city that he founded. 

Mr. Long in his address contrasted the log 
school building in Kentncky where he learned 
the three “Rs” with the modern new structure 
in which Longview’s children will gain their 
education. 

In giving Longview the school, he said he 
was actuated by the same motives that cause 
a father to desire to provide the very best 
facilities for the education of his children and 
expressed the hope that the school will pro- 
duce practical, well grounded people and not 
“educated fools.” 

Preceding the dedication several hundred 
Longview school children presented a series 
of drills. Other speakers were United States 
Senator C. C. Dill and Mrs. Josephine Corliss 
Preston, superintendent of public instruction. 
Friday evening a pageant depicting the his- 
tory of the Columbia River district was given 
a colorful presentation in Lake Scajawea Park 
before a huge audience. The pageant, divided 
in six episodes, was under direction of Miss 
Wenona Dyer, who with Superintendent of 
Schools Leo Baisden and other faculty mem- 
bers of the Longview schools wrote it. Long- 
view is now on the main line of the railroad 
between Portland and Seattle, which was also 
a motive for today’s celebration. 
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Building Owners Want Wood Sash 


SpoKANE, WAsH., July 14.—Thanks to the 
activity of the educational committee of the 
Spokane Hoo-Hoo Club, wooden sash will be 
used instead of steel in the new 15-story med- 
ical building which is to be built by the Paul- 
sen Estate on the site of the old Granite Block 
of six stories, now practically dismantled. That 
is, it will be used if the petition of the owners 
of the building, backed by their architect and 
Spokane lumbermen has any weight with the 
Spokane city council. Yesterday a letter was 
read from the Paulsen Estate to the council 
asking permission to use wooden sash and 
stating that G. A. Pehrson, architect for the 
building, has made a careful study of the 
respective merits of wooden and _ steel sash 
and considered wood fully the equal of steel 
where not nearer than 40 feet to adjacent 
buildings. 

A committee of lumbermen from the Hoo- 
Hoo club headed by James M. Brown, of the 
Long Lake Lumber Co., Snark of the Uni- 
verse, pointed out that under ordinary condi- 
tions where wire glass is not used, wood sash 
is just as fireproof as steel. In presenting the 
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a 
case, Snark Brown read from a report of 
the underwriters’ laboratories stating that in 
some respects wood is superior to steel as it 
does not buckle and burn at temperatures which 
cause steel sash to warp and buckle, breaking 
the glass and exposing the interior to fire. 


“{ do not blame Commissioner Funk for 
believing that steel sash are superior,” he said. 
“Until a few years ago, even many lumber- 
men had something of the same idea. But care- 
ful investigations have shown that wooden 
sash are the equal of steel in some respects and 
are superior in others. Regardless of the char- 
acter of sash, no building is rated fireproof 
by the underwriters’ laboratories except it has 
wire glass and I do not think you want to 
put wire glass in the front windows of this 
building and make it look like a jail.” 


The matter of changing the city ordinance 
to permit the use of wooden sash in this 
building was referred to the committee of 
the whole on motion of Commissioner Hedger 
who declared that he thought the city ordi- 
nance requiring steel sash was behind the times 
and the building owners’ request should be 
granted. 





Lumber Wanted at Panama Canal 


Wasuincton, D. C., July 16—The Panama 
Canal is calling for bids on the following items 
of California redwood, southern pine and Dou- 
glas fir, under Schedule No. 1887, bids to be 
opened July 30: 

100,000 feet b.m. redwood, 1-, 1%-, and 3x12- 
inch, 16 to 18 feet long, grade clear heart 
finish, in accordance with California Redwood 
Association specifications for eastern grades. 

1,700,000 feet b.m. southern yellow pine or 
Douglas fir, 1x3, 1x4, 1x8, 1x10, 1x12, 2x4, 
2x6, 2x8, 2x12, 3x8, 4x4, 6x6-inch S45, lengths 
12 to 24 feet averaging 18 feet. Southern 
pine to be No. 1 common with derisity re- 
quirement, Douglas fir to be selected common 
with density requirement. 

150,000 feet b.m. southern yellow pine or 
Douglas fir timbers, 6x8, 12x12, and 14x14- 
inch, lengths 12 to 30 feet averaging 26 feet. 
Southern pine to be No. 1 common with the 
density requirement, Douglas fir to be selected 
common with the density requirement, 

75,000 feet b.m. v.g. southern yellow pine 
flooring, kiln dried, 1x3 (25/32x2%) SIS&M. 
To grade “A” v.g. flooring and must show an 
average of not less than ten annual rings 
per inch, 

Copies of Circular No, 1887, and copies of 
the necessary contract forms can be secured 
from the General Purchasing Officer, The Pa- 
nama Canal, Washington, D. C., or from the 
Assistant Purchasing Officer, The Panama 
Canal, Ft. Mason, San Francisco, Calif. 


West Coast Market Shows 
Increasing Strength 


It is hardly probable that a buyer of lumber would make a special effort to 
bull the market; hence a review of the situation in the Pacific Northwest, 
sent to its connections by a concern that is on the opposite side of the fence 
from the manufacturer, should be of real interest to buyers of lumber every- 


where. 


Such a review of market conditions on the Pacific coast, prepared by 


a well known wholesaler under date of July 14, indicates a healthy condition 
in the lumber industry in the Pacific Northwest and it also points rather con- 


clusively to the certainty of a stronger market that now prevails. 


In his re- 


view of the situation for the benefit of his connections, this wholesaler says: 


The Fourth of July has come and gone 
and we find ourselves facing a much 
stronger market than prevailed before the 
close down period. We will give you just 
as accurate a picture as we possibly can in 
describing present conditions at the produc- 
ing end. 

In the first place, none of the mills has 
any lumber. This comes very close to being 
literally true, and applies to either common 
or to clear items. Most mills have some 
old orders on their books and very little 
with which to fill them. This naturally 
results in a more or less independent atti- 
tude on the part of the manufacturers. 
From all we can learn there is plenty of 
business offered so that the mills can be 
rather “choosy.” Orders that could have 
been placed when conditions were not so 
favorable are being turned down just on 
general principles. 

The mills seem to be following their five 
days a week basis of operating and quite a 
few mills are still closed down. This is 
particularly true on Grays Harbor, where 
the production is less than 50 percent of 
what has been considered as normal. 

The main impression which we wish to 
convey is that the mills have from thirty to 
sixty days’ business booked right now with 
lots of orders being offered them, which 
they are now turning down. The curtail- 
ment program is still in effect. The ac- 
cumulation of orders during the week of the 
Fourth was much heavier than was gen- 
erally expected so that, everything taken 





























New building of Hofius-Ferris Equipment Co., Spokane, Wash., as it will appear when com- 
pleted. The building is of the latest daylight construction and will include offices 30x60 
feet; a display room 60x60 feet; a machine shop 33x80 feet, equipped with an overhead 
traveling crane and the latest machinery; a complete parts room; a recreation room for em- 
ployees and customefs, and a motion picture projection room where films taken in the 
Inland Empire, showing “Caterpillar” tractors at work, may be exhibited. This company 
handles the “Caterpillar” tractor in the Inland Empire, and H. G. Ferris, president of 
the company, reports a tremendous growth in popularity of this tractor from loggers, build- 


ing contractors, highway engineers and other users. 


The company expects to occupy 


this new building about Aug. 1, at which time its hundreds of customers and_friends are 
invited to visit and inspect the new “Caterpillar” home 


into consideration, we feel we are facing a 
very strong market for at least the next 
ninety days. 

Clear logs are very scarce and are be- 
coming scarcer right along, from all the 
information we can obtain. Several of the 
mills are figuring on advancing their drop 
siding prices from $2 to $3 over the cost 
which prevailed two weeks ago. 

With conditions like they are now, we 
do not know just what we will have to pay 
for lumber. We find many of the dealers 
have waited too long before ordering and 
have to have immediate shipment. In these 
cases the trade will have to pay advanced 
prices, 

The shingle market can be described as 
chaotic. We are getting peculiar quota- 
tions on British Columbia shingles. As a 
matter of fact, British Columbia shingles 
can not be bought in the No. 1 grade for 
immediate shipment or even prompt ship- 
ment. Every mill in Canada is badly over- 
sold on both XXXXX and Perfections, par- 
ticularly the latter. There has been no gen- 
eral price advance, but the mills simply 
will not quote until they can make some 
progress with their present order file. The 
American shingle manufacturers are almost 
in the same fix, but they are not as badly 
oversold. Due to the demand and the cur- 
tailed supply, we find prices advancing grad- 
ually, and all of the better grades of shingles 
are really scarce. 


Hymeneal 


TAYLOR-WAGER. Stanton E. Taylor, jr., 
treasurer of the Taylor Lumber Co., of La 
Crosse, Wis., and Miss Doris Wager, of Chi- 
cago, were married on Saturday, July 14, at 
St. Margaret’s Episcopal Church in Chicago. 
The bride is the daughter of Mrs. W. A. 
Wager, 8008 Ellis Ave., Chicago. Only im- 
mediate relatives and a few friends attended 
the ceremony and the dinner which was 
served at the Hotel Shoreland. Mr. and Mrs. 
Taylor will be at home in La Crosse after 
Sept. 1. 


FORD-WINN. The marriage of Miss Ne- 
wa-ta Winn, daughter of Mr. and Mrs. D. R. 
Winn, of Columbus, Ohio, to Henry Taylor 
Ford, of South Bend, Ind., took place on 
Thursday afternoon, July 12, at the Elks’ 
Country Club, Columbus. The service was 
read by Dr. W. O. Thompson, president 
emeritus of Ohio State University. The wed- 
ding was an unusually beautiful one with the 
decorations in the two shades of blue of the 
Kappa Kappa Gamma Sorority, of which the 
kride is a member. The ceremony was fol- 
lowed by a reception for 100 guests, after 
which Mr. Ford and his bride left for a motor 
tour, visiting Chicago and other points. Upon 
their return they will reside in South Bend. 
The father of the bride is a well known lum- 
berman, having been Ohio representative for 
the Gulf Red Cypress Co., of Jacksonville, 
Fla., with headquarters in Columbus, for some 
time, and for twenty years in the cypress 
business. The groom is also a lumberman, 
being northern Indiana representative for the 
same company, with headquarters in Sowtd 
Bend. 
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A Growing Use For Fabricated Southern Pine 


Auto Industry Utilizes Both Short- and Longleaf in Shipping Practices 


New Orveans, La., July 16.—Automobile 
manufacturers after thoughtful research and 
trials of various types of shipping and rail- 
road transit devices now are using fabricated 
items of longleaf and shortleaf southern pine 
with success. Stationary wheel blocks of short- 
leaf and supporting trusses of longleaf south- 
ern pine for domestic shipment of motor cars 
are used by such manufacturers as General 
Motors, Hupmobile, Studebaker and others. 

In a recent industrial survey conducted by 
the Southern Pine Association, Reding Putman, 
field representative, found that steel lift trusses 
and wheel blocks, used to maintain the stability 
of automobiles when loaded in railway box 
cars, had been replaced by those of southern 
pine. This was the case of the Cadillac Motor 
Car Co. Since the lumber devices have been 
in use not a single instance of a motor car 
arriving at destination in damaged condition 
has been reported, according to Robert Hender- 
son, superintendent of domestic and export 
shipping. 

Use of the lumber truss and wheel block 
makes possible the shipping by railroad of 
motor cars fully assembled. For this reason, 





A longleaf southern pine fabricated truss used 
by the Cadillac Motor Car Co., a division of 
General Motors, in the loading and shipping of 
its automobiles by railroad. Robert Henderson, 
superintendent of domestic and export ship- 
ments, instituted this type of truss in place of 
steel. Mr. Henderson posed this photograph 
especially for the Southern Pine Association 


if none other, it would have gained wide popu- 
larity, according to shippers interviewed by 
Mr. Putman. It also enables the loading of 
two, three and oftentimes four fully assembled 
automobiles in one box car. 

The first motor car is placed with the rear 
to one end of the box car. Its rear wheels are 
placed in blocks which are grooved pieces of 
shortleaf southern pine, usually of low grade, 
approximately 10 inches wide by 24 to 30 inches 
long. The cupped groove runs lengthwise of 
the piece and is cut in such a manner that the 
tire on the wheel fits snugly. The blocks then 
are spiked securely to the box car floor. 

3y means of a block and tackle, the frortt 
end of the motor car is raised to a height of 
6 to 8 feet and triangular trusses, of similar 
height, are placed under the hub of each front 
wheel. The trusses are securely fastened to 
the floor and also braced against the sides of 
the box car at a point opposite to where they 
fit upen the hub. 

This places the motor car in a slanting up- 
right position, the wheel blocks on the rear 
and the trusses in front. In many cases an- 














Shortleaf southern pine wheel blocks, their 
non-splitting qualities have made them greatly 
in demand for the loading and shipping of 
motor cars. This photograph was taken at the 
plant of the Cadillac Motor Car Co. at Detroit, 
where a complete shop is maintained for the 


production of % heel blocks 


other automobile is similarly stationed in the 
other end of the box car. Then one, or in 
some cases two, additional automobiles are 
loaded hood foremost under the raised truss 
part of the first automobiles. Wheel blocks 
are placed under all four wheels, making these 
motor cars immovable while in transit. 

The Cadillac Motor Car Co. at its Detroit 
plant has set up a complete shop where noth- 
ing but wood wheel blocks and deck trusses 
are prepared, the Southern Pine Association 
investigation disclosed. The wheel block is 
made of two grooved pieces of southern pine, 
usually shortleaf, fast growth and non-dense. 
Each piece is machined from a solid block of 
wood. Dimension pieces 1 inch by 4 inches 
then are nailed on each side of the grooved 
blocks, making in the entirety a solid cup-like 





This demonstrates how motor car wheels are 

placed in shortleaf southern pine blocks to 

make the automobiles immovable when loaded 

in a box car. After the automobiles are sta- 

tioned in the box cars, the blocks are securely 

Spiked to the floor. They must be of wood 
which will not split 


brace in which the motor car wheels are placed 

Mr. Putman reported that one Detroit firm 
consumes 400,000 board feet of non-dense 
shortleaf pine a month in the manufacture of 
wheel blocks. It was pointed out that short- 
leaf southern pine is used almost universally 
because of its non-splitting qualities. “These 
wheel blocks must be of such a wood that large 
spikes can be driven into them without danger 
of splitting,” Mr. Putman’s report stated, 

In construction of the trusses it was found 
that longleaf southern pine is used almost to 
the exclusion of any other wood. Two pieces, 
2 inches by 6 or 8 inches, approximately 8 feet 
long, are set opposite at angles of approxi- 
mately 45 degrees and securely joined at the 
top. A 2x4-inch piece, approximately 6 feet 
long, is then placed perpendicularly between 
the two as a brace. Another brace is placed 
cross-wise in the upper section of the triangle 
formed by the diagonal struts. 

Longleaf southern pine used by the Cadillac 
company in its trusses is bought fully fabri- 
cated. The pieces are assembled on a jig in 
the shipping department, Mr. Putman learned, 

Strength is a supreme necessity in the con- 
struction of the trusses, according to Mr. Hen- 














Longleaf southern pine trusses as used in ship- 
ping a motor car. John Eckendorff, in charge 
of the automobile unloading docks of the Illi- 
nois Central Railroad at New Orleans, says 
every motor car received in this way has been 
in excellent condition, doing away with the 
filing of claims and dissension between the 
railroad and the shippers 


derson. He said that because of the great 
strain of almost the entire weight of a motor 
car imposed during transit, reasonably high 
grade longleaf southern pine was used uni- 
versally in his trusses. 

In interviewing Mr. Henderson, the Southern 
Pine Association representative learned that on 
his promotion to superintendent of the shipping 
department, Mr. Henderson found that steel 
trusses were being used at great expense. He 
decided that a wood truss would be suitable 
and experimented in longleaf southern pine, 
which has been in use since without one re- 
ported failure. In this regard Mr. Putman said: 

“That Mr. Henderson has performed a real 
service for General Motors was evidenced re- 
cently when the heads of the shipping depart- 
ments of the various divisions of the organ- 
ization were brought together in Detroit to see 
‘how Bob does it.’ Advantages of the longleaf 
southern pine truss were explained in detail 
to the visiting group and the various depart- 
ment heads were urged to give the plan a trial 
in their respective factories.” 








JuLy 


sets 

by ' 
righ 
sort 
com 
Ave 
of | 
ter 

yea 


sin 
Hic 
tha 


alli 
of 
in 


1928 


le 


ced, 
firm 
lense 
e of 
1ort- 
sally 
hese 
arge 
nger 


yund 
t to 
ces, 
feet 
OXi- 
the 
feet 
een 
ced 
igle 


Ilac 
bri- 


' in 


On- 
en- 





zh 
ll- 








Jury 21, 1928 


AMERICAN LUMBERMAN 53 





News of Southern Lumber Trade 


Long Established Business Sold 


Hickory, N. C., July 16.—PFhe physical as- 
sets of the Hickory Manufacturing Co., owned 
by W. B. Menzies and others, were sold out- 
right a few days ago, the business being ab- 
sorbed by the Hickory Novelty Co. This 
company will abandon its plant on Ninth 
Avenue and establish itself in the buildings 
of the Hickory Manufacturing Co. This lat- 
ter concern was established more than forty 
years ago by the late G. C. Bonniwell, and 
W. B. Menzies has been its general manager 
since shortly after its organization. The 
Hickory Novelty Co. was established more 
than thirty years ago. It is a manufacturer 
of and dealer in lumber and millwork and is 
allied with the Hutton & Bourbonnais Co., one 
of the largest and strongest lumber concerns 
in the State. 


Makes Clothes Chests of Curly Pine 


StamPs, ArK., July 16.—G. R. Hyslop, who 
is in charge of supplies for the Bodcaw Lum- 
ber Co. at this place, has turned his skill as a 
cabinet maker to his financial advantage by 
developing quite a trade in clothes chests made 
from curly pine. In the longleaf pine timber 
there develops occasionally what is called curly 
pine, this having a very beautiful grain and 
lends itself particularly to cabinet work or 
attractive interior finish. A number of years 
ago Mr. Hyslop made two or three of these 
chests from curly pine for his friends. On 
account of the beauty of the wood and dis- 
covering that it is absolutely mothproof, he 
decided to make some of these chests- for the 
market. He has been doing all of this work 
by hand and advises the AMERICAN LUMBER- 
MAN that in the last three years he has sold 
about two hundred and fifty of the chests, 
shipping them to points in Arkansas, Louisiana, 
Texas and other neighboring States and also 
as far away as Michigan, New York and 
California. 

Mr.- Hyslop has not attempted to go into 
this business on a commercial scale, but simply 
uses his spare time in making these chests, 
which are sold through people with whom he 
comes in contact. Being in charge of the mill 
supplies department of the Bodcaw Lumber Co., 
he meets a number of traveling salesmen and 
tourists, and to these he has made most of his 
sales. These chests of curly pine take a beauti- 
ful finish in clear varnish that brings out the 
grain of the wood, the pattern changing at 
every angle. There'is hardly a more beautiful 
wood anywhere than curly yellow pine, and 
as these chests made from this wood are moth- 
proof, this adds greatly to their value and 
satisfaction. Mr. Hyslop has been a valued 
employee of the Bodcaw Lumber Co. for a 
great many years. 


New Louisiana Severance Tax 

_ New Orteans, La., July 16.—With the sign- 
ing of the new conservation act by Gov. Long 
during the last week, the revised and higher 
severance taxes on lumber were made part of 
the Louisiana statutes. The new taxes, as ap- 
plied on lumber manufactured from timber cut 
within the State measured on log scale rather 
than on board measure as in the past, provide 
the following levy per thousand feet: On cy- 
Press, 26 cents; hickory, 24 cents; ash, 24 
cents; pine, 17 cents; second growth (or old 
field) pine, 7 cents; cottonwood, 12 cents; red 
gum, 12 cents; magnolia, 12 cents; oak, 12 
cents; poplar, 12 cents; sycamore, 12 cents; 
tupelo, 7 cents; black gum, 7 cents; sap gum, 
7 cents; all other hardwoods, 10 cents. 

The new scale of taxes represents an in- 
Crease on the old basis while at the same time 
representing in the log scale application a more 


satisfactory method to the lumber interests. 
The scale is fixed per thousand feet rather 
than on a percentage of value as heretofore. 
The bill represents a compromise basis between 
the lumber interests and the State administra- 
tion, the latter having sought a much higher 
rate of return. 

The lumber manufacturers also won a vic- 
tory in the killing by the State senate of an 
amendment. to the workmen’s compensation act 
that was proposed, which was considered dras- 
tic and burdensome. The bill would have 
opened the way to an increased number of 
compensation lawsuits and would have permit- 
ted the courts to fix the fees for attorneys em- 
ployed by those entering suits. 


Boiler Manufacturers Merge 


CHATTANOOGA, TENN., July 16—A merger 
that is of particular interest to lumber manu- 
facturers, woodworkers and all others who 
operate power plants, recently occurred here 
when the Casey-Hedges Co. and*the former 


Millworkers Enjoying Good Business 


ATLANTA, Ga., July 16.—A survey conducted 
this month among members of the Southern 
Sash, Door & Millwork Manufacturers’ Asso- 
ciation, including several of the largest mill- 
work plants in the South, indicates that for 
the most part millwork manufacturers enjoyed 
the best business in this territory the first six 
months of 1928 they had experienced for this 
period in four or five years, while a few of 
the larger companies, mainly those located in 
larger cities like Atlanta, New Orleans, Memphis, 
Jacksonville, Charlotte, Nashville etc., reported 
the first half of 1928 to have witnessed the 
heaviest demand they had ever experienced. 
However, this covers the volume of sales 
rather than the profits, for while the industry 
is making a larger amount of money this year 
than it has in the South in some time, thé gain 
is by no means relatively as large as is the 
gain in sales volume, due to the keen competi- 
tion existing for business which is causing 
many plants to enter exceptionally low bids for 
millwork jobs. As a whole, it is certain the 


























Under the direction of Harry W. Mitchell, work is progressing rapidly on the new saw- 

mill of Eastman, Gardiner & Co., Laurel, Miss., to replace the one recently destroyed by 

fire. Above photograph shows progress that has been made in framing the mill and the 
builders expect to make a record job of this construction. 





Walsh-Weidner Boiler Co. merged under the 
name of the Hedges-Walsh-Weidner Co., mak- 
ing this concern one of the largest manufac- 
turers of boilers in the United States. Among 
the products manufactured by this merged 
concern are forged steel sectional header boilers 
for pressures up to 1,600 pounds; semi-vertical 
bent tube boilers for pressures up to 600 
pounds; a complete line of stay-bolted header 
boilers; return tubulars, and heating boilers. 
It also operates a large foundry, manufactur- 
ing soil pipe, fittings and a complete line of 
plumbers’ cast iron goods, while another unit 
of the business is engaged in the manufacture 
of galvanized kitchen: range boilers, with a 
capacity of 1,000 boilers a day. Officers of 
the company are: President, M. M. Hedges; 
vice president and general manager, L. H. Mc- 
Gowan; vice president and assistant to pres- 
ident, S. H. Daniels; vice president and sec- 
retary, T. H. Johnson; vice president and 
treasurer, J. R. Hedges, and vice president and 
eastern export manager, A. C. Weigel, whose 
offices are at 11 Broadway, New York City. 

The principal office of the corporation is in 
Chattanooga, with sales offices in all the prin- 
cipal cities of the United States, South Amer- 
ica, Porto Rico and in Havana, 


millwork business has been better in the South 
so far this year than for the corresponding 
period in either 1926 or 1927, and from the 
amount of new work plants are now figuring 
on and the many new construction projects 
that have been announced, there is little doubt 
but that 1928 sales volume for the industry will 
be well in excess of the total volume for the 
last four or five years. 


Purchases Arkansas Mill 


Littte Rock, Ark., July 16.—The Frost 
Lumber Industries, of St. Louis, recently have 
purchased the property of the Graves Lumber 
Corporation located about twelve miles west of 
Pine Bluff. This property includes a sawmill, 
planing mill, ten miles of railroad, and about 
fifteen thousand acres of timberland. The 
Frost industries took over the operation of this 
plant last week, the Union Saw Mill Co., at 
Huttig, being temporarily in charge of opera- 
tion. 

The Frost Lumber Industries, headed by E. 
A. Frost, of Shreveport, La., operate eleven 
plans in Arkansas, Louisiana and Texas and 
are among the largest producers of southern 
yellow pine and hardwoods. The Graves com- 
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Did You Meet Me 
at the Convention? 


I’m the 
Douglas Fir 
Houn’!!! 


“You, no doubt, saw the people pushing 
around the booth to get me. Everybody 
wanted to take me home. 

“I'm a wonderful business booster and my 
master has a trade building plan that'll interest 
every lumber dealer. I'll protect your interests 
at a very small cost.” 


Write now for our plan and prices. 


TILLICUM TOYS, inc. 
Tacoma, Washington 








WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 


piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 


50 Gallons, $50.00 


Freight allowed on 5 gallons or 
over, east of the Mississippi River 


Booklet mailed on request. 


Department R 
SPRINGFIELD, 





NEW JERSEY 








SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments oi all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Lan 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


PAD For’ 50 Cents 
S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 





— 'COTENC 
Ep. SMITH women: 


(1.0G HAMMERS ag 


. AND -- . _ = 
GHAde Tape maniac RUBBER STAMPS 


426 CAMP ST. — NEW ORLEANS, LA. = 





“COME ON HOME” 


Have you a copy of this book with this appealing 
title? It is by Douglas Malloch, “the lumberman 
poet,’’ and receives, and deserves, first place in the 
homes and hearts of the lumbermen of America, If 
you haven't sent for your copy yet, let us send it to 
you at once. $2, postpaid. American Lumberman 


431 §. Dearborn 8t., Chicago, III, . 








pany was organized five years ago by B. I. 
Graves, of Pine Bluff, and Ed Graves, of 
Camden, and T. ‘J. Gaughan, an attorney of 
Camden, was president of the company. 


Makes Timber Cutting Agreement 


JACKSONVILLE, Fia., July 17—A_ contract 
has been made by the Babcock interests of 
Pittsburgh, holders of the timber bonds of the 
Germain Land & Timber Co. in the vicinity 
of Limestone, Fla., with C. E. Melton, former 
manager of the Union Cypress Co., Melbourne, 
Fla., whereby the latter will manufacture all 
of the remaining timber on the tract. Mr. 
Melton is operating one mill of about 15,000 
feet daily capacity and expects to get another 
started in the next few weeks. The availa'yle 
timber amounts to about 15,000,000 feet and is 
easily accessible for logging. It is all virgin 
Florida dense longleaf. Mr. Melton will have 
the use of the dry kilns and planing mill lo- 
cated at Limestone to which point the boards 
cut at the mills located in the timber wiil be 
transported over the twenty miles of railroad 
built by the Germain company for this purpose. 


Southern Pine House at Mobile 


New Orveans, La., July 16.—Preparations 
for the erection of a model southern pine house 
in Mobile will be completed during the current 
week and the carrying of plans into effect will 
result shortly thereafter, according to an- 
nouncement by H. C. Berckes, secretary-man- 
ager of the Southern Pine Association. The 
house will be erected through the joint co- 
operation of retail lumber dealers, contractors, 
architects and builders, the Mobile real estate 
board, city officials and the Southern Pine As- 
sociation. The Mobile house will be the ninth 
of its kind erected under the trade promotion 
program of the southern pine manufacturers’ 
organization during the last two years. 

The model house itself will conform with 
the best modern ideas in home construction, 
both as to convenience and to features of con- 
struction to make it resistant to storm and de- 
preciation. The fifteen points of good con- 
struction will be adhered to and the proper 
usage of longleaf and shortleaf southern pine 
will be illustrated. The framework of the 
structure throughout will be of longleaf and 


the interior finish will be of shortleaf. The 
structure will be open to public inspection 
throughout the time of construction and after- 
wards, when it will have been completed, 

The Southern Pine Association recently 
completed a similar program in Birmingham 
Ala., where a model home was erected with 
most satisfactory results. 


Plan Louisiana Building Loans 


New Orteans, La., July 16.—Tentatiye 
plans for launching building and loan associa. 
tions in Jonesboro and Arcadia, La., were dis- 
cussed with business men in those towns by J, 
W. Paddock, field representative of the South- 
ern Pine Association. In Arcadia, accordine 
to Mr. Paddock, it was found that from $150,- 
000 to $200,000 had been spent by citizens for 
investment in building and loan organizations 
in nearby communities while would be build- 
ers have to find outside agencies to finance 
their construction work. In Jonesboro, this 
situation was somewhat similar with $50,000 
sent outside for investment. In both these 
communities, said Mr. Paddock, there are about 
a dozen lot owners now seeking agencies to 
finance home building. The business men were 
quite impressed with the situation and the 
value of local building and loan associations 
as a means to develop their respective com- 
munities. The Doyline Lumber Co. invited 
the Southern Pine Association to furnish in- 
formation concerning the organization and 
operation of building and loan associations. 


Georgia-Florida Salesmen Confer 


JACKSONVILLE, FLa., July 16.—The third 
quarterly meeting of the Georgia-Florida sales 
representatives of the Huttig Sash & Door 
Co. was held at the Carling Hotel, here, on 
the evening of July 6. J. B. Clarke, manager 
of the Jacksonville office, was in charge of 
the meeting and gave his salesmen a very in- 
teresting talk and some excellent advice for 
them to use in their daily solicitations. The 
reports from the individuals indicated that 
their territories are yielding a very satisfac- 
tory volume of business although some of 
the sections have not been as steady in de- 
mand as could be expected. 


Oregon Retailers Get Together 


Eucene, Ore., July 14—Members in attend- 
ance came all the way from Klamath Falls and 
Portland to the big regional meeting of the 
Western Retail Lumbermen’s Association that 
was held in Eugene yesterday, with R. O. 
Bushong, of Eugene, vice president of the 
western division, presiding, assisted by Roy S. 
Brown, of Spokane, Wash., secretary of the 
association. The business session lasted from 
1 o'clock until 5:30 in the afternoon and was 
crowded with live, interesting talks and dis- 
cussions on the retailer’s problems. 

Don Critchfield, formerly a prominent and 
successful retailer of eastern Nebraska, now 
engaged by the West Coast. Lumber Bureau 
to contact retailers in its trade extension work, 
was the principal speaker. He ably demon- 
strated how lumber can be merchandised suc- 
cessfully and profitably in competition with 
other kinds of building materials. He was 
assisted by Messrs. Hartwig and Warner, paint 
and carpentry specialists of the bureau, and 
Prof. Gilmore, of the Oregon State College 
at Corvallis. Roy C. Jenkins, of Chicago, gave 
an interesting talk, describing plans for a na- 
tionwide advertising campaign for the retailers. 

The business session was followed at 7 
o'clock by a banquet in the Palm room of the 
Hotel Osburn, where members of the Willa- 
mette Valley Lumbermen’s Association, the 
Lane County Lumbermen’s Hoo-Hoo Club and 
other lumbermen of western Oregon were 
hosts to the visiting retailers, Ralph W, Mar- 





tin, sales manager of the Booth-Kelly Lum- 
ber Co., Eugene, presided as toast master. An 
interesting talk on advertising was given by 
Don Critchfield, and H. M. Rowell, of Rowell- 
Brown & Co., Portland, president of the Ore- 
gon Lumber Retailers’ Association, composed 
of the retail lumbermen of Portland, gave an 
instructive talk on the value of co-operation. 

Ralph Martin told how interest in wood as a 
building material was being stimulated in Eu- 
gene by the construction of a home built en- 
tirely of Lane County lumber. The plan of 
T. M. Gerow, a leading Eugene architect, has 
been adopted by the Lane County Lumbermen s 
Hoo-Hoo Club and construction of this dem- 
onstration home will be started within the next 
ten days. This new house will be known as 
“The Home.” It will be of very latest design 
and is expected to surpass all model homes 
that have been exhibited here and at the same 
time demonstrate that a home is within the 
reach of the man of moderate means. Plans 
for building this house were made several 
weeks ago by the club, following suggestions 
of the West Coast Lumber Bureau. Ralph 
Martin, George Hitchcock, Arthur Morris, 
A. C. Dixon, Curtis Marshall and others have 
been working on these plans. 

During the course of the banquet, enter- 
tainment was furnished by the Burton Sisters 
Orchestra and the lumbermen’s quartet, com- 
posed of Curtis Marshall, Gene Hampton, Tom 
Wangburg and Tom Kaarhus, 
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Roofers Discuss Problems 


Macon, Ga. July 17.—Marketing of 

Georgia’s peach crop, now at its height, and 
in which many of the lumber manufacturers 
of this State are interested, kept down the 
attendance at the July meeting of the Roofer 
Manufacturers’ Club, held at Hotel Dempsey 
here today. However, with the representa- 
tives of the wholesalers and allied interests, 
there were a score on hand as the meeting 
opened. FE. W. Smith, former secretary of 
the club, presided as chairman in the absence 
of the president, Hugh Thurston, of Thomas- 
on. 
a a discussion of various problems 
of the manufacturers it was ascertained that 
not a mill in this territory is running a night 
shift. 

The matter of insisting upon payment of 
98 percent on shipments of lumber other than 
roofers was brought up by D. I. King, of 
Unadilla, Ga., and in reply Chairman Smith 
said that the members should insist upon get- 
ting 98 percent for all of their products. 

One of the wholesalers present was asked as 
to the wholesalers’ attitude toward this and 
he replied that he thought the roofer manu- 
facturers should continue to “stand wp for 
their rights.” He said that his company was 
paying 98 percent on all shipments, including 
lumber from the West Coast, and in such 
transactions was paying the interest charges 
in addition, for the 98 percent started with the 
loading of the cargo on the Pacific coast, he 
said. 

The report of Secretary Leon Clancy 
showed that the club will have sufficient money, 


Club Games 


St. Louisans Set Picnic Date 


St. Louts, Mo., July 16.—The annual picnic 
for St. Louis lumbermen will be held Satur- 
day, Aug. 4 at the Ferguson Country Club, 
Ferguson, a suburb of St. Louis, under the 
auspices of the St. Louis Hoo-Hoo Club, it 
was announced today by Marvin E. Meacham, 
president of the club, who has appointed a 
committee composed of L. M. Borgess, vice 
president of the Steele & Hibbard Hardwood 
Lumber Co.; J. C. Harris, of the C. J. Harris 
Lumber Co., and Harry D. Gaines, of the 
Thomas E. Powe Lumber Co., to work out 
the details, in co-operation with Lester W. 
Lease, secretary of the club. 


Pennsylvanians’ Joy Trip to Canada 


PHILADELPHIA, Pa., July 17.—Cool Canada 
and the beautiful region of central Pennsyl- 
vania provided an irresistible attraction to lum- 
ber dealers all over the East, with the conse- 
quence that the thirty-seventh annual summer 
outing of the Pennsylvania Lumbermen’s Asso- 
ciation, held July 12 to 16, was undoubtedly the 
most popular ever arranged. 

A special train carrying the party left here 
at noon July 12, and through the courtesy of 
the Lumbermen’s Mutual Fire Insurance Co., 
the guests were enabled to sit in at a bridge 
game on the train. 

The party arrived in Rochester Thursday 
evening and boarded ‘the Kingston for a 20- 
hour voyage up the St. Lawrence River, 
through the Thousand Islands and thence to 
Montreal, at which point the lumbermen were 
welcomed by the lord mayor of that city. After 
spending the night at the Mount Royal Hotel, 
the travelers entrained for Bretton Woods, N. 
H., where they arrived late Saturday after- 
noon. On Sunday afternoon a golf tourna- 
ment was played on the championship course 
at Bretton Woods, and those not interested in 
the game enjoyed themselves swimming, moun- 


when members have paid their dues, to settle 
the advertising accounts and all other ex- 
penses of the organization. The advertising 
program, dropped during the summer months, 
is to be taken up at the annual meeting, it 
was stated, and at ‘that’ time new contracts 
with the trade papers, will be entered into 
for the coming year. 

At the previous meeting in Columbus, Ga., 
it was agreed that an early meeting be held in 
Montgomery, Ala. Some of the members dis- 
cussed this at today’s meeting, suggesting that 
it be put off until late fall, but it was finally 
agreed that there be no August meeting and 
that Montgomery be the place for the next 
meeting on Sept. 18. 

It was voted to have the annual meeting of 
the club—the most important of the year— 
on Oct. 30. Whether it will be held in this 
city, as usual, or in Columbus, has not been 
determined. 

C. J. Sykes, southern manager of the North 
Carolina Pine Association, presented an opti- 
mistic view of the lumber situation, in a few 
remarks. 

William T. Divers, of the Norfolk & West- 
ern Railroad, said that the heavy peach and 
watermelon movement from this territory had 
not interfered with the movement of cars 
loaded with lumber, nor in placement of cars. 
“There is no car shortage,” he commented. 

Letters which had been received by Secre- 
tary Clancy since the last meeting, containing 
various bits of information, were read. Two 
of these offered tracts of timber for sale, the 
letters being read “as information.” 


and Outings 


tain climbing, horseback riding, playing tennis 
—any way that suited the individual fancy. 
Bretton Woods seemed to particularly strike 
the fancy of several of the party, who made 
arrangements to spend several days there be- 
fore returning to the torrid heat and business 
cares of Philadelphia. 

Moving pictures of the trip were taken all 
along the way, and many of the members and 
guests will be surprised to find that they had 
been cavorting unconsciously under the eye of 
the camera, when the pictures are shown next 
year at the “Get Together Dinner” that is 
being planned by the association. 


Sixty Play Golf at Milwaukee 


MILWAUKEE, WIs., July 16.—Sixty players 
took part in the- golf tournament of the lum- 
bermen which was held at the Westmoor 
Country club, Milwaukee, on July 11. 

George Eller, of the John Eller Lumber Co., 
Milwaukee, took first low gross in the after- 
noon play over eighteen holes, with a score 
of 79, and Ralph Wilford, of the Wilford 
Lumber & Fuel Co., Beloit, was second with 
an 82. Walter Meyer, of the W. H. Pipkorn 
Co., and Winfield Blackburn, Milwaukee, went 
into a tie on the low net play, both getting 
68. They divided the prizes for this event 
which were presented by the Wilbur Lumber 
Co., West Allis, and Hamer Jones, of the 
Atlas Portland Cement Co: A. C. Wilhelm, of 
the Ruberoid Co., Milwaukee, and N. J. Braun, 
Jefferson, made it a tie on the second low net, 
both shooting 70. 

Those who played in the morning went 
around nine holes and H. E. Frost, Exchange 
Saw Millis Sales Co., Milwaukee, took first 
low gross with a 38 and Ralph Wilford was 
second with 39, while Robert W. Dane, of the 
Curtis Sash & Door Co., Beloit, was third 
with 40. 

Tom Moore, of the Pacific Lumber Agency, 
Chicago, was high scorer in the morning play, 


taking 62 to make the course. Ed Whalen, 
Builders Millwork Co., Milwaukee, was high 
over the eighteen holes in the afternoon, with 
147. D. C. Church, of Fox Lake, made a 
hole in one on number five. Fred Holstein, 
of the Royce-Holstein Lumber Co., Fort 
Atkinson, won the special prize presented 
by Doc Hubbard, of the Newaygo Portland 
Cement Co., for the low score on three blind 
holes. 

With two legs gone now on the season’s 
prizes, the lumbermen are keying up their in- 
terest and are fighting for the low scores. 
Ralph Wilford has the grip on the best scores 
so far, as he took an 83 in June and shot 82 
last week. He has been a consistent player, 
as he made an 85 in the May tournament, which 
did not count, however, on the season’s scores. 

The next tournament will be held at the 
Butte-des-Morts Club at Appleton, on Aug. 14. 
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WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
BOSTON-23 BEACH ST. 

CHICAGO-4147 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 
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Dependable Wire Rope 


The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 
San Francisco 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Drewed “EXTRA STANDARD” 


’ 














JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, ndow Frames, Flooring, 
Sash, Doors, Blinds, Window Frames Mouldings 
and Box Shooks from SAGINAW 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























IMENSION LUMBER 


AND 


MAPLE FLOORING 


25/32 x 2% Face in 
First, Second and Third Grade. 
Brown Lumber Company 


1402 Eaton Tower, MANISTIQUE, 
Detroit, Mich. MICHIGA 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 


7 
VON PLATEN -FOX COMPANY 
of Northern Hardwoods 





17 


Resawed Fables 
is a collection of the funniest 
prosewritingsof* ‘the lumber- 
BIT? sanite 

t 
enti ae 
with a smile, Every lumber- 
man owes it to himself, 
Price postpaid, $1.00. 
AMERICAN LUMBERMAN, Publisher 
431 Se. Dearborn St., CHICAGO 
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What the Associations Are 
Planning and Doing 


July 24—Alabama-West Florida Mill 
Association, Chapman, Ala. 


July 24—Appalachian Hardwood Club, Hotel Sinton. 
Cincinnati, Ohio, 


Managers’ 


July 27-28—Northern Wholesale Hardwood Lumber 


Association, Rhinelander, Wis. Quarterly meet- 
ng. 


Aug. 8-9—National Lumber Manufacturers’ Asso- 
ciation, Tacoma, Wash. Mid-summer meeting 
of board of directors, 


Aug. 9-10—Florida Lumber & Millwork Associa- 
tion, Ocala and Silver Springs, Fla. Summer 
meeting. 


Aug. 10—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Ashland, Ky. Mid-summer outing 
meeting. 


Aug. 16-17—Carolina Retail Lumber Dealers’ As- 
sociation, Asheville. N. C. Summer meeting. 


Aug. 17-18—National Association of Wooden Box 
Manufacturers, Klamath Falls, Ore. Pacific 
coast group meeting. 


Sept. 26-28—Concatenated Order of Hoo-Hoo, Ho- 
tel Statler, Boston, Mass. Annual. 

Nov. 1—Consulting Committee on Lumber Stand- 
ards, Chicago. 


- Set Date for 1929 Annual 


PirtspurGcH, Pa., July 17.—At the quarterly 
meeting of the board of directors of the West- 
ern Pennsylvania Builders’ Supply Dealers’ 
Association, held here last Friday, it was de- 
cided to hold the next annual convention Jan. 
16 and 17, 1929, the hotel to be decided upon 
later. A resolution was adopted providing 
associate memberships whereby manufacturers 
of building material may become identified 
with the association. It was the consensus 
among those present that dealers’ territory on 
all carload shipments of material should be 
restricted, and a resolution was adopted con- 
demning ‘the practice of selling building ma- 
terials on consignment. 


Coast Group Box Makers to Meet 


San Francisco, Cauir., July 16.—A meeting 
of the Pacific coast group of the National 
Association of Wooden Box Manufacturers 
will be held at Klamath Falls, Ore., on Aug. 
17 and 18. 

The meeting will be a round-table affair, sim- 
ilar to the previous coastal meetings of the 
association which have been held in San Fran- 
cisco and Sacramento during the last year. 
The first day of the meeting, according to 
Rex Morehouse, Pacific coast manager of the 
association, will be devoted to general discus- 
sions relative to the manufacture of wooden 
boxes; the meeting will be open to all box 
manufacturers or persons interested in the 
manufacture of wood boxes. The second day 
will be devoted to association problems and 
will be open to members of the association 
only. 

Entertainment will be provided the night of 
Aug. 17 so that those who do not remain for 
the association meeting the following day can 
attend. 


Mill Managers to Meet 


CHAPMAN, Ata., July 16—Arrangements 
are being completed for a meeting of the Ala- 
bama-West Florida Mill Managers’ Associa- 
tion, to be held here on Tuesday, July 24, 
which it is expected will be largely attended 
and one of the most interesting meetings the 
association has held. In addition to an in- 
spection of the operations of the W. T. Smith 
Lumber Co., the program will include dis- 
cussions of end-matched lumber, the proposed 
change in grading rules and specifications of 
end matched lumber, and discussions of what 
the Southern Pine Association has done in 
connection with defining moisture content, in 
defining longleaf lumber and the progress made 
in the industry in grade-marking lumber. 
H. C. Berckes, secretary-manager of the South- 
ern Pine Association, is expected to be present 


and lead the discussion of other projects which 
the association has under way, lookin: to the 
better manufacture and merchandising of 
southern pine. J. G. McGowan, of the W. T. 
Smith Lumber Co., will be host and the meet- 
ing will close with a big barbecue. 


Northern Hardwood Wholesalers 


RHINELANDER, Wis., July 16.—Announce- 
ment has been made that the Northern Whole- 
sale Hardwood Lumber Association will hold 
its summer quarterly meeting in Rhinelander 
on Friday and Saturday, July 27 and 28. The 
usual business meeting will be held, with plenty 
of facilities for recreation provided. 


Flerida Lumber and Millwork Plans 


JACKSONVILLE, FLA., July 16.—Tentative 
plans and program for the quarterly meeting 
of the Florida Lumber & Millwork Associa- 
tion, which will be held at the Marion Hotel 
in Ocala on Aug. 9 and 10, have been an- 
nounced. All arrangements are in charge of 
Rush H. Todd, of the R. H. Todd Lumber 
Co., Ocala, a district director of the associa- 
tion. This is the one of the four meetings 
held yearly to which the wives of the members 
of the association are invited and for whom 
special entertainment is being prepared. 

An innovation at the meeting will be the 
holding of business in two sessions, one each 
day, lasting from 9:30 to 1:00. Director Todd 
is busily engaged in mapping out other new 
plans for the meeting as well as furnishing 
entertainment for the ladies and for the mem- 
bers that will be present. 


Northwestern’s Campaign Assured 


MINNEAPOLIS, MINN., July 16—W. H. Ba- 
deaux, secretary of the Northwestern Lum- 
bermen’s Association, has been advised that 
the Iowa Clay Products Association has unani- 
mously approved the Northwestern’s $150,000 
3-year sales campaign. In a letter written to 
Mr. Badeaux, M. T. Straight, secretary of the 
Iowa Clay Products Association, expressed ap- 
preciation of Mr. Badeaux’s appearance be- 
fore his organization to explain the sales and 
advertising campaign, the letter advising that 
the association “thoroughly approves of this 
sales and advertising campaign, as we feel it 
will have a wonderful effect on the building 
material business.” 

Mr. Badeaux reports that with this support 
more than one-half of the quota has been 
secured and the success of the campaign 1s 
assured. 


Millwork Trade Standards Approved 


The eighteen items of standard trade prac- 
tices which were set up by the conference of 
manufacturers and jobbers of sash, doors and 
millwork held in Chicago on May 15, have 
now been approved by the Federal Trade Com- 
mission. 

This conference, it will be remembered, te- 
sulted in the formation of the National Mill- 
work Institute, with appointment of an or- 
ganization committee to work out the method 
of procedure. S. F. D. Meffley, secretary of 
the arganization committee of the National 
Millwork Institute, on July 7 made the follow- 
ing statement: 

All eighteen resolutions have been approved 
by the Federal Trade Commission, and thus 
become the law of the millwork industry, sub- 
ject to enforcement through complaints filed. 
Violation of any of the first seven resolutions 
brought to the attention of the Federal Trade 
Commission will immediately cause a “cease 
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and desist” order to be issued by the com- 
mission. 

Violations of Resolution 8 to 18 inclusive, 
called to the attention of the Federal Trade 
Commission on complaint filed, will cause the 
commission to notify party to appear before 
them, after which the commission will render 


a decision. 

The eighteen articles, or items, of standard 
trade practice, referred to in the above an- 
nouncement were printed in full on pages 
60 and 61 of the May 19 issue of the Amer- 
IcAN LUMBERMAN. 


Pennsylvania District Activities 


PirrspurGH, Pa., July 17.—The fourth meet- 
ing of the new and flourishing Jefferson-Clear- 
field Lumber Dealers’ Association, composed of 
dealers in Jefferson and Clearfield counties, 
was held last Thursday night in the Hotel 
Dimeling, Clearfield, with a score present, and 
President W. R. Cole, of Punxsutawney, pre- 
siding. Methods of stimulating business among 
local dealers were discussed. M. W. Dickey, 
field secretary of the Retail Lumber Dealers’ 
Association of Western Pennsylvania, of which 
the local association is an adjunct, was present. 
Dealers in attendance spoke hopefully in re- 
gard to business prospects. The next meet- 
ing will be held Aug. 9 in Brookville, seat 
of Jefferson County. Vaughn Smyers, of Du- 
bois, is secretary of the Jefferson-Clearfield 
association. 

The Mercer County Lumber Dealers’ Asso- 
ciation, also an adjunct of the Western Penn- 
sylvania association, will hold its next meet- 
ing Aug. 10 in Greenville. Officers of this 
newly-formed local association are: President, 
C. H. Wilson, of the King Co., Grove City; 
secretary, G. W. Lowstetter, of the Wallace 
& Carley Co., Sharon; director to State asso- 
ciation, D. G. Bartress, Sharon Building Co. 


Organize Ontario Retailers’ Branch 


Toronto, Ont., July 16.—A number of deal- 
ers from the counties of Waterloo, Wellington 
and Perth, held a meeting at Kitchener, Ont., 
in the Windsor Hotel, on July 10, to discuss 
a proposal for organizing a-branch of the On- 
tario Retail Lumber Dealers’ Association, and 
also to acquaint one another with trade condi- 
tions in the various localities in which the deal- 
ers carried on business. N. M. Bearinger, of 
Elmira, occupied the chair. 

H. Boultbee, secretary-manager of the On- 
tario Retail Lumber Dealers’ Association, To- 
ronto, opened the meeting with a few remarks 
regarding the advantages of organization 
among local groups of retail lumber dealers. 
Mr. Bearinger was then elected to the chair, 
and conducted the meeting. The discussion 
which followed dealt with business conditions, 
which were reported to be both good and en- 
couraging. Each dealer present gave his 
views in regard to trade conditions and in re- 
gard to the proposal to organize. At the con- 
clusion of the meeting a resolution was carried 
in favor of organizing as a local branch of the 
Ontario association. Another motion was car- 
ried calling a meeting for July 17 at the Wal- 
per House, Kitchener, for the purpose of com- 
pleting organization and planning work to be 
done. 


National Woodwork Institute Meets 


The National Woodwork Institute held a 
special meeting at its offices in Chicago, on 
July 13. An interesting session was held at 
which the members went rather thoroughly 
into the possibility of the development of a 
Statistical service. A woodwork survey pre- 
sented by Commissioner George N. Lamb in- 
dicated the possibilities of such a service. The 
other major item considered was the matter 
of cost records. It appears that there is a 
widely varying procedure at the various mills. 
President Mark Mitchell appointed a special 
committee*to investigate this situation further 
and report at the-next meeting. 

The institute plans to limit its membership 


to firms turning out the highest grade of cabi- 
net work and expects to work closely with 
the interests that are promoting the use of 
wood. 

Special attention of the trade is called to 
the fact that the National Woodwork Insti- 
tute is in no way connected with the efforts 
now being made to organize a “National Mill- 
work Institute.” The National Woodwork In- 
stitute includes among its members only the 
plants that at least have cabinet departments 
and are equipped to build the very finest of 
wood interiors. Membership will be held by 
individual firms rather than by other regional 
associations. The headquarters of the Na- 
tional Woodwork Institute is at 616 South 
Michigan Avenue, Chicago, and the Commis- 
sioner is George N, Lamb. 





HOO-HOO DOINGS 


Winners in Miniature House Contest 











St. Louis, Mo., July 16—To encourage in- 
terest in home building and to show the value 
of Pondosa pine in construction, a miniature 
model house contest was held in the manual 
training department of the Bend (Ore.) High 
School by the Bend Hoo-Hoo Club, for which 
cash prizes totalling $110 had been contributed 
by the Shevlin-Hixon and the Brooks-Scanlon 
lumber companies. Lumber for the work was 
supplied by the Miller Lumber Co. 

Cloyd Artman won first prize of $40 in the 
2-story house division with a Dutch colonial 
design. Robert Ryan and Clifton Entrikin won 
first prize in the one-story division. Eugene 
Campbell and Emmett Marshall won second 
and third prizes respectively in the 2-story 
house division. 

Judging of the houses was on the basis of 
50 points for construction and 30 points for 
architecture. Hugh Thompson, R. W. Sawyer 
and Crosby Shevlin, president of the Hoo-Hoo 
club, were judges of architecture, and E. P. 
Brosterhous, A. G. Hedstrom and Frank 
Moore of construction. Young Artman scored 
71 points. 


Fifteen Kittens Initiated 


Bayport, MInNN., July 16.—The July meeting 
of the St. Croix Valley Hoo-Hoo Club No. 
78, held at the White Pine Inn in Bayport, 
was attended by 54 members and candidates 
for initiation. After a short business meeting, 
a concatenation was held, at which 15 kittens 
had their eyes opened. W. M. Wattson, Vice- 
gerent of the Minneapolis district, brought over 
the degree team of the Twin City Hoo-Hoo 
Club and conducted the concatenation, about 
twenty members from Minneapolis being pres- 
ent. Officers of the St. Croix Valley Hoo-Hoo 
Club, which was organized in June, are as fol- 
lows: President, R. L. Nash, Andersen Lum- 
ber Co., Bayport; vice president, H. R. Woerz, 
Interstate Lumber Co., Stillwater; and secre- 
tary-treasurer, James D. Rowland, Andersen 
Yard Co., Bayport. 





WouLp you believe that a jail constructed 
entirely of wood would be safe as a place of 
custody? There is one such in Indiana less 
than an hour from Indianapolis by machine. 
It was erected in 1838 at Brown County in 
Nashville, the county seat, and still stands. 
Built of 12-inch hewed oak logs, an unusual 
three-wall construction was used. Logs in the 
outer and inner walls were laid horizontally 
with the center tier of lots standing vertically. 
The theory was that if any one should cut 
through either the outer or inner walls, the 
center wall, when pierced, would drop and the 
commotion thus created would frustrate any 
jail delivery. History shows there never were 
any escapes and the old jail stands today in 
virtually the same good shape it did the day 
following its completion nearly a hundred 
years ago. 
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Maple Flooring Gives 


the Best Service 
In Schools 


The sand and grit carried into 
the school rooms on the chil- 
dren’s shoes constantly grind the 
surface of the flooring. The com- 
pact fibre of Michigan Hard 
Maple withstands this steady 
wear better than most woods. 


That is why “Old Reliable” 
Maple flooring is preferred for 
use in schools, hospitals, homes, 
office buildings, factories, ware- 
houses, etc. When your custom- 
ers want long wearing, economical 
flooring, recommend “Old Re- 
liable” Maple flooring. 


Probably 20% or better of all 
Maple, Birch and Beech flooring 
sold has been manufactured by 
us. Our flooring is truly the 
“Old Reliable” in every sense of 
the word and will sell readily 
for you, 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now ! 


We also manufacture Hard and 
Softwood Lumber, Lath, and Posts. 


Grand Rapids Trust 


Company 
Receiver for William Horner 


Plant: Newberry, Mich. 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable”’ 


Hardwood Flooring. 


I would like to receive future lists as 
they are issued. This will not obligate 


me in any way. 
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Perkins Bldg., Grand Rapids, Mich. 
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Yellow Pine 


[he Aristocrat of Structural Woods 


—the strongest 
and most durable 
lumber for either 
new buildings or 
for remodelingold 
homes. 


R.W. WIER 
Lumber Company 


FirstNstion’ ,  HOUSTON,TEXAS 


Distributors:— WierLong Leaf Lumber. 
Mills:- Wrergate, Texas 
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Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
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Hear About West Coast Woods 


New Lonpon, Conn., July 16:—Representa- 
tives of the West Coast lumber industry were 
guests of the Eastern Connecticut Lumber- 
men’s Club at a fish dinner and meeting held 
in the Mohican Hotel last Friday night. From 
the retail lumber yards of New London, Nor- 
wich, Gorton, Mystic and neighboring towns, 
men and women to the number of 36 attended 
the meeting and enjoyed an interesting and 
instructive program presented by representa- 
tives of the West Coast Lumber Bureau. In 
the absence of Richard Warren, of the Thames 
Lumber Co., R. B. Chappell, of the F. H. & 
A. H. Chappell Lumber Co., New London, 
presided as chairman. 

An intensely interesting and informative talk 
about the four important West Coast woods— 
Douglas fir, West Coast hemlock, spruce and 
western red cedar—was given by R. T. Titus, 
wood technologist of the West Coast Lumber 
Bureau. At the invitation of the Northeastern 
Retail Lumbermen’s Association, Mr. Titus is 
meeting with dealers in a number of New 
York and New England cities this summer, 
co-operating with the association in bringing 
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Lumber News From Down East 


last Thursday night, the meeting being held 
under the auspices of the Northeastern Retaj] 
Lumbermen’s Association in connection with 
representatives of the West Coast Lumber 
Bureau. William J. Riley, of the Hartford 
Lumber Co., who is president of the North- 
eastern association, presided at this meeting, 
The program was similar to that being held 
in a number of eastern cities, talks being made 
by R. T. Titus, of the West Coast Lumber 
Bureau, and E. A. Wade, owner of the bunga- 
low on wheels, made from a Douglas fir log, 
In addition to C. J, Blanchard, of the bureau, 
those taking part in the 2-act playlet, entitled 
“The Old Lumber Yard and the New Lumber 
Store.” were Clyde Wade, of Aberdeen, Wash. ; 
Miss Louise Bailey, of the Essex Lumber Co, 
and George Keating, of the Hartford Lumber 
Oo. 


Furnishes Timbers for Antarctic Ship 


Nanuet, N. Y., July 16—When Commander 
Byrd’s ship Samson leaves the dry dock at 
Tebo ‘Basin of the Todd Dry Dock & Engi- 
neering Corporation, which it will do in about 
a month, it will carry a new rudder weighing 
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These three sturdy oak timbers will form the rudder to be used in the “Samson,” the ship 


in which Commander Richard Byrd will buck the south polar ice. 


The timbers were cut at 


the plant of the Hudson Valley Lumber Co., at Nanuet, N. Y. 


to its district organizations the latest informa- 
tion available concerning all the building ma- 
terials handled by its members. 

A two-act playlet, contrasting the old lumber 
yard with the new lumber store, was presented 
by C. J. Blanchard, of the West Coast Lumber 
Bureau; Miss Mary Johnson, of the Thames 
Lumber Co., New London; W. P. Miner and 
Lewis Joslin, of the Groton Lumber Co., Gro- 
ton, Conn. 

During the evening Mr. Chappell introduced 
E. A. Wade, of Aberdeen, Wash., who, with 
his son, Clyde, stopped in New London to 
show the people his novel 2-room apartment 
made in an 8x16-foot Douglas fir log mounted 
on a truck and trailer. 


HartrorD, Conn., July 16.—Representatives 
of the retail lumber yards in Hartford and 
neighboring towns to the number of 40 at- 
tended a meeting of the Hartford district here 


about seven tons and built up of three excep- 
tionally large white oak timbers carefully se- 
lected from the forests of New York State. 
The largest of these timbers, which is 18 
inches square and 30 feet long and which will 
form the “stock” of the rudder, was cut from 
a native white oak tree almost four feet in 
diameter. It was carefully selected for 
strength, as this timber, with the two 18-foot 
pieces, each of which also is 18 inches in dia- 
meter, after being bolted strongly together, 
will comprise the rudder that will have to 
stand the battling of the heavy ice in the south 
polar region. 

These sturdy oak timbers were sawn at the 
electric mill of the Hudson Valley Lumber 
Co. (Inc.) at Nanuet, about 25 miles from 
Times Square, New York City. This is one 


of the largest ship timber plants ir this sec- 
tion of the United States. 
In addition to the new rudder, the Samson 
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also is being strongly bulkheaded with heavy 
timbers and. braced and cross-braced, to stand 
the heavy shock of the Antarctic ice. The 
skin of the ship is of three layers of the 
heaviest planking, the outside layer being of 
greenheart, one of the strongest woods known. 
Although the Samson is a half century old, 
when she leaves the Tebo Basin she will be 
the equal in strength and appointment of any 
of the proud clippers for which American 
shipbuilders were famed in the earlier days. 

In addition to this rudder of oak, wood is 
playing an important part in connection with 
the forthcoming Antarctic expedition, as long- 
leaf southern pine beams are being used to 
strengthen the hull of the ship. 








Fourth Section Applications Opinion 


WASHINGTON, D. C., July 16.—Division 2 of 
the Interstate Commerce Commission—Com- 
missioners Aitchison, Esch and Campbell—has 
handed down an opinion in response to several 
Fourth Section applications, including No. 
12383, filed on behalf of western trans-con- 
tinental carriers and their eastern connections, 
authorizing rates on lumber and other forest 
products, and on classes and commodities in 
general, originating on the Pacific coast and 
intermediate territory and destined to defined 
territories east of the Rocky Mountains, lower 
than rates obtaining at intermediate destina- 
tions. In many,instances the opinion author- 
izes the continuation of present Fourth Section 
departures, while in other instances establish- 
ment of the lower rates is authorized. 

After reviewing the situation, Division 2 
says: 

The distances to destinations in western and 
southwestern territories are substantially less 
than those to central territory. The record 
supports the conclusion that applicants have 
justified the departures on traffic to destina- 
tions in central territory when the rates are 
applied over lines or routes not more than 
45 percent longer than the short lines or routes, 
and on traffic to all other points as to which 
relief is herein found justified when the rates 
are applied over lines or routes not more than 
50 percent longer than the short lines or 
routes. 

Carriers parties to application No. 12383 will 
be authorized to establish and maintain rates 
on lumber and other forest products, in car- 
loads, as described in that application from 
points in Oregon, Washington, Idaho, Montana, 
Alberta, and British Columbia, as described in 
Agent Countiss’s tariff I. C. C. No. 1004 to points 
of destination in various groups in central terri- 
tory, as described in the application, the same as 
the rates contemporaneously in effect over other 
routes operating from and to the same points, 
but not lower than the rates proposed in the 
application, from and to such points, and to 
maintain high rates to intermediate points in 
those groups in instances where the lines or 
routes operate to a lower rated group through 
a higher rated group, subject to the limita- 
tions hereinafter set forth. 

Carriers parties to applications Nos. 346, 
348, 349, 456, 580, 584, 650, 651, 1475, and 1575 
will be authorized to continue rates on classes 
and commodities from points of origin on the 
Pacific coast and intermediate territory, as 
described in those applications and _ tariffs 
therein named to destinations in transconti- 
nental Groups B to H, inclusive, as defined in 
Agent Countiss’s tariffs I. C. C. Nos. 1129, 1130, 
1134, and 1135, the same as the corresponding 
rates contemporaneously in effect over other 
routes operating from and to the same points, 
but not lower than the present rates from and 
to such points, and to continue higher rates 
to intermediate points in such groups in in- 
stances where their lines or routes operate to 
a lower rated through to a higher rated 
group, subject to the limitations contained in 
the following paragraph. 

Relief as outlined in the two next preceding 
paragraphs will be granted upon the follow- 
ing conditions: (1) That rates to the interme- 
diate points shall not exceed rates in effect 
Over other routes to the same points in the 
higher rated intermediate groups, (2) that the 
rates to the intermediate points shall not be 
increased except as hereafter may be authorized 
by us and shall not exceed the lowest combina- 
tion, and (3) that it shall not apply in connec- 
tion with rates applicable in No. 12383 where 
over routes that are more than 45 percent 
circuitous. 

In all instances where relief is granted, the 
authority to meet at more distant points the 
rates of competing lines or routes will be 


Plan Big Milling Project 

Battimore, Mp., July 16.—According to a 
report from Norfolk, Va., R. T. Lipseombe, an 
industrial engineer, is interested in the organ-. 
ization of the Consolidated Mill & Lumber & 
Milling Corporation, which plans to purchase 
and operate eight big local mills and establish 
a central plant on a tract of 208 acres on deep 
water on the eastern branch of the Elizabeth 
River. The tract has a frontage of 2,000 feet 
and runs back 4,000 feet. The plan is to erect 
lumber mills and general woodworking estab- 
lishments and install facilities for shipping by 
rail and water. The project calls for an esti- 
mated outlay of $4,000,000, 


limited to rates that are not lower than those 
at present in effect, or proposed in application 
No. 12383, over the said lines or routes from 
or to the said more distant points. 

Except to the extent herein specified and 
except as relief has heretofore been authorized 
by our permanent orders, all other and further 
relief prayed by the applications considered in 
this proceeding will be denied. All relief pre- 
viously authorized by us which conflicts in 
any way with the findings herein will be 
rescinded. 

Enters Vigorous Dissent 

Chairman Campbell entered a rather vig- 
orous dissent, holding that the majority of 
Division 2 was not warranted in acceding to 
the request of the carriers that any relief 
granted be not made subject to the equidistant 
limitation of the Fourth Section on the ground 
that such limitation would result in breaking 
up existing groups into many smaller grouns 
and the making of rates solely in relation to 
distance, thus ignoring the commercial and 
industrial conditions which led to their estab- 
lishment. 

There is no oceasion for maintaining the 
vast groups here considered, he contends. 
They should be broken up into smaller groups. 
This would not result in distance rates nor 
would it ignore the commercial and industrial 
conditions which led to their establishment. 
But it would give recognition to the geo- 
graphical location of many new industries and 
afford them an opportunity to compete in other 
fields 0n a more equitable basis. 

This situation can be adequately cured by 
regrouping. The Fourth Section relief here 
granted by the majority is to my mind not 
required nor has it. been justified on this rec- 
ord and I must dissent. 


‘eg@@anaaaaae: 


Files Complaint Seeking Better Rates 


WASHINGTON, D. C., July 16.—The William- 
son-Mummresh Tie Co. of Jacksonville, Fla., 
has filed with the Interstate Commerce Com- 
mission a complaint against the Seaboard Air 
Line Railway Co. seeking reasonable rates on 
shipments of cross ties from South Carolina 
points to Charleston for water movement be- 
yond. Complainant for two years prior to the 
filing of the complaint made various shipments 
and contends that the charges assessed were 
unreasonable, unjust and illegal. Reparation 
is sought on those shipments and on any 
shipments that may move while the complaint 
is under consideration. 





Extension of Shipping Limits Denied 


WASHINGTON, D. C., July 16.—The Interstate 
Commerce Commission has issued an order 
denying the petition of the Blanchard Lumber 
Co. and others in Docket No. 20856, requesting 
that a supplemental order be issued in No. 
18008 requiring an extension of the switching 
limits of Boston to the plants of complainants. 


waeuenseaseeee 


Holiday Reduces Week’s Car Loadings 


Total loadings of revenue freight for the 
week ended July 7, as reported to the car 
service division of the American Railway Asso- 
ciation were 850,605, compared with 1,003,049 
ears for the week before. The reduction for 
‘the later week is largely accounted for by 
the Fourth of July holiday. Loadings for the 
later week were as follows: Grain, 43,218 
cars; livestock, 20,466; coal, 115,010; coke, 
9,058; forest products, 47,686; ore, 57,009; mer- 
chandise, 221,565; and miscellaneous, 336,593 
cars. 





Why Is Arizona White 
Pine Called the 
“Pick of Pondosas”’? 


There are several very 
good reasons such as 
the very large size of 
the trees, the unusual- 
ly light weight and 
soft texture of the 
wood, the straight 
grain and large per- 
centage of good widths and lengths. 





Our Arizona White Pine timber grows at an 
altitude of 10,000 feet where there is an abun- 
dance of moisture and sunshine the year 
‘round. You know that high altitude timber 
always produces lumber that is easy to saw, 
plane, nail and paint. 


These superior qualities appeal to the retail 
lumber dealer seeking fine quality yard 
stock; also to operators of woodworking fac- 
tories because this lumber is a big cost 
reducer. 


We know that once you have a car of our 
lumber in stock, you'll agree with other lum- 
ber buyers that our Arizona White Pine is 
truly the “Pick of Pondosas.” 


***K*K * 


Here’s Some Good News from Illinois 


Chicago, Illinois. 

Please refer to our order 3980, your 166-F, 
which has just been placed with Cady. 

We have just unloaded B. & O. Car 291598 
and we are glad to report that this car is 
entirely satisfactory. 

If we can get this kind of lumber we will 
be glad to have Cady fill the balance of our 
order. 

Thank you. 

R. T. FELTUS LUMBER CoO. 
R. T. Feltus, Pres. 


ke ee * 
Users of box and crating lumber should in- 
vestigate our complete box factories with 
equipment to turn out anything they require. 
Send us a memo on your needs and let us 
quote you prices. 

ee eke 


Write for Latest Stock List 


Also tell us to put your name on our mail- 
ing list to receive future market data, prices, 
ete. This will do much toward simplifying 
your lumber buying. 


Southwest Lumber 
Sales Corporation 
431 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 


Arthur A.Hood. Pres. J.A Robison, Secy 
WG. Ramshaw, VP RF. Lilley, Treas. 
Selling some 
On Uanter Corp. ite Pine Lurber Ca 
wadetn.. 3 - % — 
Flogetere ~_ Standard Ariz. me 

Annual Capacity 300 Million feet 
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The Spirit That 
Gets Things Done 


It’s the spirit that made Lindbergh 
famous—and that has long made Sei- 
del at St. Louis known as the “House 
of Quick Service on Lumber.” 


Shipment same day order received 
—27 R.R’s to ship over. Any con- 
cern within 600 miles can have de- 
livery by local freight in 48 hours. 


If it’s used in building 
- we haveit. Call on us, 
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Sex 


LUMBER CoO. 
St. Louis, Mo. 





T. H. Garrett B. F. Spencer 


T.H.Garrett 


LUMBER CO. 


Established 1887 
MANUFACTURERS 


Yellow Pine 


GOOD GRADES 
PROMPT SHIPMENTS 


Mills:—Selma, La.; Haynesville, La. Waukegan, Tex. 


Forest, Miss. 


Chemical Bldg.,ST. LOUIS, MO. 

















West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 




















—— 














European Wood Not “White Pine” 


The Federal Trade Commssion announces 
that misrepresentation of an imported Euro- 
pean woad as “white pine” when in fact it is 
not “pinus strobus,” will be discontinued as the 
result of a stipulation agreement between the 
importer and the commission. The commission 
in its announcement points out that white pine 
is well known to the purchasing public and is 
characterized chiefly by its extreme softness, 
ease of working, strength and durability. The 
importer’s name, under the new policy, is with- 
held and the particular wood and country of 
origin are not given. It is stated, however, that 
the wood was labeled “white pine” by the Euro- 
pean producer and shipper. The importer 
agreed to cease and desist forever from ad- 
vertising this material as “white pine.” 

(LEP L EEE EE ST SE 


Beetle-Killed Timber on the Market 


Four hundred million feet of western yellow 
pine located in the Modoc National Forest are 
being offered for sale by the California Dis- 
trict, Forest Service, due to a serious insect 
epidemic which makes it necessary to dispose 
of the timber for utilization purposes, in order 
to save the balance of the stand. According 
to Chief Forester Maj. R. Y. Stuart, blue stain 
enters the tree with the beetles and that the sap 
wood is spotted when the foliage begins to 
turn. It must be expected that all insect-killed 
trees will produce blue stained lumber with a 
limited market. This has been taken into con- 
sideration in appraising this body of timber. 
The contract wll provide for reappraisals every 
three years during the life of the contract, and 
as insect damage decreases the price of the pine 
will increase. Particulars regarding this tim- 
ber sale may be secured from the District For- 
ester, Forest Service, Ferry Building, San 
Francisco, Calif., or from the Forest Super- 
visor, Modoc National Forest, Alturas, Calif. 
Bids will be opened in San Francisco on 
Aug. 4. 


Wood Hulls for Strenuous Service 

The U.S.S. Boxer, passenger and supply ves- 
sel of the Bureau of Education, Department 
of the Interior, which sails from Seattle this 
week with a cargo of lumber for rebuilding 
the schoolhouse at Point Barrow, Alaska, 
Uncle Sam’s farthest north outpost, will visit 
many other points where the Government mkin- 
tains schools for the Eskimos. The Boxer is 
interesting to lumbermen not only because it is 
carrying wood north to furnish a warm and 
livable schoolhouse in an icy, snowy, isolated 
community, but because it happens to be a 
wood-built vessel and is maintained in this 
rigorous service because only wooden hulls can 
cope with the ice conditions encountered. The 
Boxer is a veteran square-rigger which has 
been converted into a Dieselized motorship. 
The old square rigging has given way to two 
short masts, used chiefly to support the radio 
antenna and occasionally lend a hand when the 
wind is favoring. 

When the vessel sets sail it will have on 
board a number of ardent venturesome spirits 
bound for Eskimo villages, there to replace 
teachers whose terms of service have expired. 
These men and women will become the single 
link of most of these villages to civilized living. 
Through the sunless northern nights they will 
try to keep the lamp of learning so burning 
as to bring the greatest possible good to these 
children of the Arctic solitudes. 

The Boxer will carry supplies to all the 
school stations of the far north. Likewise it 
will carry mail and reading matter that must 
last for an entire year, since it makes but a 
single annual voyage. In its cargo will be a 
number of radio.sets so that the teachers and 
their native pupils and others may hear the 
many programs broadcasted from as far away 
as Chicago. 








It is also of no little interest that many of 
the natives have supplanted the igloo, which 
was dirty and insanitary, with houses built 
largely under the direction of these same 
school teachers. They are coming to live as do 
civilized peoples. The young Eskimos all speak 
English and read and write. They have beep 
taught ventilation, sanitation and cleanliness, 
SHAAAABLBAAAG®’ES 

Issues Bulletin cn Tree Planting 

Farmers’ Bulletin No. 1312—‘Tree Planting 
in the Great Plains Region,” just published by 
the Department of Agriculture, contains de- 
tailed instructions for the establishment of 
windbreaks and woodlots in this region. Fred 
R. Johnson of the Forest Service and F, E. 
Cobb of the Bureau of Plant Industry, the 
authors, discuss the selection of planting stock. 
how to obtain it, preparation of the soil, time 
and methods of planting, care of the planta- 
tions, and many other pertinent matters. 


SAAR 


Milwaukee Modernizing -Bureau 


Mitwavuker, Wis., July 16.—Likelihood of 
the organization of a home modernizing bu- 
reau in Milwaukee, under the direction of the 
Milwaukee Home Show committee, is seen 
here as the result of a preliminary meeting 
held Friday, July 13, by members of the com- 
mittee and representatives of all the building 
trades in Milwaukee County. Ben Springer, 
of the John Schroeder Lumber Co., and pres- 
ident of the Wisconsin Retail Lumbermen’s 
Association, and Don S. Montgomery, secre- 
tary of the retailers’ association, represented 
the lumber industry at the meeting and spoke 
in favor of the bureau. 

Walter J. Kohler, head of the Kohler Co., 
Kohler, Wis., who was instrumental in start- 
ing the home modernization program on a na- 
tional scale, and who is chairman of the na- 
tional bureau, told the Milwaukee building 
trades how the bureau came to be started, 
and he sketched the working methods of the 
bureau and the organization and its future 
plans. 

Reclamation of entire sections of cities that 
have become shabby and a re-creation of the 
pride of home ownership are two prime ben- 
efits of the home modernization campaign, 
Mr. Kohler explained, and he said that the 
movement aims to rehabilitate hundreds of 
thousands of old homes in the United States 
and thereby stimulate business and labor con- 
ditions. According to Mr. Kohler, there are 
about 26,000,000 homes in the United States, 
about half of which are not modern, and 
thousands are not even equipped with what 
today are considered the necessities of life. 

H. K. Nygaard, Chicago, assistant to the 
manager of the bureau, told of the details ol 
the bureau, the work it is doing and what 
has already been accomplished. He spoke of 
the advertising copy which has been furnished 
to cities that already have bureaus, and the 
campaigns that have been started. He cited 
Topeka, Kan.; Kansas City, Mo.; and Min- 
neapolis, Minn., as typical cities that have 
waged campaigns which have proved to be 
real stimuli for business. 

Mr. Springer and Mr. Montgomery both 
pledged the aid of the lumbermen to the bu- 
reau in Milwaukee, if one is organized. They 
brought out the thought that the home show 
committee is the logical agency through which 
the bureau should start and function, because 
the Milwaukee home show embraces such a 
wide variety of building trades, and includes 
equipment for new and old homes. 

Several other speakers urged the establish- 
ment of a Milwaukee bureau, and a commit- 
tee of five was appointed to investigate the 
bureau and make recommendations either way- 











ny of 
Which 
built 
same 
as do 
Speak 
been 
ess, 


ng 

antin 
ed by 
S de- 
it of 
Fred 
FE, 
, the 
stock, 
time 
lanta- 


aul 


rd of 
r bu- 
f. the 
seen 
-eting 
com- 
Iding 
inger, 
pres- 
nen’s 
ecre- 
ented 
spoke 


Co., 
start- 
4 Na- 
>» na- 
Iding 
irted, 
F the 
ture 


that 
f the 
ben- 
aign, 
the 
s of 
tates 
con- 
- are 
ates, 
and 
what 
fe, 
the 
s of 
what 
e of 
shed 
the 
cited 
\in- 
have 
» be 


both 

bu- 
“hey 
how 
hich 
ise 
ha 
ides 











Jury 21, 1928 


AMERICAN LUMBERMAN 


61 











Civilization 
The man who makes two blades to grow 
Where only one blade grew before 
The world has honored long ago, 
And sung his praises more and more. 
But man has need of more than grass 
Or grain or hay or purple heather, 
And yet unsung the world will pass 
The man who nails two boards together. 


Although the anthropologists 

May search the haunts of Nordic man 
And seek some sign that still exists 

To show when culture first began, 
Although they find a lot of proof, 

I wonder if it wasn’t whether 
The time some fellow made a roof, 

Some fellow nailed two boards together ? 


To him, the man who thought of that, 
Instead of just the woods to roam, 
Let all the world take off its hat, 
The fellow who invented home. 
A race would never civilize 
That wasn’t sheltered from the weather, 
So he’s the man who gets the prize, 
The man who nailed two boards together. 


J 
We See b’ the Papers 

Texas drys seem to be miles from home with 
no galoshes. 

Hogs hold firm, says a market report. We 
have noticed this in street cars. 

Wonder how soon we shall have to change 
this to “we see b’ the radio?” 

One thing is perfectly plain, whom Hoo-Hoo 
ought to b® for. Who but Hoo-ver? 

The Democrats are looking for a_ slogan. 
What's the matter with “Flic, hic, hooray?” 

We don’t know who started this brown 
derby talk, but we bet it was Cavanagh-Dobbs. 

The candidates will not be notified until Au- 
gust. Seems like both parties hate to tell ‘em. 

Our definition of the nadir would be Gen. 
Nobile’s chance of winning a popularity con- 
test. 

Of course, if the thing had been a success 
that would be different, like stealing home 
from third. 

The chief price of success has always been 
the possibility of failure. You win big, or you 
pay bigger. 

In the Democratic party the contest seems 
to be between the solid south and the liquid 
north, : 

Now we shall learn how many words there 
are in the English language that don’t mean 
anything. 

For membership in the American Forestry 
Association we nominate Miss Love Trees, of 
Clear Lake, Ta. 

Illinois farmers can drive twelve horses with 
one pair of lines. They ought to make good 
presidential candidates. 

We have heard a great deal of political dis- 
cussion already, none of it having anything 
to do with the issues. 

A Chicago dancer calls herself Glenn Ellyn. 
We are so glad she chose that instead of Nor- 
mal Park or Bubbly Creek. 

The Democrats have come out for the ful! 
dinner pail, but you would be surprised if you 
knew what they mean with. 

We hope that the next man who gets to the 
north pole will bring it home with him and put 
an end to all this foolishness. 

One thing is certain, the Republicans can't 
raise the old cry that a Democratic can- 
didate is too much of an idealist. 

In babyhood they used to climb to the roof 
of the house and have the whole neighbor- 


hood trying to figure how to get them down. 
Now they fly to the Arctic. 


By the way, we were out at Normal Park 
and we couldn’t see that the parking out there 
was any more normal than elsewhere. 


There were people out there, too, who would 
rather risk their lives, and others, than to turn 
around and park as they should. 


At Muskegon, Mich., 1,600,000 feet of gas a 
day is escaping from the Reed well. The cam- 
paign seems to have opened early in Michigan. 

After all, honesty in public office isn’t so 
much a matter of party as a question of how 
long the individual apple can keep from rotting 
in the political barrel. 


' Between Trains 


East St, Louis, Itt.—The Illinois State Bar 
Association, which is the lumber association 
of the lawyer business, had its State conven- 
tion here this week. They needed a layman to 
set them right on some matters, so Rush But- 
ler, the president, sent for this department, all 
of which goes to show that a lawyer's judg- 
ment isn’t worth much. Silas Strawn, presi- 
dent of the American Bar Association, also 
rang the welkin and devoted a few well- 
thought-out paragraphs to our Senate, which 
certainly ain’t what it used to be a few years 
ago. The time was when the Senate was the 
safety clutch on Congress, but now-a-days 
more wild-eyed legislation originates in the 
Senate than does in the House. In recent years 
the people’s only hope has been the President 
and the Supreme Court. 


SarRAnAc Inn, N. Y.—This is a_ beautiful 
spot, but we would hate to have to spend a 
summer here. The men play golf and the 
women play bridge, and there isn’t a kerosene 
lantern or a gasoline cookstove in the place, 
as far as we could see. All the meals are 
served in the main diningroom, and not an 
ant gets into the butter or a wasp into the 
raspberry jam. There are bathrooms and elec- 
tric lights and it is just like home. In fact 
that is what is the matter with it. 

There is even an orchestra, so the guests 
never know what it is to lie out under the 
stars, beside a campfire, and pick out of the 
ether the strumming of a banjo or the picking 
of a ukelele two hundred miles away. After 
the inconvenience of an overnight ride in a 
Pullman, people find themselves still where 
they were. It is still the Bronx or Oak Park. 

Of course there may be people who enjoy 
this sort of thing. There must be. But our 
idea of a vacation ‘is to shave every other 
day, and wear khaki. It is to tinker with a 
big twin and to shovel sand out of the holes 
in the road, and cinders in. The best play in 
the world is to work at something different. 
We have never known an idle person who 
was really happy. 

The oceasion, perhaps we should explain, 
was the annual dinner of the annual convention 
of the New York State Bankers’ Association. 
We were pleased to find the bankers not 
greatly concerned about the coming election— 
but why should a banker worry? We either 
borrow his money at 6 or lend him ours at 2 
or 3. Whether the tide comes in or goes 
out, it always leaves a little something on the 
shore. 


Utica, N. Y.—This Kiwanis bunch is the 
kind that makes a man want to say God 
hless you, and mean it. They packed the ball- 
room of the Utica and overflowed into the 
annex, and if we had been Al Smith we would 
have felt that our election was assured. Prul 
Williams had been selected to do the honors, 
and Bob Fraser to lend him moral support. 
It was the first time we ever saw the end of 
a perfect day in the middle of it. 








Other Dealers 
Are Pleased 


With Meadow River 
mixed cars of Hard- 
wood Flooring, Hard- 
wood Trim, etc. We 
have a mighty nice reg- 
ular repeatbusiness 
from our customers. 
The quality of our stock 
satisfies. Our good man- 
ufacture satisfies, and 
the economy of our 
mixed cars is the final 
convincing point. 


Meadow River prod- 
ucts are all produced 
from famous West Vir- 
ginia timber. Straight 
cars, mixed cars or L. 
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‘BUSINESS CHANGES, INCORP 





Business Changes 


CALIFORNIA, Elsinore—Sedco Lumber Co. suc- 
ceeded »Sy Dill Lumber Co 

Los Angeles—National Hardwood Co. sold to 
Western Hardwood Lumber Co. 

Fetaluma—Camm & Hedges Lumber Co. and 
Dresbach Lumber Co. consolidated under name of 
the former, 

COLORADO. Meeker—White River Lumber Co. 
has been sold by David Smith to C. C, Aldrich 
who will continue the business under the same 
name. 

GEORGIA Tifton—W. C. Reeves, of Thomas- 
ville, has purchased the interest of Jack Lotz in 
the Goodman-Golden Lumber Co. and is now in 
charge of the sawmill. 

IDAHO Clearwater—E. T. Chapin Co. reported 
to have sold sawmill equipment to Clearwater Tim- 
ber Co. 

ILLINOIS. season jeason Lumber Co. sold to 
Spellman & Co., of Lincoln 

Chicago—Mont Clare Lumber & Supply Co. suc- 
ceeded by Simonson Lumber Co. 

Rockford Emerson-Brantingham Corporation 
succeeded by J. I. Case Threshing Machine Co. 

INDIANA, New Albany—F. R. McCracken Co. 
succeeded by New Al%*any Desk & Novelty Co. 

North Manchester—Peabody School Furniture Co. 
succeeded by Peabody Seating Co 

Odon—Charles Cooper sold lumber yard to G. F. 
Osterhage Lumber Co., of Vincennes. 

Vincennes—Cox & Hoke succeeded by John A. 
Cox Lumber Co 

IOWA Spencer F'loete Lumber Co and 
Schoeneman Bros. Co. have purchased and divided 
stock. buildings and yard of J. F. Anderson Lum- 
ber Co. 

Tripoli—tTripoli Lumber Co. succeeded by Spahn 
& Rose Lumber Co 

KANSAS Kimbal—Kimbal Lumber Co.  suc- 
ceeded by Porterfield & Weatherford Lumber Co, 

Marysville—Wllliam Lockard Planing Mill sold 
to Carl Langner. 

MISSOURI Canton—Starr Bros. & Zahn Lum- 
ber Co. sold lumber yard to J. E. Turner, of Kan- 
sas City. 

Lexington—Lambert Lumber Co, sold lumber 
yard to Burgner-Bowman-Matthews Lumber Co, 

NEBRASKA. Creston—G. W. Viergutz has pur- 
chased the elevator and lumber business of the 
Farmers’ Grain & Stock Co. and will continue the 
yusiness 

Humboldt Park-Sanford Lumber Co, succeeded 
by Landy-Clark Lumber Co, 

NEW JERSEY Elizabeth—Piper-Blum Lumber 
Co. succeeded by Oscar Blum Coal & Lumber Co. 
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OHIO, Toledo—Eliott-Wean Lumber Co. sold 
to Gallant Lumber & Coal Co. 

OKLAHOMA. Mounds—Pickering Lumber Co. 
has purchased the lumber yard of the Long-Bell 
Lumber Co. 

Snyder—Geo, B. Tarr Lumber Co. succeeded by 
Home Lumber Co. 

PENNSYLVANIA. Oil City—Borland Lumber Co. 
purchased the property of the old Enterprise Mill- 
ing Co, and will remodel for warehouse. 

Philadelphia—R, A. and J. J. Williams Lumber 
Co. has sold the yard at 22nd and York streets to 
Joseph J. Greenberg; will continue the yard at 
72nd and Eastwick Ave. 

Tunkhannock—Hershberger Lumber Co. sold to 
Humphrey Mfg. Co., of Towanda, which will oper- 
ate with Horace Wright, jr., as superintendent. 

UTAH. Brigham City—Overland Lumber’ Co. 
has purchased the Bonneville Lumber Co. 

» VIRGINIA. Danville—Heidelbach Lumber Co. 
succeeded by Winiker Lumber Co. 

WASHINGTON. Aberdeen—Greenwood Logging 
Co., of Seattle, acquired at Sheriff's sale the mill 
of the A. J. West Lumber Co. 

Centralia—Fred J. Mielke is reported to have 
disposed of his sawmill equipment to Abe Young. 

Junction City—Greenwood Logging Co. has pur- 
chased the sawmill of the West Coast Lumber Co. 


Incorporations 


ALABAMA, Birmingham—Blount County Lum- 
ber Co., incorporated; capital, $15,000, 

ARKANSAS. Humphrey—Cooley Lumber’ Co., 
incorporated; capital, $25,000. 

CALIFORNIA. Eureka—B. & F. Co., incorpo- 
rated: capital, $10.000; sawmill at Smith River, 
Del Norte County. 

DELAWARE. Dover—Idaho-Washington Lum- 
ber Co. of New York, incorporated under Delaware 
laws to deal in timber and lumber with authorized 
capital stock of 5,000 shares no par value, 

FLORIDA, Jacksonville—R. J. Bell Co., incor- 
porated; wood products. 

Jacksonville—Wm. C. Hale, incorporated. 

Kelsey City—Warner H. Callan, incorporated. 

GEORGIA, Alan—Hurricane Creek Lumber Co., 
incorporated; capital, $100,000. 

IDAHO. Nampa—Stone Lumber Co., 
rated; capital. $99,000. 

ILLINOIS. Blue Island—Rohe Lumber Co., in- 
creasing capital from $20,000 to $50,000. 

Chicago—Simonson Lumber Co., incorporated; 
capital, $25,000; 2335 N. Neva Ave. 

Chicago—Reliable Wrecking & Lumber Co., in- 
corporated, 

Rockford—Eikstrom Sash, Door & Fixture Co., 
incorporated; capital, $50,000. 

INDIANA. New Alvany—Roberts Veneer & 
Lumber Co., incorporated; capital, $10,000. 

KENTUCKY, Covington—Lang Lumber & Mfg. 
Co., increasing capital from $30.000 to $200,000. 

LOUISIANA. New Orleans—Lamson Lumber Co., 
incorporated; capital, $25,000. 

MASSACHUSETTS. Waltham—Waltham Lum- 
ber Co., incorporated; capital, $130,000; old con- 
cern, 

MICHIGAN. Pontiac—Oakland Lumber & Sup- 
ply Co, increasing capital from $100,000 to $125,000. 

MISSISSIPPI. Gulfport—Union Lumber Co., in- 
corporated; capital, $49,000; old concern. 

MISSOURI. Kansas City—Ralph L. Smith Lum- 
ber Co., incorporated; capital, $150,000; old con- 
cern. 

Kansas City—Louisiana Central Lumber Co. in- 
creasing capital from $1.500,000 to $1,600,000, 

Louisiana. Engleman Lumber Co., incorporated; 
capital, $32,000; old concern. 

NEBRASKA. Wauneta—Wauneta Lumber Co., 
incorporated; capital, $20,000. 

NEW JERSEY. Camden—American Woodwork- 
ing Mill, incorporated. 

NEW YORK. Glendale—Hussey-Williams Co. in- 
creasing capital to $100,000. 

New York—Hurricane Creek Lumber Co., incor- 
porated; capital, $100,000; leased Georgia Planing 
Mill Co.'s holdings in Atma, Ga. Address W. H. 
Smith, 56 Pine St. 

Pleasantville—Pleasantville Hardwood Corpora- 
tion, incorporated, 

NORTH CAROLINA. Garland—Burton Lumber 
Co... incorporated; capital. $50,000. 

Hamlet—T. B. King Lumber Co., 
capital, $100,000; old concern, 

OHIO. Findlay—Fassett Lumber Co., 
rated; capital, $100,000; old concern, 

OKLAHOMA, Sand Springs—Vaughn Hardware 
& Lumber Co., incorporated; capital, $50,000. 

OREGON.  Brownsville—Stanwood Lumber Co., 
incorporated; capital, $25,000; sawmill. 

MeMinnville—Crescent Lumber & Suppy Co. in- 
creasing capital from $10,000 to $20,000. 

Portland—Clark & Wilson Lumber Co.. decreas- 
ing capital to $5,000. 

Portland—Murphy Timber Co, decreased capital 
to $5,000. 

TEXAS. Beaumont-—Beaumont Retail Lumber 
Co., incorporated; capital, $10,000. 

Dallas—Samuel Investment Corporation, incorpo- 
rated; capital, $125,000; wholesale lumber. 

WASHINGTON. Everett—Justrite Shingle Co., 
incorporated; capital, $22,000; shingle manufacture. 

Mineral—Summit Logging & Timber Co., incorpo- 
rated; capital, $50,000; logging. 

Olympia—Curtis Wood Works, incorporated: 
capital. $10,000; lumber, logs and building mate- 
rials. 


incorpo- 


incorporated; 


incorpo- 


Olympia—Westman Mfg. Co., incorporated: 


capt- 
tal, $60,500; sawmill and shingle mill. - 

Seattle—Factory Supply Lumber Corporation 
incorporated; capital, $10,500; sawmill, ; 





Seattle—New Reliable Floor Co., incorporated: 
capital, $10,000. 

Seattle—O, B. Williams Co., incorporated; capi- 
tal, $50,000; sash, doors and building materials. 


WISCONSIN. Sau Claire—Charlson Mfg. Co, 
incorporated; capital, $25,000; to manufacture and 
sell lumber. millwork and building supplies. 

Medford—Medford Plywood Co. increasing capi- 
tal stock from $30,000 to $50,000. 


New Ventures 


ALABAMA. Birmingham—P. M. 
open tumber yard. 


CALIFORNIA. Eureka—Eureka Lumber & Mil] 
Co. has started a planing mill. 

Los Angeles—John Leslie Hodge has engaged in 
business at 5016 S. Broadway as Lumber Products 
Sales Co, 

Santa Cruz—H. T. Alzina will start a retail lum- 
ber yard, 

COLORADO, Julesburg—Grosshans Lumber Co. 
recently started a retail business. 

FLORIDA. Jacksonville—Young 
has begun business, 

Melbourne—Foshee Lumber Co. has _ begun 
lumber manufacturing business. 

GEORGIA. Atlanta—Builders’ 
opening at 435 Spring St. 

Caiyo—Thomas-Robinson Lumber Co, starting a 
planing mill. 

Savannah—Quarterman & Ellis (Ine.) opening 
lumber yard at Louisville Road and Magazine Ave. 
Operates sawmill at Ridgeland, 8. C. 

ILLINOIS. Chicago—Hardwood Dimension Co. 
opening wholesale business at 602 Fisher Bldg. 

INDIANA, Indianapolis—J. T. Holloway & Co. 
opening commission lumber business. 

KANSAS. Wichita—Jackson-Walker Fuel & 
Material Co. adding lumber yard with Paul Fair 
in charge. 

LOUISIANA. Jonesville—Ruston Lumber & Sup- 
ply Co. recently began retail business. 

NEBRASKA. Harrison—Frank H. Piper has 
started a sawmill, 

OHIO. Columbus—Jenkins-Jones Co. 
began business. 

Ironton—A. J, Lehmer Co, (Inc.) recently began 
a flooring manufacturing business. 

OKLAHOMA. Baker—Big Jo Lumber Co, re- 
cently began business; headquarters, Wichita. 

OREGON. Albany—Maggie Cameron has _ en- 
gaged in sawmill business under name of Fir 
Lumber Co. 

Langell Valley—lIllinois Lumber Co, recently be- 
gan lumber manufacturing business, 

Tieton—Charles Cunningham will establish a 


Sanders will 





Lumber (Co. 
a 


Speciaty Co. 





recently 


“lumber yard here. 


TEXAS. Elsa—Elsa Box & Crate Co. will start 
crate and box plant. 

San Antonio—Houston Cooperage & Tub Co. will 
begin manufacture of barrels and kegs. 

Three Rivers—D. R. Owens & Son recently began 
business here. 

WASHINGTON. 


Dayton—Z. E. Scott recently 
started a sawmill. 


Casualties 


ARIZONA, Cottonwood—L. W. Pugh Lumber 
Co., loss by fire, $25,000; will rebuild. 

CALIFORNIA. Gonzales—Mercantile Box Co.'s 
warehouse and large quantity of stock destroyed 
by fire; loss, $15,000. 

Oakdale—Tilden Lumber  Co., loss by fire, 
$35,000; warehouse destroyed. 

GEORGIA, Brooklet—Plant of W. R. Altman 
Lumber Co. burned. 

IOWA. Hartley—Hartley Lumber Yards, owned 
by Anderson Lumber Co., of Minneapolis, destroyed 
by fire. 

MISSOURI. Poplar Bluff—Hargrove & Ruth 
Lumber Co., loss by fire, $25.000. 

OKLAHOMA. Muskogee—Muskogee Lumber Co., 
loss by fire, $60,000; yard destroyed; was recently 
purchased by J. W. Menz, of Wichita. 

OREGON, Glendale—Offices of the Conifer Lum- 
ber Co. and the Glendale Logging Co. destroyed by 
fire. 

TEXAS. Cotulla—Plant of the LaSalle Crate Co. 
destroyed by fire. 


New Mills and Equipment 


ALABAMA, Birmingham—Perfection Furniture 
Mfg. Co. announces plans for erecting an addition 
to be equipped with new machinery. 

GEORGIA. Kingsland — Kingsland Furniture 
Co.’s plant has been acquired by W. B. Lyons, who 
is making improvements and will start operations 
shortly on an increased scale, additional machin- 
ery being installed. 

Thomasville—A sawmill has been established at 
Flag Station No. 95, five miles from Thomasville, 
operated by John R. Barfield and Sam Norris. 
The plant will have a daily capacity of 20,000 feet. 

IOWA. Clinton—Kelly Mfg. Co., furniture manu- 
facturer, has let the contract for a _ three-story 
factory building with basement. 


LOUISIANA. Alexandria—Roy O. Martin Lum- 


ber Co, reported planning to enlarge its facilities. 
Blanks—A. N. Smith Lumber Co. (Inc.), recently 
organized, has acquired band mill and timber hold- 
ings of Bomer-Blanks Lumber Co. and is making 
improvements; productions to start in August with 
a daily capacity of 40,000 feet of hardwood. 
Shreveport—Shreveport Long Leaf Lumber OC 
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—_———— 
recently announced plans for erection of new mill 
puilding. 


MISSISSIPPI. Meridian—Evans Auto Loading 
., js establishing a branch woodworking plant 
oe for the manufacture of auto loading blocks. 


NORTH CAROLINA. Albemarle—E. E. Snuggs 
jumber plant recently purchased by D. J. Hatley 
and associates is to be enlarged; name changed to 
Stanly County Lumber Co. 

SOUTH CAROLINA. Sumter—Williams Wood 
products Co. erecting a manufacturing plant. 


Trouble and Litigation 


COLUMBUS, OHIO, July 17.—Stewart A. 
Hoover and Durbin W. Kerr, the latter a 
wholesale lumberman, have been named re- 
ceivers for E. L. McVey & Son, retail lumber 
dealers on Hosack Street. The petition was 
filed by the Kellogg Lumber Co., of Monroe, 
La. The company will be liauidated. 





Lumber Consumption in Europe 


Nore: This is the concluding instalment of 
an article which appeared on pages 79 and 86 
of the July 14 issue of the American LuM- 
BERMAN on lumber consumption and trend in 
the United Kingdom and Continental Europe, 
culled from the semi-annual report of E. A. 
Selfridge, lumber trade commissioner to the 
United Kingdom, and made public by the 
United States Department of Commerce.— 
Eprror. 

North European lumber is the greatest fac- 
tor in the European lumber trade. American 
softwoods are used for more or less special 
purposes. Pitch (longleaf) pine is most 
popular, but the trade complains of price. 
Douglas fir imports are expected to increase 
if price remains low. Increased interest in 
West Coast hemlock prevails and _ should 
stimulate demand. 

Austria produced a total of 1,400,000 metric 
tons of sawn lumber and exported all but 
240,000 locally consumed. A good German 
market offered attractive prices and _ in- 
creased exports to Hungary offset decreased 
exports to Italy and France. However, the 
1928 outlook is not very favorable. Lack of 
capital and unfavorable geographical loca- 
tion of mills will hamper the industry. 

The timber trade in Belgium has_ been 
active for three or four years, although im- 
porters have complained of competition, and 
the building activity outlook is very en- 
couraging. Imports from the chief sup- 
pliers, Finland and Sweden, are greater than 
during 1927. The furniture industry is 
moderately active; car building is making 
fair demands for lumber and European lum- 
ber is currently in strong demand for pack- 
ing cases. 

A variety of circumstances combined to 
make 1927 the most profitable year since the 
war for the Czechoslovak lumber industry. 
Production has been estimated at 14,000,000 
cubic meters (of 35.3 cubic feet each) and 
about the same for 1928. Germany and 
Hungary took the bulk of 3,196,000 metric 
tons of lumber products and 30,500 metric 
tons of wood products, veneers and plywoods 
went principally to Germany, Great Britain, 
United States and Austria. Favorable log 
prices at the beginning of 1927, steadily in- 
creasing orders at higher prices and con- 
trolled production contributed to the favor- 
able year. The former tariff war between 
Germany and Poland, a _ disinclination to 
trade between Roumania and Hungary, and 
almost unprecedented building activity in 
Czechoslovakia, Germany and Hungary added 
to the demand. Hope is now expressed for 
a period of stability. The industry has felt 
the fluctuation influence of speculation and 
high production partially caused by the 
depredations of the nun-moth. 

Finland is an important exporting factor 
in the European market and contributed a 
larger share to Great Britain’s imports of 
softwoods and plywoods in 1927 than any 
other country. It imports limited quantities 
of American hardwoods. About 25 percent 
of its imports of veneers and plywood is 
from the United States; 88 percent of its long 
handle imports and 17 percent of other 
handle stocks. The Finnish sawmills have 
agreed to maintain present price quotations 
and to reduce the announced production for 
the year by at least 10 percent to bring 
this about. 

French importers have been operating on 
a limited scale over the last two years, owing 
to the uncertain financial position and diffi- 
cult times. Their demands are largely met 
by French and French colonial forests and 
from Germany under the reparations agree- 
ment. Stocks are light, but prospects are 
Predicated on finance, which is improving. 


Industrially Germany is making good 
progress and is looked upon as a likely con- 
suming prospect for the future. During the 
last year quite considerable quantities of 
pitch pine and Douglas fir have been pur- 
chased, in addition to large contracts made 
with Finland, Scandinavia and Poland. Im- 
porters are anxious about the market. 

Recent shipments of American lumber to 
Piraeus, Greece, are the first in over six 
months. March weather held back construc- 
tion. Local dealers are well stocked in ex- 
pectation of a looked for demand. Swedish 
shipments are expected later in the year. 

Consumption during 1928 in Hungary is not 
expected to exceed two-thirds the 1927 con- 
sumption. Hungary imported 450,000 metric 
tons of round timber, 120,000 metric tons of 
hewn and 610,000 metric tons of sawn lumber 
as well as 59,000 tons of railway ties in 
1927, principally from Czechoslovakia, Jugo- 
slavia, Austria and Roumania. 

Pitch pine continues to be, when the 
builder can afford it, the wood preferred in 
Italy for construction. 

The Italian trade believes that until busi- 
ness is on a more sound financial basis the 
demand for lumber there will not improve. 
Pitch pine continues in demand for construc- 
tion. Douglas fir lumber and veneer logs are 
imported to some extent from the United 
States. The furniture trade uses consider- 
able red gum and a small amount of Ameri- 
can black walnut and a few cars per year 
of oak and ash. Competing woods are 
Slavonian oak, Italian walnut, Austrian beech 
and African mahogany. 

Financial and business conditions, high 
transportation costs and general trade prob- 
lems have curtailed the Roumanian lumber 
market both at home and abroad and im- 
provement is not looked for until conditions 
change. 

The Spanish demand for United States 
lumber has been in excess of last year’s for 
southern pine and oak, though somewhat less 
for gum. Some interest has been taken in 
Douglas fir, while cooperage imports from 
the United States have also been greater in 
quantity than last year. Quality of Adriatic 
stocks, including over-wintering, is reported 
a source of complaint on the part of Spanish 
importers. 

The problems of the Swiss lumber industry 
are clearer than in 1927, but prices are far 
from stable. Production is in excess of de- 
mand and according to the trade the only 
remedy is a production cut of about 10 per- 
cent. Switzerland imports about one-fourth 
of its requirements. The United States’ 
share in this trade has been small, but indi- 
cations are that it will increase during the 
coming year. Competition is keen between 
American pitch pine and Polish pine, but the 
market for the American variety is improv- 
ing, in spite of a slightly lower price for 
Polish pine. Some hardwood logs, largely 
hickory, are imported from the United States. 
American oak planks have been noticed 
lately, though it is doubted if a substantial 
market will be developed. A marked in- 
crease in hardwood imports has been noted 
in the last four months. Improved lumber 
handling facilities on the Rhine, with hoped 
for year-round service to Basel, will en- 
courage sale of American lumber in Switzer- 
land. American prices are lower generally 
on the Swiss market than last year. 

Holland is again becoming the good lum- 
ber market it has been for several years 
past. Stocks were reported heavy, but large 
purchases for construction and shipbuilding 
are rejuvenating the market. Importers 
have decided to limit orders to avoid a re- 
currence. An improved demand is observed 
in pitch pine, Douglas fir and American oak 
owing to reduced quotations resulting from 
lower freight rates. 


RP RE Re somone 
FUTCHER 


E MARKED 


TRAD 
Calcasieu Long Leaf 


Yellow Pine 


Structural 
Material 









Years ago architects and engineers 
adopted Calcasieu Long Leaf Yellow 
Pine timbers, joists and dimension as 


‘the standard by which to judge the struc- 


tural material to be used in their build- 
ings. Many of these discriminating buy- 
ers are still doing the same thing for they 
have always found ample strength and 
durability in this stock for any job. 


Few manufacturers have stumpage as 
well suited to cutting high grade structural 
material as our famous Calcasieu Long 
Leaf Yellow Pine. In fact, “LUTCHER” 
dimension, timbers and industrial lumber 
is hard to beat at any price. It has been 
a favorite for more than 50 years and is 
still géing strong—not only with domes- 
tic buyers, but also in foreign countries. 
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Order From 
“Old Timers” 


For more than forty years we have 
been manufacturing North Carolina 
Pine lumber for exacting buyers on 
the Atlantic Coast. Many of the old 
homesteads of New England were 
built with our lumber. Today these 
old homes stand as monuments to 
the durability of 


Goldsboro 
N. C. Pine 


Our many years experience and 
large, modern manufacturing facili- 
ties will prove helpful and profitable 
to you. Let us co-operate with you 
on future orders for North Carolina 
Pine yard and shed stock. 
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News Notes from Americ 


Portland, Ore. 


July 14.—Gradually the sawmills that closed 
down for the Fourth of July holiday period 
are resuming operations, and in a week or 
two production may be expected to be about 
normal for this time of year. Volume of busi- 
ness in fir lumber is good and, according to 
general opinion, increasing. The Japanese are 
buying large quantities of hemlock logs and 
lumber, and the United Kingdom is taking 
good sized quantities of spruce in addition to 
fir. 

Practically all logging camps in the Colum- 
bia River district are now in operation, but, 
according to John Dougall, secretary-manager 
of the Columbia River Loggers’ Information 
Bureau, there is no surplus of saw logs in 
the river. Some of the camps in the Coast 
district have barely been able to meet the 
demand for logs, most of which are shipped 
by rail to the Willamette River and towed 
to mills in Portland. 

In the Inland Empire pine belt, mills are 
optrating but not piling up any stock, since 
demand and shipments are exceeding the cut 
by a considerable margin. 

The Ewuana Box Co.’s plant, at Klamath 
Falls, suffered a fire Thursday that involved 
destruction of about 8,000,000 feet of lumber. 


Tacoma, Wash. 


July 14.—The St. Paul & Tacoma Lumber 
Co.’s “Millwarming” at the new hemlock mill 
recently opened was held yesterday with 
nearly a hundred lumbermen attending. The 
regular meeting of the Tacoma Lumbermen’s 
Club was set over, and the club members 
turned out in numbers to the mill affair. 
Luncheon tables were spread in the main 
building just behind the band saw. Earl M. 
Rogers, vice president of the company, acted 
as host. The St. Paul mill band gave a con- 
cert during the luncheon hour. Mr. Rogers 
made a short talk telling of the development 
of the plans for the mill and the arrangement 
with the Union Bag & Paper Corporation of 
New York, which is constructing a large 
plant on adjoining site to utilize the hemlock 
waste. E. W. Demarest, president of the Ta- 
coma Lumbermen’s Club, introduced Mark A. 
Reed, of Shelton, who spoke on the future 
development of the pulp and paper industry. 
Mr. Reed warned the lumbermen, particularly 
the log buying mills, that they can not hope 
for cheaper raw material. “You have your 
troubles,” he _ said. “But you must under- 
stand that the logger, with his larger invest- 
ment, has his troubles foo. Log prices have 
advanced and you can be positive they are 
not coming down again. You can no longer 
expect to reduce your costs by getting cheaper 
raw material. This is a condition which you 
must find some means to meet.” Joseph Irving 
of Everett also spoke on the future of the 
pulp industry. The visitors were shown over 
the new plant after operations were resumed. 

Hot weather and low humidity during the 
last few days -have increased the fire hazard 
in the Tacoma district, and the full force 
of fire fighters has been distributed to stra- 
tegic points to control any blaze that starts. 
No fires of any importance have been reported 
so far this season. , 

Cargo shipments of lumber over the Ta- 
coma docks last week: From the Shaffer, 
McCormick and Baker docks and Portacoma 
piers, 7,125,000 feet; Defiance Lumber Co., 
950,000 feet; St. Paul & Tacoma Lumber Co., 
1.075,000 feet; Dickman Lumber Co., 2,400,009 
feet; Tidewater Mill Co., 300,000 feet, and 
Puget Sou..d Lumber Co., 200,000 feet—a total 
of 12,050,000 feet. Destinations: Atlantic 
coast, 2,150,000 feet; California, 1,400,000 feet; 
Japan and China, 6,150,000 feet; Australia. 
600,000 feet: Europe, 600,000 feet, and South 
Africa, 1,150,000 feet. Other than lumber; 
The Atlantic coast took 5,000 doors, 2,600,000 
shingles and 100,000 feet cross arms. Aus- 
tralia took 350 tons box shook and 40 
tons plywood. Europe took 5,000 doors, 1,00) 
bundles broom handles, 25 tons of plywood 
and 50 tons floor. blocks. 

The fourth of the liners purchased by the 
Tacoma-Oriental line from the Government 
will be re-christened here today. The vessel 


is the West Ison and will be renamed the 
everett. Miss Ione Aldrich, daughter of 
teorge §S. Aldrich, president of the Everett 
Chamber of Commerce, will sponsor the ship 
and a delegation of Everett business men and 
officials will attend the ceremony. 

Plans for the construction of a new wood. 
working plant at Olympia were announced 
yesterday by E, E. Westman, of Tacoma, vic¢g 
president of the Westman Manufacturing (Co 
The company will erect a $60,000 factory on 
the Olympia port fill which will start opera- 
tions about Sept. 15. Most of the stock of 
the new company is owned by the Washing. 
ton Veneer Co., of Tacoma, of which Mr 
Westman is also vice president. J. L. Peters 
is president of the new firm, and Otto A 
Walimark has been appointed manager. 

Henry McCleary, president McCleary Lum- 
ber Co., had a narrow escape from 
serious injury this morning when the car he 
was driving collided with a truck. Mr. Me- 
Cleary was thrown through the windshield 
and stunned. Mrs. McCleary received slight 
cuts and bruises, while two other occupants 
of the car were unhurt. 


San Francisco, Calif. 


July 14.—Prices of California pines average 
about $3 to $4 higher than last year, accord- 
ing to rough estimates. Shop is considerably 
stronger and commons are holding their own. 
There is expected to be a shortage of box 
sheok in California during the coming fruit 
season, with the attending increase in price 
for box lumber. 

Chartering of space for foreign bound lum- 
ber cargoes points to an increase in over- 
seas demand. The outlook in Australia, the 
Orient, the United Kingdom and the _ inter- 
coastal trade is for a fair increase in volume 
during the fall months. Douglas fir people, 
who had _ strong competition from  Scandi- 
navian woods in South America during the 
first part of the year, are finding business 
somewhat better and anticipate a resumption 
of the Brazilian and Argentine trades in the 
fall. 

Leon B. Walker, of the Red River Lumber 
Co., will return to San Francisco this week 
after a trip through Europe and along the 
eastern seaboard of the United States. Mr. 
Walker met the William Randolph Hearst, jr. 
party in Europe, the Hearst newlyweds be- 
ing on a honeymoon. Mrs. Hearst was Miss 
Alma Walker, daughter of Brooks Walker, of 
the Red River Lumber Co., and a cousin of 
Leon Walker. 

The Albion Lumber Company is assembling 
another cargo of redwood ties and _ timbers 
for shipment to Mexico, for use by the South- 
ern Pacific Railway. 


Spokane, Wash. 


July 14.—Further evidence of market 
strength was given this week when the ad- 
vances of two weeks ago in Pondosa shop 
were supplemented by further advances in 
Pondosa shop and also advances in 1x12-inch 
No. 2 common in both Pondosa and Idaho 
white pine. There has been an advance of 
$2 on 5/4, No. 2 and 3 Pondosa shop, and 
of $1 on all other items of Pondosa shop, in- 
eluding 4/4 shop common. Stocks are re- 
ported scarce and all are becoming more 
broken as the season advances, notwithstand- 
ing that new stock is drying rapidly. 

Don Lawrence, assistant general manager 
Weyerhaeuser Sales Co., returned recently 
from a five weeks’ trip east which took him 
through the company’s extensive trade terrl- 
tory. He brings back a cheery message as 
the result of his observations. He looks for 
business to be as good if not better for the 
next six months than it has been for the 
last six months. He was particularly pleased 
with the farming outlook. 

Henry Klopp, president White Pine Sash 
Co., and Ray Crowley, president Crowley Co., 
attended a meeting of lumber traffic men held 
in Portland Thursday and Friday. This was 
called by Paul Proebstel, of Seattle, and there 
were present the leading men in this line 
from all the western lumber producing States. 
One of the principal speakers at the first day's 
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session was I. N. Tate, general manager Wey- 
erhaeuser Sales Co., this city. A. G. Kings- 
ley, traffic manager of the Fred Weyerhaeuser 
Co. in St. Paul, is on the Coast on traffic 
matters, accompanied by his 11 year old son, 
Raymond. 

L. S. Case, former general manager Weyer- 
haeuser Sales Co., and Mrs. Case, left this 
week by auto for a month’s trip to the Jasper 
National Park in Canada. 


Astoria, Ore. 


July 14.—With a considerable supply of logs 
in the water, logging camps of the Columbia 
River district closed for their annual mid- 
summer shutdown earlier than usual, with 
the intention of remaining closed until after 
Aug. 1. Wet weather during late June and 
early July, however, so completely eliminated 
fire danger than many camps resumed opera- 
tion shortly after the Fourth of July. 

Material improvement in the volume of lum- 
ber shipped foreign from the Port of Astoria 
district of the Columbia River in June could 
not fully overcome the effect of a severe slip 
in the intercoastal trade, coupled with weak- 
ness in coastwise business, Lumber’ ship- 
ments in June aggregated 28,548,000 feet: 
Coastwise, 7,830,000 feet; intercoastal, 5,973,- 
000 feet, and foreign, 14,745,000 feet. Forest 
products shipments included the following: 
Door stock, 125 tons to Australia; box shook, 
880 tons to Hawaii; broom handles, 50 tons 
to the Atlantic coast. 


Denver, Colo. 


July 16.—Retail lumber dealers of this city 
report business holding up well. There is con- 
siderable building going on in Denver this 
summer. Business in the country districts is 
hot as brisk as it was a little earlier in the 
summer, for farmers are busy with their 
crops. Wholesalers report business good, with 
orders still coming in for mixed cars, but 
with a greater number of straight cars being 
sold than during last summer. 

The McPhee & McGinnity Co., this city, will 
hold its annual picnie for employees at Brooks 
Forest Inn in the mountains west of Denver 
on Saturday, July 21. Plans for an outing 
that will long be remembered have been pre- 
pared. 


Vancouver, B. C. 


July 14.—Japanese demand is showing con- 
siderable activity. A good deal of business 
has been placed for late July-August loading. 
Freight rates to Japan are very soft and have 
declined $1 a thousand during the last ten 
days. Australia is again coming into the mar- 
ket making inquiries for September-October. 
Reports from this market indicate that the 
old stocks have been pretty well absorbed and 
that considerable business will be placed for 
the last half of this year. The demand for 
clears from the United Kingdom and Continent 
continues strong, but the prices offered are 
not in line with what the mills are asking, 
and the mills are consistently refusing to 
take on business except at advanced prices. 
West Indian business is good and inquiries are 
increasing monthly from this territory. A 
Steamer has been named to load in early 
August for South Africa. The mills have 
good order files and are securing business 
Without difficulty at the recently advanced 
prices. Several shingle mills are selling at 
prices over list, but the Consolidated list has 
not been raised to date. 

Curtailment at fir logging camps is about 20 
Percent. It is not expected that this curtail- 
ment will make any appreciable difference in 
the situation unless it continues during Au- 
sust. Sales reported indicate that prices have 
now dropped to $1 below the $11, $16 and $22 
list adopted Jan. 21, Cedar logs are at a pre- 
mium and the new list adopted by the British 
Columbia Loggers’ Association on July 1, 
namely, $8.50, $17 and $23, has already been 
Over-paid, sales being reported at $9, $18 
and $24. Assorted No. 3 cedar logs for tie 
cutting are bringing as high as $11 on the 
Fraser River. No difficulty is being encount- 
ered in getting list price on lumber booms. 


Lumber Centers 


Hemlock log stocks show a decrease, and the 
market continues firm at list. A special in- 
ventory is being taken of fir log stocks, and 
it is understood that Coast loggers are to hold 
a meeting on July 23 to consider the fir sit- 
uation. 

J. KE. Tucker, who has been for some years 
the assistant manager of the Vancouver office 
of James D. Lacey & Co. (Canada) Ltd., has 
taken a position with the International Timber 


~  Bittsburgh, Pa: 


July 17.—Wholesale lumber dealers all seem 
to be enjoying a more active demand for lum- 
ber. Outside of communities affected by the 
coal mining situation, business really shows 
a more healthful tone. In southern pine, prices 
of No. 2 boards and roofers and 2-inch and 
thicker No. 2 common are being well main- 
tained. The mills are still behind with their 
orders. Prices seem to be holding strong in 
Pondosa pine and California sugar pine, as 
well as in the common grades of Idaho white 
pine, and decided advances on some of the 
upper grades of Idaho have been put into 
effect. 

Appalachian hardwoods are coming in for 
their share of business, and there is a strong 
feeling that, in view of the heavy rains that 
have prevailed throughout the East, there 
will be a scarcity of dry hardwoods to meet fall 
demands. The low grades of hardwoods are 
strong, and the orders are equal to the pro- 
duction. An increased industrial business in 
hardwoods is expected. The demand for West 
Virginia maple and poplar continues a little 
better than that for oak and chestnut. Chest- 
nut continues to move very slowly. 

E. V. Babcock, of the Babcock Lumber Co., 
who left June 30 for Seattle and Everett, 
Wash., to look over business conditions, re- 
turned the first of the week. 


New York, N. Y. 


July 16.—The outstanding occurrence of the 
week in the lumber market was the sudden 
addition of $5 last Saturday to the price of 
Idaho selects. There was no other noteworthy 
change in prices, although the entire scale 
seems to have stiffened and the general trend 
is upward. Idaho selects are holding at $5 
above last Friday’s prices, and word has come 
that mills were not seeking business below 
their new lists. There was said to be a 
scarcity of selects at mills, and this is cou- 
pled with a shortage of such items in the 
hands of retailers and wholesalers in the met- 
ropolitan district. A number of wholesale 
firms today reported an encouraging improve- 
ment in business since the Fourth, the move- 
ment of lumber last week being considerably 
in excess of the previous one, with its holiday 
interruption. 

Two outings are attracting the attention of 
the lumbermen this week. The Knot Golfers 
will stage their July tournament at the Lee- 
wood Golf Club, Bronxville, tomorrow, and 
on Friday the Nylta Club will hold its annual 
outing at Long Beach. 

Joseph S. Nash, formerly with Cutler & Red- 
man (Inc.), in their hardwood department, is 
the active principal in Joseph S. Nash & Co., 
recently organized to conduct a hardwood 
business, ‘with headquarters at 103 West 183d 
Street. 

The drift of lumber offices from the thickly 
populated city districts continues. J. E. and 
H. H. Pittinger, wholesale dealers, have moved 
their offices to 3250 Vernon Boulevard, Long 
Island City, where they have facilities for 
storing and handling lumber. 

The By-Sell Golf Club, of the Westchester 
Building Material Men’s Association, held its 
July tournament last Wednesday at the West- 
chester-Biltmore Country Club. W. H. Wilson 
turned in the low gross score and William 
Sehlobohn was low net. About thirty-five 
players were out. 

The July tournament of the New Jersey 
Lumbermen’s Golf Association will be held 
tomorrow at the Laurence Brook Country Club 
in South River, N. J. N. W. Clayton will be 
the host. 

The Associated Lumber & Allied Materials 
Salesmen of New Jersey met last Monday 
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Minnesota 
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are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 
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Chicago Representative 
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night at the Newark Athletic Club, Newark, 
and it was announced that members admitted 
at the session brought the enrollment above 
the one hundred mark. It was also announced 
that the salesmen will hold an outing late in 
August at Port-Au-Peck, Pleasure Bay, Long 
Branch, N. J. F. A. Hofheins, of the Weather- 
best Stained Shingle Co., North Tonawanda, 
was guest at the meeting. 

W. S. Rosenberry, vice president Winton 
Lumber Co., Gibbs, Idaho, recently visited 
Charles J. Harris, the firm’s eastern represen- 
tative. Together they made trips to several 
other cities in the Atlantic seaboard territory. 

Effective today, the Harrison Coal & Supply 
Company, Harrison, N. Y., passes into the 
hands of, the Port Chester Lumber Co. The 
latter firm will establish a branch yard at 
Harrison. The Port Chester company is one 
of the old-line Westchester concerns. 


Minneapolis, Minn. 


July 16.—The outlook 
branch of the lumber 
that could be desired, with business of Min- 
nesota mills greatly increased over that of 
last year. Bookings are 35 percent in excess 
of-what they were last year at this time. 

A Minneapolis chapter of the National Bet- 
ter Homes Association was organized here last 


in the northern pine 
industry here is all 


week, I. L. Stair, of Minneapolis, is regional 
director. J. C. Neumeier, prominent Minne- 
apolis builder, was chairman of the meeting 





is president; Robert G. 
John I. Kelly, clerk. 
Lyman Matthews, of the Matthews Tumbe 
Co., is at the New England Baptist Hospital, 
recovering from an operation perform 


Guthrie, treasurer, and 


“ ed last 
Tuesday. Frank Boggs, of Swain & Bog, 
Co., who has been Bs 


confined to his home by 
illness, is expected to 
within a few days. 


Milwaukee, Wis. 


July 16.—The weather in Milwaukee has been 
very favorable. New homes are being started 
all over the city and in the suburbs, ang it 
is believed that the last half of the year wij 
make up for the loss during the first six 
months. Prices have gone up on Idaho White 
pine selects and bevel siding. There is a fair 
supply of all Idaho white pine except No. 4 
common, The same condition prevails in 
Pondosa pine, but there is plenty of No, 4 
available in this species. Stocks of shop lum. 
ber are light and most mills are booked aheaq 
Stocks of fir and larch and white fir, and also 
Idaho red cedar, are reported light. All weg;. 
ern lumber is strong and advances are being 
made on those grades and sizes in which 
shortages are developing. Milwaukee retailers 
are not afraid to stock up with building lum. 
ber this year, it seems, and are in the market 
every day to fill in stocks and to buy ahead 
for the rest of the summer. The shingle 
market is the strongest it has been in years, 
due to heavy demand from the stained shingle 


return to business 





which perfected the organization. Thirty- 
seven members of local 
lumber and _ building 
organizations were 


present at a meeting of 
the newly organized 
Minneapolis Home 
Modernizing Bureau, 
held at the Y. M. C. A. 
last week. Eighty per- 
cent of the funds re- 
quired to conduct a 
three months campaign 
has been subscribed. 


A new insurance 
rate increase in Minne- 
sota calls for a sub- 
stantial increase on 
frame structures, par- 
ticularly those with 
shingle roofs, and per- 
mits a reduction on 
certain types of brick 








buildings. E. J. Fisher, 
manager Minneapolis 
district office of the 


National Lumber Man- 
ufacturers’ Asso- 
ciation, says, “This in- 
crease is a flareback 
from the defeat sus- 


Logging in Brasil. 
the AMERICAN LUMBERMAN by a subscriber at Tres Barras, Estudo de 


Santa Catharina, Brazil. 


Above photograph of a logging scene was sent to 


The logs shown are Pinho de Parané or 


Parana pine. 





tained by the under- 
writers in 1925, when cities declined to pro- 
hibit the use of wooden shingles for new 


or repaired roofing. Frame dwellings with 
shingle roofs were scheduled at 75 cents per 
$100 but the General Inspection Bureau for 
Minnesota on June 15 pushed the rate up to 
90 cents. 


Kansas City, Mo. 


July 17.—Demand for lumber in the middle 
West is a little slower, probably because of 
the harvest being at its height, but otherwise 
volume has held up well. The wheat crop in 
Kansas should be practically all harvested at 
the end of this week, and from then on an 
active demand is expected from country yards 
in the wheat belt. Sales managers here say 
they feel very good over the outlook in the 
middle West and the Southwest. 


Boston, Mass. 


July 17.—Total orders are still quite sub- 
stantial, but demand lacks any degree of snap, 
and prices for several items show an easier 
tone. 

Nine schooners arrived 
Scotia and one from Quebec last weex with 
about 4,000,000 feet of eastern spruce and 
136,000 feet of hardwoods. Provincial manu- 
facturers are now hardly so confident, some 
expressing willingness to concede a little. 
Desirable lots of narrow random can be 
bought this week at $34 for rail delivery. 

The Waltham Lumber Co., operating a re- 
tail yard at Waltham, ten miles west of HKos- 
ton, has incorporated the business with av- 
thorized capital of $130,000. Michael J. Kelly 


here from Nova 


manufacturers. Reports received here from 
the West state that prices are very strong. 
Frank A. Daniel, traffic manager Menasha 
Wooden Ware Corporation, Menasha, Wis. 
has been appointed to take charge of the re- 


tail department of the company, with head- 
quarters at Detroit. 

Th Oshkosk Millwork Co., Oshkosh, Wis. 
was host at a dinner to its offic: force and 
foremen on July 5. Following the dinner, 
there were talks and exchange of informa- 


tion. 


Jackson, Miss. 


July 16.—The lumber market has been quite 
active. Three-inch rift flooring in all grades 
has been in heavy demand. Three-inch flat 
grain has moved out in the “B” and No, 1 
grades, but the No. 2 has been rather slow. 
There has also been some inquiry for 4-inck 
rift in B&better and No. 1 & “C,” with no 
appreciable amount of these items on hand 
at any mills. Four-inch in Nos. 1 and 2 fiat 
grain flooring has moved nicely. Ceiling, 
5&x4-inch, in all grades has been an easy 
seller, but the %-inch ceiling has been rather 
sluggish. This item, however, is made from 
planing mill rips, and there is not a heavy 
surplus. 

No. 2 boards, 8- and 10-inch, have moved 
steadily, and sales have slightly exceeded pro- 
duction. Some sales of 8- and 10-inch No. 
3 shiplap have been made, 

Special cutting orders for longleaf have 
been numerous in both No. 1 and 85 percent 
heart, the bulk of this stock going to the 
interior market. A few export specials were 
placed, but sawn timbers in 30 cubic average 
were weak. The dimension mills are having 
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_———— 
their troubles in securing orders that will 
fit their stocks. Quick shipment of mixed or- 
ders for smaller yards is hard to get. Transit 
cars have moved readily. It is estimated that 
there has been a reduction of 45 percent in 
output of small mill dimension. This reduc- 
tion has been brought about by the weather 
and unusual interest in farming and dairying. 
The small mills report rough finish selling in 
larger quantities and at slightly better prices. 
Irvin C. Swan has organized the Swan Lum- 
per Co., With offices here. He is going to 
wholesale pine shed stocks and hardwoods. 
Mr. Swan for five years or more was general 
sales manager of the Foster Creek Lumber Co., 
Stephenson, Miss., and the Wisconsin-Alabama 
Lumber Co. of Sylacauga, Ala. He is vice 
president of the Jackson Lumbermen’s Club. 


Atlanta, Ga. 


July 16.—There was excessive rain last 
week that retarded pine production, several 
small mills not being able to operate. In 


many sections logging operations are not pos- 
sible. There is a heavy industrial demand in 
Georgia and Alabama for longleaf structural 
lumber for mill buildings and villages. Rail- 
roads in the Southeast are active in the 
market. Industrial call for pine is about the 
heaviest it has been for the last two years. 
Retail call in larger southeastern cities is 
heavy, though dealers are not buying ahead. 
Their stocks are less than they usually are 
at this period. Only fair call is reported from 
yards in the eastern and middle western ter- 
ritory. The lath market is unusually strong, 
especially No. 1 kiln dried stock. Prices are 
firm at $3.25 to $3.50 f.o.b. mills. Red cedar 
and cypress shingles are active. Dimension 
has been one of the most active items. 
Dry dimension is difficult to obtain. Bevel 
siding is brisk but other siding is quiet. 
Other items especially active include No. 2 
and No. 3 boards, Nos. 1 and 2, 4-inch floor- 
ing, B&better and No. 1 %x4- and %x4-inch 
ceiling, No. 2 %x4-inch ceiling, and No. 2 par- 
tition. Roofer production is being seriously 
retarded by rains. Mills report demand con- 
tinuing heavy, with prices firm at $20 to $23 
for No. 2 and better Georgia air dried. 

R. Cc. Cranwell, of the TrimPak Corpora- 
tion, New York, visited the Atlanta branch of 
the Pine Plume Lumber Co. last week while 
on a trip over the southern territory. 


Norfolk, Va. 


July 16.—There has not been very much 
activity to the North Carolina pine market. 
Thunder showers have been very frequent 


all along the Atlantic coast, and much rain 
has fallen, so that a number of mills in the 
Carolinas have been unable to ship. All 
buyers are wiring, writing and ’phoning for 
car numbers all the time. 

There has been a fair demand for 4/4 edge 
No. 2 & better, both band and circular sawn. 
The large band mills have much lumber to 
offer, but the small finish mills do not have 
and are getting their price without difficulty. 
Edge 4/4 No. 3 continues very quiet. No. 
2 and better 4/4 stock widths have been 
moving much better. Price on good finish 
is going to be strong. No. 3 4/4 stock widths 
have not been so active. Although there are 
inquiries for 10- and 12-inch 5/4 and thicker, 
No. 2 and better have been quiet. In 5/4 
and thicker, there is more 10- than 12-inch 
available, Nos. 1 and 2 bark strips and 
miscuts continue rather quiet. 

Edge 4/4 No. 1 box, kiln dried rough, has 
been moving very slowly. Good air dried edge 
box is being bought, but there is a disposi- 
tion to try for a still lower price. Wo. 1 
4/4 stock box continues in good demand. Edge 
4/4 No. 2 box has been very hard to sell. 
No. 2 4/4 stock box has been in good demand 
in all widths and is going to remain firm 
until No. 1 becomes plentiful again. The 
9/4 stock box is active and scarce, but 6/4 
'S not moving well. Demand for 4/4 box bark 
Strips, dressed, has grown, and there is also 
a good call for rough strips. 

There has been a little better demand for 
mixed cars of flooring and ceiling, included 
with 4/ and 5/4 dressed finish. Planing mills 
are not pushed. Kiln dried and 8-inch roofers 
have been in good demand, but mills do not 
Care to sell farther ahead. Air dried roofers 
are moving well, with 8-inch more active than 


6-inch. New England is buying a lot of 
roofers. The 6-inch are selling at $19.50, 
and §-, 10- and 12-inch at $20.50, Georgia 
main line rate. 


Bogalusa, La. 


July 16.—G. A. Townsend, who recently re- 
tired as sales manager of the Great Southern 
Lumber Co, and the Bogalusa Paper Co., and 


Mrs. Townsend, have left for Glenn Falls, 
N. Y., where they will make their future 
home. After spending the summer in the 


Catskill mountains, they plan to spend a few 
months in Europe. 

The logging camp of the Lamar Lumber 
Co., which has been located at Pigott, about 
three miles north of Bogalusa, has been moved 
to near Bush. 

O. H. Campbell, for the last year purchas- 
ing agent of the Great Southern Lumber Co. 
and the Bogalusa Paper Co., has assumed the 
position of assistant to A. C. Long, jr., sales 
director of the two companies. Mr. Campbell 
has just returned from a vacation spent near 
Chattanooga, Tenn, 

At the regular meeting of the Washington 
police jury at Franklinton, La., a few days 
ago, an invitation was extended to its mem- 
bers to visit the reforested tracts of the Great 
Southern Lumber Co. The invitation was ac- 
cepted and the police jury declared itself 
highly pleased with this interesting and in- 
structive visit. 

W. F. Gillespie, chemist at the experimental 
laboratory of the Bogalusa Paper Co., has re- 
ceived a distinguished honor by being nomi- 
nated as an Industrial Fellow by the Ameri- 
ecan-Seandinavian Foundation, to study paper 
making in Sweden. The fellowship is for two 
years, and Mr. Gillespie will leave in Sep- 
tember for Sweden, where paper mills have 
been in continuous operation for three hun- 
dred years and where the art of paper making 
has reached a very high level. 


Brookhaven, Miss. 


July 16.—Orders recently have not been 
coming in quite as freely as they should 
have. However, shipments are far in excess 


of the cut for the month, and almost double 
shipments for the same period of June. Then 
too the mills are badly behind-on their ship- 
ments, and some of them are going to have 
to run the planing mills extra hours at nights. 
Everyone wants immediate loading. There 
have been some more rains this week, but 
they will not interfere seriously with ship- 
ments. Car supply has given more trouble 
than most anything else, as shipments are 
being curtailed right along on account of not 
getting the proper equipment at the proper 
time for loading of orders. This really should 
not be as there are unquestionably plenty of 
cars to be had. 

Timber business is excellent, and mills 
probably have enough orders to keep them 
busy until Sept. 1. Practically all this busi- 
ness comes from the interior, as the export 
sawn timber market is flat. The mills are 
unwilling to take less money, because better 
results can be obtained by selling to the in- 
terior markets, which have demonstrated their 
ability to absorb the production. There is a 


heavy export inquiry for No. 2 longleaf 
boards. 
Rift flooring 3-inch has continued in very 


strong demand. Flat grain 3-inch has been sell- 
ing a little better. The 4-inch rift flooring 
has not been selling as well as the 3-inch. 
There has been a good demand for 4-inch 
B&better, heart face. The 4-inch flat grain has 
sold quite well, particularly B&better. The No. 
1 has been selling well, and sales of No. 2 
have been about equal to production. Drop 
siding has continued to sell well in B&better. 
Of longleaf No. 1 drop siding there is a rather 
heavy surplus, but shortleaf is sold _ well 
ahead. No. 2 drop siding has been selling 
in fair volume. Ceiling sales have shown a 
decided pick-up, both %x4- and %x4-inch, 
particularly in the upper grades, moving well. 
Partition, %x4-inch, continues to sell well in 
No. 2 grade, but upper grades are a little 
sluggish. Very little activity is noted in 
bevel and square edge siding. Moldings con- 
tinue to sell well in mixed cars with finish, 
but sales of straight cars of finish are few. 

No. 2 fencing, 4-inch, has been selling quite 
well since prices were lowered here. Fencing 
and flooring, 6-inch, especially shortleaf, have 
been heavy sellers. No. 2 shortleaf, 8-inch, 
has been in heavy demand and sales of 10- 
inch are better. The sales of 12-inch No. 2 
common have been extremely heavy, and, ex- 
cept for a few 18-foot lengths, are oversold. 
No. 2 longleaf, 8-, 10- and 12-inch has been 
moving fairly well, and there are some large 
export orders in the offing.- The export mar- 
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TRY OUR 
No. 2 Common S45S 


Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twas” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn, 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D, 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E.Wade, - - - ~- = Lincoln, Nebraska 




















The Polleys 
Lumber Co. 


Manufacturers of 


: Pondosa 


Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 


Shipments via N. P. 
and M ilwaukee Rys. 


i 
M 








We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) ; 


Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 


Capacity 150,000 Ft. 
8 Hours. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Hemlock Lumber and Red Cedar Shingles 


SERVICE IS OUR SPECIALTY 
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WE can MIX Them 


Send us your Requirements for— 


All kinds of Yard Stock both Fir 
and Hemlock 
Cedar Siding and Shingles 
Large and Long Timbers 
Long Dimension Lath 


John D. Collins Lumber Co. 
WHITE BLDG., SEATTLE, WASH. 
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California {Sugar PINE 
White FIR 
We specialize in MOULDINGS 
Box Shook and Cut Stock. 





101-13 Crocker Fst Nail SAN FRANCISCO 


ae 





CALIFORNIA 
WHITE 
PINE 


You'll hke our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 
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California White Pine 


Annual Production 
35,000,000 Feet. 
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A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


ket has been absorbing the 5/ and 6/4 No. 
2 right along. 

No. 3 fencing, 4-inch, remains well over- 
sold. The 6-inch No. 3 longleaf has been 
selling well, and stocks are very low, while 
shortleaf is oversold. The 8-inch No. 3 is 
oversold in both longleaf and shortleaf, but 
of 10- and 12-inch there is a fair surplus in 
both longleaf and shortleaf. 

‘No. 1 dimension has continued to sell in 


excellent volume, and No. 2 has been keeping . 


up well, in both longleaf and shortleaf. Stocks 
continue badly broken. No. 3 has been sell- 
ing excellently. 

Lath continue extremely firm, and orders 
have been coming rather freely for both Nos. 
1 and 2 with the result that the mills are 
now sold ahead until about Sept. 1. Prices 
are being advanced again this week. Some 
shingle orders are coming to hand. 


Jacksonville, Fla. 


July 18.—A continuation of the almost daily 
rains throughout the southeastern section is 
beginning to make itself more than felt by 
the lumber industry. Production has been 
slowed down and shipments of cypress and 
hardwoods have been greatly reduced. Green 
stocks are drying out fairly well, but the 
rains prevent the stock from getting to the 


point where it can be put through the ma- 


chines. 

The pine mills do not seem to have been 
materially delayed by the rains, and they are 
doing a very good business. Orders for spe- 
cial stocks and timbers are coming in excep- 
tionally well and a slight increase in the 
prices has been noted. The yards in this and 
neighboring States are taking just about as 
much shed stock as the mills are producing 
on the curtailed basis of production. As usual, 
however, the lower grades are moving much 
the better and are bringing comparatively bet- 
ter prices. While timbers and special cut 
stock can be expected to get stronger in price, 
there is no indication of change in the yard 
and shed items. 

The condition of the cypress market con- 
tinues to improve. Purchases are not nearly 
as easily made as they were. Prices, too, 
especially with the independent operators, are 
showing some strength and are now begin- 
ning to approach the levels at which the 
larger selling arganizations have been moving 
their outputs. With a continued improvement 
in prices and demand, it is expected that 
some of the larger mills, shut down for the 
last six to twelve months, will again start 
producing. One of these mills shut down 
some six or eight months ago with stocks va- 
riously estimated at 80,000,000 to 100,000,000 
feet. This stock has been reduced to not 
much more than 40,000,000 feet and as the 
assortment is badly broken, it can be expected 
to resume operations at almost any time. Its 
normal stock is about 45,000,000 feet. All 
of the operators that chose to shut down their 
plants have moved off their surplus and they 
can be expected to get back into the game at 
an early date. There is no doubting the 
searcity of such popular items as “C” “D,” 
No. 1 common, No. 2 common, No. 3 common 
and box, although there is possibly no acute 
scarcity of No. 1 common. These items have 
to be replenished before the manufacturers 
can possibly expect to move their accumula- 
tions of upper grades, which grades do not 
move in straight cars with any degree of 
certainty. 

Louis Hector, of Miami, Fla., has accepted 
a position of sales representative for the 
Grove-Dowling Hardwood Co., Gulf Hammock, 
Fla., in the territory along the Atlantic sea<- 
board. 

J. M. Cheely, of the Cheely Lumber Co., 
Miami, Fla., has been appointed Florida east 
coast salesman for the Long Leaf Lumber 
Co., which operates a large mill at York, Fla., 
near Ocala. Mr. Cheely will also handle this 
company’s sales in the Bahamas. 

H. F. Beal is now in charge of the domestic 
department of the Reid-Rabby Lumber Co., 
Jacksonville. 

Harvey Dickson, of the Dickson and the 
Sunshine lumber companies, St. Petersburg, 
Fla., passed through Jacksonville several days 
ago en route to his old home town of Good- 
land, Ind. Mr. Dickson retains an interest in 
lumber yards in that section. 

Frank Matey, Vicegerent Snark of Hoo-Hoo 
for the Jacksonville district, one of the best 
known sash and door salesmen in the State, 
has accepted a position with the Southern 
Sash & Door Co., Greenville, S. C., to travel 


northern and eastern North Carolina. He 
will be stationed at Charlotte, N. C. 

The southern pine mill of the Standarq 
Lumber Co., Sears, Fla., was closed down July 
1 for an indefinite period. The cypress mills 
of the company at Live Oak have been down 
for more than a year. A large stock of 
cypress is carried at Live Oak. 

A. G. Paul, of the East Coast Lumber Co. 
Watertown, Fla., announces that one side of 
the double band mill has started up again 
after being shut down for several months. 
The other side will not be placed in opera- 
tion just now, he said. 

H. F. Peal, formerly Carolina representa- 
tive for the Hughes Lumber Co., Jackson- 
ville, has joined the sales force of the Reid- 
Rabby Lumber Co., Jacksonville, and will be 
in charge of the domestic department. This 
is a new department for the Reid-Rabby com- 
pany. 

A. H. Bankston, of the Case-Fowler Lumber 
Co., Macon, Ga., is spending a few weeks in 
the United States. He represents the Case- 
Fowler Co. in the United Kingdom, with head- 
quarters in London. 

A new issue of “Moore Facts,” the attrac- 
tive house organ of the Moore Dry Kiln Co., 
of this city, and North Portland, Ore., is just 
off the press. In this issue is discussed the 
most important development in dry kilns in 
recent years, which should be of unusual in- 
terest to every one engaged in:‘the manufac- 
ture of wood products, especially those who 
are doing kiln drying and seasoning. This 
issue also offers a brief catalog of dry kiln 
equipment, trucks, transfer cars, automatic 
controllers, fireproof doors, lumber lifts, acid- 
proof dry kiln paints ete. Any lumberman or 
dry kiln operator who requests it will receive 
a copy of this issue free of charge. 


Macon, Ga. 


July 16.—Although rains have interfered 
with the operations of the roofer mills, they 
are not interfering with shipments. The de- 
mand is good and inquiries are plentiful. In 
southern and middle Georgia there have been 
hard rains every day for the last two weeks. 
Most mills have an ample supply of lumber, 
however. Leon Clancy, secretary Roofer Man- 
ufacturers’ Club, reports that prices for air 
dried roofers, based on the Georgia main 
line rate, f.o.b. mills, average as follows: 
1x4-inch, $16; 1x6-inch, $19.54; 1x8-inch, $20.66; 
1x10-inch, $20.62; 1x12-inch, $20.66. 

Too much rain is the complaint in the long- 
leaf pine belt of Georgia and Alabama. It 
has greatly interfered with production. Orders 
are in greater volume and the inquiries are 
more plentiful. 


Birmingham, Ala. 


July 16.—Yards have been finding new bus- 
iness quiet, as there have been heavy rains. 
Mills have had to curtail because they are 
unable to log, and their shipments are being 
held up. Cut of some large mills is reduced 
fifty percent, and small mills are mostly in- 
active. There is a somewhat smaller @mand 
for special cutting. Timbers are beindagied 
for at points out in the State, but local@sales 
are slow. Few yards here have complete 
stocks of desirable items, their surplus con- 
sisting of slow moving ones. Scarce items are 
2x4-inch, 9-foot No. 2 dimension, rough and 
surfaced; 2x10-inch, 14- and 16-foot, and there 
is extremely little 2x4-inch, 16-foot available. 
Stocks of No. 3 shortleaf sheathing are low, 
and sales are changing from straight 6-inch 
to 6-inch and wider, while S2S&CM is being 
substituted for S4S, because the S2S&CM gives 
a tighter job in laying end matched sub-floors. 
Demand is also turning from No. 1 dimension 
to No. 2 and better. From Pattern 117 drop 
siding in No. 2 droppings grade, buyers ar? 
turning to Pattern 105 in No. 2, but some 
yards sell Pattern 105 in lower grades for 
cheap sheathing, sub-floors and siding. Short 
length 2x4-inch has been in demand at $23; 
for 2x6-inch, 12- and 14-foot, there is only 
fair demand at $20; the 2x8-inch is back to 
$22; the 2x10- and 12-inch are not in demand 
except for special jobs. Higher grades of 
flooring can not be sold at a satisfactory 
price, and common grades have eased off about 
$1. No. 3 common, 4-inch, is the best seller, 
at $13 mill base, but dealers have been able 
to pick up transits at less and on long time 
payments. The new rules for end matched 
concrete form lumber are favorably received 
by retailers here. 

Secretary Loehr has started work on the 
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program for the next annual meeting of the 
Alabama Retail Lumber & Material Dealers’ 
Association, to be held in October. Florence 
dealers will be in charge of preparations 
there. The association continues to meet 
weekly here, and to hold semi-monthly meet- 
ings for salesmen. The Birmingham Lumber- 
men’s Club, retailers, discussed plans for ad- 
yertising at a recent meeting, and President 
Harry W. Reynolds praised the committee for 
its successful efforts in securing subscriptions, 

The Advance Lumber Co. has sold its Cen- 
tral Park plant, the Pioneer Lumber & Cre- 
osote Co. to the Gulf States Creosoting Co., 
Meridian, Miss. 


Shreveport, La. 


July 16.—Southern pine mills for the most 
part are fairly well supplied with orders, The 
general impression is that prices have been 
holding firm. Most recent business has been of 
the rush nature. This would indicate that 
stocks in the buying sections are rather low. 
The greatest volume continues to come from 
the automobile and furniture manufacturing 
regions. Yards in the Oklahoma and Texas 
territory have been slow in waking up to 
the fact that fall trade is at hand. 

There has been a slight improvement in 
demand for hardwoods by the furniture trade, 
and the market is a little firmer. Oak is in 
larger request. Prices of oak had got so low 
that sellers have been looking for other mar- 
kets than the flooring trade, with the result 
that quite a little oak has been moving of 
late. The furniture people have been attracted 
by the reasonable prices on oak. 


Laurel, Miss. 


July 16.—Prices of pine show little change. 
Demand continues fair to good, with appar- 
ently no surplus stocks in the hands of the 
manufacturers. The mills in this section re- 
port comfortable order files and decreasing 
stocks. There is considerable curtailment 
among the mills in this locality. Weather has 
been favorable. The export market shows 
the usual seasonal dullness. <A fair volume 
of business is being done, but foreign buyers 
apparently are somewhat slow on new com- 
mitments. There are, however, no surplus 
stocks of export lumber. 

Eastman, Gardiner & Co. report good prog- 
ress on the reconstruction of their mill and dry 
kilns destroyed by fire recently. It is believed 
the plant will again be in operation the latter 
part of November, and in the meantime the 
company is operating its subsidiary hardwood 
plants, the Eastman-Gardiner Hardwood Co. 
and the Pascagoula Hardwood Co. at night, 
producing pine. In addition to this it has 
also erected a small mill at Cohay, Miss., 
which it is operating night and day on pine. 
Total daily cut is 150,000 feet. This stock is 
being brought to Laurel, where it is being 
dried and dressed, 


Philadelphia, Pa. 


July 16.—The volume of sales in June 
showed quite an improvement’ over those of. 
previous months. Although industrial de- 
mand for southern pine has fallen behind 
somewhat, the movement is good, and sellers 
seem to have no trouble in securing increased 
prices. Encouraging orders have been re- 
ceived during the last few weeks. Cypress is in 
better demand, with a slight stiffening in the 
price list. The curtailment program adopted 
by producers of Pondosa and Idaho white 
Pine bids well to keep these prices firm, and 
increases at mills have been put into effect 
with very little difficulty. West Coast fir and 
hemlock are steady, with a good demand for 
construction jobs, and prices are reported 
firm. 

Hardwoods remain at a low level. The de- 
mand from furniture manufacturers is fair, 
but mahogany, used for radio cabinets and in- 
terior trim, seems to be the wood most called 
for. Competition is not so keen as heretofore, 
and there is little or no price shading. ~ 

President John H. Derr, of the Pennsyl- 
vania Lumbermen’s Association, announces 
that the Young Men’s Night committee for 
the 1929 convention has been selected. Bert 
Meyers will again be general chairman, J. 
Edward Smith, sub-chairman in charge of 
musical productions, and J. L. Buckley, sub- 
chairman in charge of arrangements. Plans 
are being made to make this the biggest 
affair ever staged by this organization. 


The Philadelphia Wholesale Lumber Deal- 
ers’ Association held its quarterly business 
meeting and summer outing at the Hunting. 
ton Valley Country Club on Thursday after- 
noon and evening. After the golf tournament, 
dinner was served to the members and several 
guests. 

The regular monthly tournament of the 
Philadelphia Lumbermen’s Golf Club was held 
Thursday, July 12, at the Manufacturers’ 
Country Club. Thirty-three members and 
guests were present, and, despite the overcast 
skies, managed to enjoy themselves. Thirty 
remained for dinner. 

W. Henry Smedley, of Smedley Bros. Co., 
returned last week from an enjoyable trip to 
Europe. 

William N. Lawton, of the Lawton Flooring 
& Shingle Co. left on July 9 for an extended 
trip to the West Coast. 


Toronto, Ont. 


July 16.—The Laidlaw-Belton Lumber Co. 
(Ltd.), Sarnia, Ont., whose planing mill and 
sash and door factory were completely de- 
stroyed by fire on Sunday, July 8, reports 
that it will be able to carry on without se- 
rious interruption, because of their connection 
with the Laidlaw interests at London, Wind- 
sor, and Toronto. They also report that it is 
their intention to rebuild as soon as possible. 

Hugh A. Rose, wholesale lumber dealer, To- 
ronto, has been appointed eastern representa- 
tiv of the Vancouver Lumber Co., Vancouver, 
B. C. 

A. N. Dudley, Toronto, has been appointed 
Ontario selling agent for May Bros., of 
Memphis, Tenn. C. W. Young has joined the 
sales staff of Mr. Dudley’s hardwood depart- 
ment. 

Harry C. Hodgson, for seventeen years 
identified with the Vancouver Lumber Co., has 
removed from Vancouver, B. C., to Montreal, 
Que., where he is now attached to the eastern 
office of Terry-Nicholson-Cates (Ltd.) 

K. M. Brown, of the A. E. Gordon Lumber 
Co. (Ltd.), Toronto, left recently on a busi- 
ness trip to British Columbia. 

R. SS. Plant, of Terry-Nicholson-Cates 
(Ltd.), Toronto, ie on a business trip to the 
Pacific coast. 

P. L. Canfield, of Canfield-Wilmot (Ltd.), 
wholesale lumber dealers, Woodstock, Ont., 
left last week for the Pacific coast, on a 


_ business trip. 


Aird Flavelle, of Thurston, Flavelle (Ltd.), 
Port Moody, B. C., was in Toronto recently. 


Seattle, Wash. 


July 16.—The outstanding feature of the 
situation in this section is the very decided 
strength of shingles. Advances are reported 
on all higher grades, and a still further ad- 
vance is predicted to become effective tomor- 
row. A number of shingle mills have not 
resumed operations since the holiday shut- 
down, due to the scarcity of cedar logs. 
Logs are so firm that some mills are selling 
their logs rather than manufacture them. 
Shingle men believe that the higher prices 
are here to stay for a considerable time, and 
there is a decided feeling of optimism. The 
British Columbia situation is equally encour- 
aging. A year ago the British Columbia 
mills were carrying something over a hun- 
dred carloads in stock unsold, while today 
they are four hundred cars short of orders 
already on the books. This difference of five 
hundred cars is felt to be sufficient to jus- 
tify confidence that there will be no lower 
prices from that quarter. 

The fir market is steady, without change 
of prices. Mills have not all resumed oper- 
ations since the Fourth, but will probably 
be running generally before the end of this 
week. The feeeling among the dealers is that 
prices will show but little change this week, 
but that there will be an advance during 
August, 

There will be a considerable movement 
to Japan during the remainder of the season. 
When the political affairs of China straighten 
out, trade with the Orient will see tremen- 
dous gains. 

All together, it is safe to say that there 
is a better feeling all around in the lumber 
business and that this feeling is fully justi- 
fied by the facts. 


(Concluded on page 71) 








“Well! Ma says they can’t leak.” 





PACIFIC 


SWING-IN 
CASEMENTS 


Inquire From 


PACIFIC DOOR AND SASH COMPANY 
LOS ANGELES, CALIFORNIA 
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A New Book by the 
“Lumberman Poet”’ 


The Heart 
Content 


BY 


Douglas Malloch 





Here are 125 happy, hopeful 
and helpful poems which will, 
indeed, “make living a joy.” 

You will want to pass extra 
copies along to your friends— 
and the price makes it possible. 


But especially you want it your- 
self. 


$1.25 Postpaid 


Address 


The American Lumberman 
PUBLISHER 
431 South Dearborn St., Chicago. 
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| 
GRONWALL & COMPANY 


Incorporated 
Specialists in Financing 
Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 




















Peerless Patent 


WIGGINS peck Form Cards 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. 






SOTEEL COMPANY 
Orr Teevuecn. ea 
CLOHER OVILOMne 

Ccnicaseo 


The John B. Wiggins Company 


Established 1857 
Engravers Plate Makers Die Embossers 
1108 South Wabash Avenue, CHICAGO 








GILBERT NELSON & CO. 
Public Accountants 


\1 SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 

















—=SAWS= 


Their Care and Treatment 


By H. W. DURHAM 

This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and ccn- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, Chicago, IIl. 














Scher 


George M. Coale, of the George M. Coale 
Lumber Co., is absent from the city on his 
vacation. 


_Jack Hartigan, well known in local lumber 
circles, is now connected with the Inland Em- 
pire Lumber Co. 


John T. Hansen, of the John Hansen Lum- 
ber Co., last week brought his family to the 
family summerhome on Hamlin Lake, near 
Ludington, Mich, 


L. T. Ruehl, of La Crosse, Wis., has been 
appointed manager of the Osage (lowa) yards 
of the James A. Smith Lumber Co., succeed- 
ing W. J. F. Towers, whose resignation be- 
comes effective Aug. 1. 


W. H. Barnhart has been transferred from 
Clarion, Iowa, to Charles City, lowa, as man- 
ager of the Barnhart-Lampert Lumber Co. 
Mr. Barnhart was connected with the Lampert 
yards in Clarion for seven years. 


W. F. Biedermann, manager of the Nationa! 
Lumber Manufacturers’ Credit Corporation, is 
spending his vacation with a party of friends 
on a camping trip in Missouri. He expects 
to return to Chicago about Aug. 1. 


Harry E. Kline, of the Louisville Veneer 
Mills, and Mrs. Kline, have been spending two 
weeks in Chicago, on a combined business and 
pleasure trip, Mr. Kline coming here partly in 
connection with the .furniture show which 
closed just last Saturday. 


J. L. Lane, the veteran commission man 
who was forced to retire from the busi- 
ness some four months ago on account of a 
breakdown, is reported by his friends to be 
doing very well, considering, and to be get- 
ting around quite nicely. 


E. T. Bond, Chicago representative for the 
Hugh McLéan Lumber Co., Buffalo, N. Y., 
accompanied by Mrs. Bond and their two boys, 
this week motored to Palisades Park, Mich., 
where they will spend two or three weeks va- 
cationing. 


Charles A. Brand, of the North Branch 
Flooring Co., accompanied by Mrs. Brand, re- 
turned this week from 4 month’s business and 
pleasure trip on the West Coast. Mr. Brand 
felt highly encouraged regarding the business 
outlook. 


Frank Burnaby, operating a number of retail 
yards in and around Los Angeles, Calif., and 
his son Homer, are visiting their many friends 
in the local lumber trade, in which Mr. Bur- 
naby, sr.. was a prominent figure for many 
years before his removal to the Golden State. 


FE. P. Ivory, sales manager of the southern 
and western pine department of the Charles 
Nelson Co., San Francisco, Calif., was in Chi- 
cago this week en route East, where he ex- 
pected to visit the principal lumber distributing 
centers. He characterized the lumber market 
as very favorable. 


J. C. Williams, of the J. C. Williams Lum- 
ber Co., Vina, Ala., this week was a visitor at 
the offices of the Bert E. Cook Lumber Co., 
which represents his concern in this territory. 
Mr. Williams said the southern pine market 
situation was quite pleasing and that prospects 
appeared encouraging. 


Charles Wolflin, of the Wolflin West Side 
Lumber Co., Evansville, Ind., was called to 
Chicago late last week by the death of the 
wife of his brother, Jacob Wolflin, of this 
city. Mr. Wolflin had just buried his mother, 
Mrs. Caroline Wolflin, who died in Evansville 
at the age of 93, a few days previously. 


H. M. Jessop, “Jess Lumber,” Detroit, Mich., 
is part of the inscription on blotters being 








sent out by H. M. Jessop, advising the trade 
that he has engaged in business on his own 
account in that city, making cypress a Spe. 
cialty and handling Perfection oak flooring 
Mr. Jessop is located in the Woodbrock Build. 
ing, 5050 Joy Road. 


B. F. Mitchell, of the Mitchell Manufactyr. 
ing Co., producer of hardwood lumber and 
oak flooring at Steverson, Ala., while on q 
business visit in Chicago this week expressed 
gratification at the improvement in the oak 
flooring market. Demand, he said, is quite 
satisfactory and better prices are being realized 
than for several months. 


A. H. Ruth, manager of the Chicago office 
of the G. W. Jones Lumber Co., Appleton, 
Wis.; and J. S. Drell, Chicago salesman for 
the same concern, accompanied by their wives, 
spent last week motoring in Wisconsin, visit- 
ing Appleton, Shawano, Rhinelander and other 
lumber centers, calling on the mills and look- 
ing over the lumber situation generally. 


S. L. Boyd, American representative of the 
B. C. Spruce Mills (Ltd.), Lumberton, B. C, 
with headquarters at Minneapolis, Minn., while 
in Chicago on a business visit a few days ago 
reported that his concern has more orders on 
its books than for a good long time, if ever 
before. It appears, he added, as if lumbermen 
will shortly get more money for their product. 


J. F. Wigginton, president of the Louisiana 
Red Cypress Co., New Orleans, La., and F. D, 
Kimball, manager of the concern’s West Coast 
office at Seattle, Wash., spent four or five days 
in Chicago last week, conferring with L. E. 
Hooper, jr., manager of the Chicago sales of- 
fice. Afterward, Mr. Wigginton proceeded to 
New Orleans, while Mr. Kimball returned to 
the Coast. Mr. Kimball had been on an exten- 
sive eastern trip, during which he conferred 
with the company’s sales representatives in all 
the various markets. 


The National Lumber Manufacturers’ Credit 
Corporation, with headquarters in the Con- 
way Building, Chicago, on July 9 celebrated 
its twenty-fifth anniversary. During the quar- 
ter of a century. of its existence, this institu- 
tion has been under the continuous manage- 
ment of W. F. Biedermann, who has built it 
up from nothingness into its present great 
scope and efficiency. L. R. Cook is the as- 
sistant manager, and although he has been 
associated with the corporation only five years, 
he has had no small share in its success. 


Grant B. Shipley, engineer of Pittsburgh, 
Pa., recently was elected a director of the 
Mond Nickel Co. (Ltd.), of England and 
Canada. Mr. Shipley, who is president of the 
Century Wood Preserving: Co., of Pittsburgh, 
for some time has been chairman of the board 
and president of the American Mond Nickel 
Co., the United States branch of the Mond 
Nickel Co. (Ltd.). The American company 
has offices in the Century Building in Pitts- 
burgh, with a plant at Clearfield, Pa., where 
it manufactures pure nickel and nickel alloy 
products of all kinds. 


W. M. Kirby, former manager of the Chi- 
cago office of the Dierks Lumber Sales Co. 
and now manager of the credit department of 
the Dierks Lumber & Coal Co., Kansas City, 
Mo., spent a few days of this week in Chicago, 
conferring with L. O. O’Daniel, who has re- 
cently taken charge of the Dierks Lumber 
Sales Co.’s office at Room 900, Blum Building, 
624 South Michigan Boulevard, and is now 
actively representing that concern in this tet- 
ritory. Mr. Kirby was en route to Kansas 
City following an extensive business trip 
through the East. 





—_ 
-_ 


- -—e Om ww ot 









21, 19% 








le trade 
lis Own 
a Spe. 
looring 
< Build. 











ifactur- 
er and 
e on a 
pressed 
he oak 
S quite 
realized 


0 office 
»pleton, 
lan for 
Wives, 
, Visit 
d other 
1 look- 
ly. 


of the 
B. C, 
, while 
YS ago 
ers on 
if ever 
yermen 
roduct, 


uisiana 
| F. D, 
Coast 
e days 
L, ae 
les of- 
ded to 
ned to 
exten- 
ferred 
in all 


Credit 
Con- 
brated 
quar- 
nstitu- 
inage- 
uilt it 
great 
1¢ as- 
been 
years, 


burgh, 
f the 
| and 
»f the 
yurgh, 
board 
Nickel 
Mond 
npany 
Pitts- 
where 
alloy 


Chi- 
; Co. 
nt of 
City, 
cago, 
s re- 
mber 
ding, 
now 
. ter- 
ansas 
trip 















Jury 21, 1928 


AMERICAN LUMBERMAN 


71 





Joins Long-Bell Forces 


A. J. W. Armstrong has joined the Chi- 
cago sales office of the Long-Bell Lumber Co., 
in the capacity of assistant to C. W. Lawrance, 
Chicago representative. Mr. Armstrong has 
been associated with the Long-Bell concern 
since 1924, when he went to Longview, Wash., 
starting in the lumber yard and working in 
every capacity through the mill and office. Six 
months ago he was transferred to the Kansas 
City (Mo.) headquarters, whence he comes to 
the Chicago office. 


Retailer Holds Grand Opening 


The Grand Avenue Lumber Co., 4815-4825 
West Grand Avenue, Chicago, having just 
completed the extensive remodeling of its 
retail yard, this week circulated among its 
many lumbermen friends in the local trade, 
contractors and other customers an invitation 
to a grand opening, held Saturday afternoon, 
July 21, from 1 to 10 p. m. This event also 
marked the twelfth anniversary of the con- 
cern. J., A. A. and A. H. Siegel are the 


proprietors, 
"seen e2eaaeaeae 


In Training for Two Reasons 


MILWAUKEE, Wis., July 17.—Fred Miller, 
son of Charles Miller, president of the Carl 
Miller Lumber Co., Milwaukee, is getting in 
trim for the 1928 gridiron season by working 
in his father’s lumber yard, toting lumber. 
Young Miller is captain of the Notre Dame 
unversity team for this Fall, and like all foot- 
ball players, keeps in tip-top shape during the 
summer by doing manual labor out-of-doors. 
He intends to enter the lumber business here 
when he finishes Notre Dame, so there are two 
reasons for his industry during the summer 
months. He has been working for his father 
the last six or seven summers, doing odd jobs 
about the lumber yard. 


Completes Half Century in Business 


ATLANTA, Ga., July 16.—Freeman C. Turner, 
president of the millwork manufacturing firm 
of F. C. Turner & Co., Mobile, Ala., and for 
many years a prominent member of the South- 
ern Sash, Door & Millwork Manufacturers’ 
Association, will shortly round out half a cen- 
tury of activity in the millwork manufacturing 
business in the South, which is probably a rec- 
ord in this field in the southern territory. He 
started in the business when eighteen years of 
age, and is now sixty-eight. Incidentally, the 
company’s plant has always been located at 
North Water and St. Anthony Sts., in Mobile, 
the present plant having been erected in 1896 
after the first plant was partly destroyed by 
fire. 


Truck Orders Increase 45 Percent 


Marion, INp., July 17.—E. A. Kightlinger, 
vice president, announces that orders for In- 
diana trucks received by the Indiana Truck 
Corporation, of this city, during the first six 
months of this year, show an increase of 45 
percent over the first six months of its busi- 
ness last year. Orders for July continue to 
show an increase, and all departments of the 
Indiana plant are running at full capacity. 


Improved Demand for Arkansas Pine 


Witmar, ArK., July 16—L. K. Pomeroy, 
president of the Ozark Badger Lumber Co., 
of this place, is making an extended trip 
through northern and eastern markets and 
has received some extremely optimistic reports 
from dealers, concerning the continued im- 
provement in demand for Arkansas soft pine 
products. He also reports that indications are 
quite favorable for golf, swimming and sailing 
at Madison, Wis. 





SEVERAL town forests in New England date 
back to Colonial days. 





News Letters 


(Continued from Page 69) 


Albuquerque, N. M. 


July 18.—James G. McNary was at the 
mills at McNary, Ariz., several days last. week, 
as was also W. G. Ramshaw, who visited also 
Flagstaff and Phoenix, meeting at Phoenix 
with R. B. Howell, Arizona and California 
representative of the Cady Lumber Corpora- 
tion, and Hawk Huey, lumberman and State 
Counselor of Hoo-Hoo, who desires a meeting 
in El Paso, in September, of members of the 
order in El Paso, Phoenix, and Albuquerque. 
Mr. Huey, who was formerly of Kansas City, 
and Lyle M. Noll, of the Noll-Welty Lumber 
Co., Kansas City, will spend Friday in Albu- 
querque, Mr. Noll being on his way east 
from a trip to Arizona and the Coast. Mr. 
Ramshaw reports that prospects for fall trade 
are bright, with full order files, prices strong, 
and badly broken stocks. 


The largest bridge on the new Laguna cut- 
off between Albuquerque and Gallup on the 
National Old Trails Highway, a 280-foot 
structure, will be built of wood. Incidentally, 
the timber inspector of the New Mexico high- 
way department is a former lumberman, 
Angus McGowan. : 


Duluth, Minn. 


July 16.—Retail yards at Duluth and Su- 
perior reported that their deliveries are 
heavier. Interior finish plants reported that 
more specificiations have been received than 
in some time. Bookings of box grades of 
northern pine are said to be mounting. Quo- 
tations are being firmly held throughout the 
northern pine list. After a spurt, interest in 
the lath market has slowed down. Con- 
siderable surplus supplies of pulpwood are 
being cut up into lath. Jobbers are of the 
opinion that the Northwest railroads will come 
into the market for ties on a more liberal 
seale early this fall. 

The W. T. Bailey Lumber Co. of Virginia, 
Minn., has announced that it purposes to re- 
build the sawmill destroyed by fire last win- 
ter with a view to its being ready for operat- 
ing next spring. The company is carrying 
over considerable logs from last season's cut. 


Aberdeen-Hoquiam, Wash. 


July 14.—The Donovan-Corkery Logging 
Co.'s camps will resume operation July 16 
after the Fourth shutdown. Schafer Bros.’ 
camps are closed for an indefinite period. Last 
week, five Polson logging camps resumed 
work. The Saginaw Timber Co. is not logging, 
but has a skeleton crew at work. M. R. Smith 
Logging Co., at Moclips, also resumed work 
last week, 

Shipping on Grays Harbor has been at a 
low ebb during the last ten days, but is due 
for a decided increase this month, judging 
from the number of freighters booked for 
loading during July. There are nine large 
vessels scheduled to load here during the next 
ten days. There are seven vessels loading in 
port today, with three ready to clear. 


Restoration of the protective tariff on cedar 
shingles is the primary goal of the Associated 
Shingle mills of Grays Harbor, which last 
week sponsored “Red Cedar Shingle Week.” 
The first step in achieving this goal is to in- 
culeate in the people here, who are vitally 
concerned in the welfare of the shingle in- 
dustry, the belief that cedar shingles are bet- 
ter than composition substitutes. 


Last week a group of Japanese lumber mer- 
chants came to Grays Harbor for a two days’ 
visit. They were entertained by Frank Hill, 
of the Twin Harbors Stevedore Co. C. Yama- 
moto, president Yamacho & Co., Kobe, Japan, 
was instrumental in bringing them to the 
United States. Yamacho & Co. last year ex- 
ported more than 150,000,000 feet to Japan. 
K Yamamoto, son of the president and man- 
ager of the Seattle office, and S Okumura and 
J Osaker, officials at Seattle, accompanied the 
visitors. Others in the party were B. Susuki, 
of U. Sami & Co., Tokyo; S Inushima, of 
Toyama: Moruzai Kaisha, Toyama; U Taka- 
hashi, Tokyo; Ichiuri Kaisha, K Sato, Sato & 
Co., Yokohama, and J Nahanishi, Asahi 
Mokusai Kaisha, Hiroshima, The visitors were 
taken on an inspection tour to the Clemons 
Logging camp near Melbourne. 





DEPOSIT, 


FINAL DATE FOR BIDS. 


400,000,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT. All the mer- 


chantable beetle-killed and other dead 
timber standing or down and all the live 
timber marked or designated for cutting 
on an area embracing about 70,000 acres 
in Townships 41 N., R. 8 E 2 N., Ranges 
7, 8 and 9 E., 43 N., Ranges 6, 7, 8 and 
9 E., 44 N., Ranges 6, 7, 8 and 9 E., 
and 45 .N., R. 8 E., M.D.M., Badger 
Springs Unit, Modoc National Forest, Cali- 
fornia, estimated to be 400,000,000 feet 
B.M., more or less, of western yellow pine, 
white fir and incense cedar timber, over 
99 per cent western yellow pine. 


STUMPAGE PRICES. Lowest rates consid- 


ered, $2.25 per M for live western yellow 
pine and 50 cents per M for white fir, in- 
cense cedar and beetle-killed and other 
dead timber. Rates are to be readjusted 
every three years. 


$25,000 must be deposited with 
each bid to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, according to condi- 
tions of sale. 


Sealed bids will 
be received by the District Forester, San 
Francisco, California, up to and includ- 
ing August 4, 1928; Provided, That the 
advertising period will be extended an ad- 
ditional 60 days upon application of any 
party financially responsible, in the judg- 
ment of the District Forester, who agrees 
to bid, if, upon investigation, conditions 
are found to be as represented. The right 
to reject any and all bids is reserved, 


Before bids are submitted full information 


concerning the character of the timber, 
deposits, the submission of bids and the 
conditions of sale, including special con- 
tract conditions dealing with insect con- 
trol requirements, mill and railroad con- 
struction and permitted logging methods, 
should be obtained from the District 
Forester, San Francisco, California, or the 
Forest Supervisor, Alturas, Calif, 




















Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. 220,So. State St. 537 Mer. Exch. Bldg, 
Se lesle,fle.  Cilense,. Sen Poe 











Francisco, Cal. x 














Collections 


If you can’t collect it let the 


RED BOOK 


people handle it for you. They are the peo- 
ple for intelligent collection service. 


Rates low for results obtained. 


No charge if no collection, unless special serv- 
ices rendered. 


Ask Department $ to send Pamphlet No. 49-C 
giving rates. 


Use Clancy's Red Book Service for accurate 
credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn St., 
Eastern Headquarters: 35 S. William -St., NEW YORK CITY 
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By Experts 


SEND THEM TO 
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FULL LINE of NEW 
SAWS-KNIVES-FILES 
IN STOCK READY FOR 
QUICK SHIPMENT 


Circular Saws Tempered Knives 
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NECROLOGICAL RECORD OF THE WEEK 








WILLIAM A. WATTS, 53 years of age, 
prominent for many years in the tight cooper- 
age and hardwood lumber industries, died 
on Saturday night, July 14, at the Kentucky 
Baptist Hospital, Louisville, Ky., of diabetes, 
having been in failing health for the last 
several years. Mr. Watts started his busi- 
ness life with the Chess & Wymond Co., of 
Louisville, as an office boy when 18 years of 
age. He became office manager, secretary. 
treasurer, vice president and following the 
death of Louis H. Wymond, a few years ago, 
president. Later he became chairman of the 
board of directors, but in August, 1925, upon 
reaching his 50th year, he retired from active 
business, continuing as chairman of the boards 
of both the Chess & Wymond Co., of Louisi- 
ana, and the Graham Stave & Heading Co., 
of Jackson, Miss., which are subsidiary cor- 
porations. He is survived by his widow and 
his mother. Mr. Watts was a Scottish Rite 
Mason, Shriner and Knight Templar, also 
an Elk, and held membership in the Louis- 
ville Country Club, Audubon Country Club and 
Pendennis Club. 


THOMAS TULLY, aged 62, secretary and 
treasurer of the Dubuque Lumber Co., died 
suddenly on the night of July 10 in his home 
in Dubuque, Iowa, following an attack of 
apoplexy. He had spent the day at his office 
at EHagle Point, apparently in good health. He 
had been actively engaged in the lumber and 
fuel industry in northeastern Iowa nearly all 
his life and had a wide circle of acquaintances 
in the industry. He was born March 9, 1866, 
in Rising Sun, Wis., and in his early days 
was associated with the Lansing Lumber Co., 
of Lansing, Wis., going to Dubuque in 1896, 
where he joined the Dubuque Woodenware & 
Lumber Co. and later the Dubuque Lumber 
& Coal Co., with which he was identified 
383 years. His widow and four sons: John, 
William, Eugene and Tom, jr. and two 
daughters: Elizabeth and Catherine, survive. 





CLARENCE A. THAYER, director, general 
manager and secretary of the E. K. Wood 
Lumber Co., of San Francisco, Calif., died 
at his home in the Hotel Cecil in that city, 
on July 15, following an illness of several 
months. Mr. Thayer was born in Rochester, 
N. Y., in 1852 and went to California in 1888 
with Mr. Wood to engage in a lumber project. 
He was one of the organizers of the Douglas 
Fir Exploitation & Export Co., and had other 
lumber interests. Mr. Thayer was a director 
of the Bank of San Rafael until lately, having 
lived in that city for a number of years. His 
widow survives with four daughters: Mrs. 
Mable T. Sisson, Mrs. Dora T. Chapple, Mrs. 
Gertrude Alexander and Mrs. Norma T. Rag- 
gio, Funeral services were held on July 17. 





L. MEREDITH WADE, manager of the 
Southern Lumber Operators’ Association, died 
at his residence 6020 Prytania Street, New 
Orleans, La., on Sunday, July 15. Funeral 
services were conducted on July 16. The 
deceased was born in Murfreesboro, Tenn., 723 
years ago. He was married in 1881 to Miss 
Mary Buck, of Vicksburg, Miss., who survives 
him. After his marriage, the deceased re- 
sided in St. Louis, Mo., for a number of years, 
afterwards moving to Alexandria, La. After 
being in Alexandria a number of years he 
moved to New Orleans. Mr. Wade was well 
known in lumber circles and had a wide circle 
of friends throughout Louisiana. 

D. M. RIORDAN. The Southwest learns 
with deep regret of the death, on Friday, 
July 14, of D. M. Riordan, at his home in 
San Francisco, Calif., at the age of 80. He 
was a brother of T. A. and M. J. Riordan, of 
the Arizona Lumber & Timber Co., Albu- 
querque, N. M., and was himself the founder 
of the company in 1888. In respect to his 
memory the mills and other operations of the 
company were closed from Saturday until 
after the funeral, which was held at San 
Francisco on Monday, July 16. 








FREDERICK 8. STANLEY, formerly in the 
lumber business in Oregon, died at his home 
in Deschutes, Ore., Friday night, July 13, of 
heart disease. Mr. Stanley was born in Chip- 
pewa Falls, Wis., 64 years ago. He moved to 
Oregon many years ago and was for some 
years senior member of the firm of Stanley- 
Smith Lumber Co., of Hood River and Port- 
land. At one time he operated the 16,000-acre 
Stanley ranch in central Oregon and was one 
of the pioneers in irrigation projects in that 
section. A widow survives, with two sons 
and one daughter. Funeral services were held 
in Portland under the auspices of Al Kader 
Temple of the Mystic Shrine. 


GLORIA GRAMBLING, four-year old 
daughter of Mr. and Mrs. J. J. Grambling, of 
Jackson, Miss., was almost instantly killed 
on Tuesday afternoon, July 10, when struck 
by an automobile. The injured child was 





rushed to a_ hospital but death came before 
any aid could be given. Mr. Grambling, the 
child's father, is head of the wholesale lum- 
ber company of Jackson that bears his name 
and is one of that city’s most successful and 
prominent business men. Having been in the 
lumber business for many years he has many 
friends in the industry who extend their sym- 
pathy to the bereaved parents. Another smal] 
daughter’ survives. 

JOHN MOTTLEY, 52 years old, mill fore- 
man of the Maley & Wertz Lumber (Go. 
Kvansville, Ind.. was killed almost instantly. 
and William 8S. Partington, 45 years old, vice- 
president of the company, was seriously jn- 
jured on Thursday, July 12, when a heavy 
108-foot gum log rolled off a flat car on the 
two men in the saw mill yards. Mr. Mottley 
is survived by a widow, three sons and two 
daughters. Mr. Partington, whose condition 
is serious, has been with the company for 
25 years. He is a member of the Evansville 
Lumbermen’s Club and was formerly secre- 
tary-treasurer. 


MRS. WILLIAM A. JOHNS, mother of Mil- 
ton V. Johns of Chicago, died at her home in 
Paeific Grove, Calif., early this week after 
an illness of six months. She was 67 years 
old and the widow of W. A. Johns. Milton 
V. Johns is well known in lumber circles as 
district sales manager in Chicago for the 
Redwood Sales Co., of San Francisco, Calif. 
Mrs. Johns leaves three other sons, Arthur, 
Watson and Clifford, and ten grandchildren, 
Milton Johns. whose home is in Lombard, 
Ill., left for California on Tuesday to attend 
the funeral. 

MRS. CARL E. SODERBERG, daughter of 
J. P. MeGoldrick, prominent lumberman of 
Spokane, Wash., and wife of Carl E. Soder- 
burg, of the Gregg-Soderberg Lumber Co., of 
that city, died at a hospital on Thursday 
afternoon, July 12, following an _ operation 
for goitre. Mrs. Soderburg was 32 years old. 
She leaves besides her husband and parents, 
two children, Mary Gene, aged 6, and Patricia, 
18 months, also three sisters and _ three 
brothers. She had been in poor health for 
more than a year. 


WILLIAM J. FLORANCE, member of the 
firm of Florance Bros., lumber dealers, died 
at his home in Paterson, N. J., fallowing a 
long period of illness due to complications. 
He was in his 7ist year. Mr. Florance had 
been prominent in the business life of Pater- 
son for many years, as a manufacturer and 
dealer in lumber. He was a member of the 
Eastside Presbyterian Church and a generous 
supporter of all the benevolences of the city. 
He is survived by his widow and one daughter, 
Mrs. Maude H. Simmonds. 


MRS. LONNIE WICKS, mother of Arthur 
D. Wicks, general manager of Eagle Lumber 
& Supply Co., Jackson, Miss., died last week 
at her home in D’lo, Miss. She is survived by 
her husband, four sons and four daughters. 
Arthur Wicks was formerly connected with 
the Finkbine Lumber Co. at D’lo for many 
years. 


MRS. JULIA PETTIBONE BUTLER, widow 
of Morton Butler, prominent lumberman ol 
Chicago, died at her home in this city on 
July 14 of heart disease. Mr. Butler died 
last December. Mrs. Butler leaves’. three 
sons, Gerald, Donald and John Metgs Butler, 
and one daughter, Mrs. Edward L. Ryerson, jr. 


ALBERT W. MOTT, who had been in the 
lumber and chair manufacturing business for 
years at Westdale, N. Y., died on July 9, 
aged 76. He had been in declining health 
for three years and recently suffered a cere- 
bral hemorrhage. He is survived by his wife 
and seven daughters. 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Pat- 
ent Office. Copies may be obtained from R. E. 
Burnham, patent and trade-mafk attorney, Con- 
tinental Trust Building, Washington, D. C., at 
20 cents each. State number of patent and name 
of inventor when ordering: 


1,676,204. Method of packing doors, frames, 
and the like. Harrison B, Walter, Chicago, as- 
signor to Container Corporation of America, same 
place. 

1,676,319. Dovetailed stave for barrels and 
casks. Erik A. Bolinder, Stockholm, Sweden. 

1,676,326. ‘Rool for joining wooden articles. Axel 
Cc. G, Dreilick, Sundsvall, Sweden. 

1,676,552. Apparatus for drying lamber. Hiram 
lL. Henderson, Syracuse, N. Y 

1,676,638. Load binder for lumber carriers. Jo- 
seph S. Eatsham, Portland, Ore., assignor to Willa- 
mette Iron & Steel Works, same place. 
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This Week’s 


Lumber Prices 








Following are f. o. b: 


Lega Drop Siding 
1x3 “ah 1x6”, 10-20’— i‘ 
eu "10-20", . $61.55 B&Btr cere eeee 37.19 
No. 1, 6-20’.... 43.50 No. 1 coe eeee . 35.00 
No. 2, 6-20'.... 38.50 IG. DB apeveecss 25.75 
1x3” F.G.— Pinish, all 10-20’ 
B&Btr, 10-20’... 37.98 B&better Rough: 
No. 1, 10-20’... 29.22 on” weeeeees 37.79 
No. 2, 6-20’.... 24.72 Se” 26a56%5 41.75 
1x4” E.G.— 1x5 and 10” 44.75 
B&Btr, 10-20’.. 58.45 co) ge 53.75 
No. 1, 6-20’.... 39.25 B&be tter Surfaced: 
1x4” F.G.— OT ES PrP 43.54 
B&Btr, 10-20’... 38.82 "=e TT Oe 46.00 
No. 1, 10-20’... 33.90 Be ib natalelen 44.94 
No. 2, 10-20’... 23.87 1x5 and 10”. pt 

Se ned ea be.s 

wear tee 5/4x4, 6&8". > 65.52 
B&Btr gs 21.86 5/4x5, 10&12”. 75.49 
Ss cudahnda- ee 6/4 & 8/4x4, 
No. » i 20 49 6&8" ae 58.00 
ee eee se ee A C surfaced: 

Partition eee 
a < Pa Sixnseces 38.50 
MEET sevendvn 48.50 1x5 and 10 47.05 
Dek BD haakouees 36.2 OO ere 53.69 

Plaster Lath Caps 

No. 1, %”, 4°... 2.85 Rough heart, 14”, 
No. 2, a, 5”, o. 2.20 20’ and under 52.00 





SOUTHERN PINE 


Casing and Base 


B&better: . 
S SO Oriceaes 56.83 
 pevtmieres 55.52 
5 and.10”.... 61.62 
Fencing, SIS, 10-20 

No. 1— 

SS” 31.89 
re 34.21 

No. 2— 
preter es 19.08 
OO a 21.21 

No. 3— 

S| ose eew as 15.18 
De - sa nisicen 


Ch ae? 32.68 
110” .Ceewee 39.53 
ae weewuxs 47.59 
No. 2 (all 10 to APP 
x8” treageee 
1x10” argent ett 
OC 27.04 
No. 3 fall 6-20’): 
1x8 ok adtee oe 17.59 
ato" eich ee 18.13 
SG” atace sine 18.17 





Dimension 81S81E 
Short- Long- 
leaf leaf | 
No. 1— 
2x awe 10’ 26.44 


16” 27.72 
18&20'. 
oe. 6” A - 22.82 


16” . 25.68 
18&20’. 
a “ee 10’ 24.29 
16’ - 24.93 
18&20’. 
2x10”, * 29.20 
an « 

16’ . 29.78 
18&20’. 
2x12”, wd Sy 
Le - soe fee 
16’ 33.00 43.30 
18&20’. 35.43 

Byrkit Lath 
2 =A 16.50 





S ome 00... 6:, 17.50 
412’ and longer. 6 


mill sales prices as reported from Kansas City, Mo., for the week ended July 12: 


Shortleaf Dimension, Shiplap 








S1S1E No. 1 (all 10-20’): 
No. 2— PE one Gi cs os 31.57 
ST re 23.49 | No. 2 (10-20’): 
‘ "Ea vee 2.56 
12 ee ee 22.15 1x10” 22 89 
Toe 23.72 | No. 3 (all 6-20°): 
18&20’ .. 26.44 lige RR 17.80 
ee ae | re 19.75 a ee 18.02 
tee 19.86 
16” e5603 21.72 Longleaf Timbers 
18&20’ .. 22.02 No. 1 Sq. E&s 
a a | ha 21.04 S48, 20’ and 
eee ae 23.00 under: 
18&20’ 22.50 a oe a a 27.64 
ee a FG sa~ 23.00 Z. Coeeen ees “8 
16’ At oe 25. 00 12 “eee ee eee 39.19 
- ane 24.00 Car Material 
axi2", 12) cores 2208 | Call 1x4 and 6"): 
18&20’ .. 26.79 B&Btr. 9 and 
No. 3— 18° ‘eeu eee 45.00 
hea F 14.59 ER ee AS — 
NE oe nee leo 8 ee 
ee deans was 14.50 | Oe Sa ae 36.00 
Se” weasaws 15.50 No. 2 random.. 18.31 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engel- 
mann white spruce boards, D&M, shiplap, 
drop siding and ceiling, 6- to 16-foot, contain- 
ing not more than 10 percent of shorts nor 
more than 50 percent of 16-foot. 


Inch— 4” 5” 6” 8” 10” 12” 
aw eames - $52.00 $52.00 $72.00 $87.00 
No. 1 

btr.*. 45.00 . 50.00 50.00 67.00 82.00 
No. 1.. 44.00 a 47.00 48.00 59.00 67.50 
No. 2 39.75 $39.25 37.75 38.75 38.75 47.00 
No. 3 33.25 33.75 33.75 34.75 34.75 86.50 
No. 4 31.00 33.00 33.50 33.50 33.50 
5/&6/4— 4”"&wadr. 4,6&8” 10” 12” 
DEEL” xnevedcrsans $67.00 $69.00 $72.00 $82.00 
a Se 62.00 64.00 67.00 77.00 
ee err rere 55.00 57.00 60.00 70.00 


1 

For 5/&6/4 in No. 2, 4-, 8- or 12-inch, add 
$6; 6-inch, $9; in No. 3, ‘all widths, add $6; 
No. 4, $4." 

*Contains 40 to 50 percent D&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %-inch, odd lengths, 3- to 20- 

foot, but not over 20 percent shorter than 


10-foot : 
D&bdtr., 4-inch..$28.00 EE, 4-inch....... $138.00 
eee 21.00 


. .6-inch 31.00 
Lath, 4-foot: No. 1, $7.75; No. 2, $6.45. 


WEST COAST SPRUCE 


[Special telegram to AmMERICAN LUMBERMAN] 


Portland, Ore., July 17.—The following are 
prices for mixed carlots prevailing here today: 





Finish— F nary stock— 90.00 
” 7. Sea ae ; 
1X12” oseeees $66.00 | Dhani 28.00 
1x4—10 54.00 
| ie eee 28.00 
Bevel siding— |, ROS 31.00 
Gee” éwaevaee 25.00 SS 
na 27.00 Green box Imbr. 16. 00 





WEST COAST LOGS 


[Special telegram to American LuMBERMAN] 


“ Portland, Ore., July 17.—Log market quota- 
ons: 


. roy yellow: No. 1, $22; No. 2, $17; No. 
Fir, red: Ungraded, $15@16. 
Cedar: $15@16. 


Hemlock: Ungraded, $9@11. 
Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., July 14.—Log quotations: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Very strong. Rafts of shingle logs 
only $18; lumber logs, $32. 


Hemlock: No. 2, $13@14; No. 3, $11@12. 
Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 


Vancouver, B. C., July 14.—-Latest log mar- 
ket quotations are as follows: 

Fir: No. 1, $20; No. 2, $15; No. 

Cedar: No. 1, $23; No. 2, $17; Noe 3° 8. 50. 


Hemlock: $11 


8’ 
Se yr orrerr $28.00 
IO” occcsece 30.50 
|| 2 pee eee 32.50 
Ss are 34.00 
BEEBE” caeneiens 35.00 


of No. 1; 
For 


Crating 
longer, No. 


WISCONSIN HEMLOCK 


__The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, S1S— 


12’ 14’ 16’ 
$29.00 $29.00 $30.00 
31.50 31.50 33.00 
33.50 33.50 35.00 
35.00 35.00 36.50 
36.00 36.00 37.50 


For merchantable S1S deduct $2 from price 
for No. 2, deduct $4 


shiplap or flooring, 
prices on No. 1 boards. 
stock, S1 or 2S, 
2, $28; No. 3, 


No. 1 Hemlock, S1S1E— 


add 50 cents to 


7 and wider, 6’ and 





for S1S or 82S 





iad ererre 46.00 


S4S, D&M, drop a. etc., 
No. 4, 4-inch and wider, 6- to 20-foot, $26; 


8’ 10’ 14’ 16’ 

A: gi pew'e oN $32.00 $32.00 $31.00 $32.00 
a cneewnate 29.00 30.00 30.00 32.00 
le eae 31.00 32.00 31.00 32.00 
OS ear 31.00 33.00 33.00 34.00 
| i 31.00 34.00 34.00 35.00 

For No. 2 dimension, deduct $4 from price 
of No. 1. 

Duluth, Minn. July 16.—Following are 


prices on northern white pine f. o. b. Duluth: 
CoMMON RouGH BOARDS AND FENCING— 


10&12 ft. ae ft. 16 ft. 

me, U, BES cat entes $42.00 $42 eS $48.00 
Tx OY nwcccees 45.00 45.0 47.00 
Se TS 49.00 18:00 47.00 

1X10” oo ccccee 57.00 54.00 52.00 

1X1E* .ccccces 74.00 72.00 70.00 

No. 3, 1% 4” ..cccces 34.00 34.00 40.00 
Ss ware rere 36.00 36.00 39.00 

Tx OF noc cccse 40.00 39.00 38.00 

UK1O” .nccccce 42.00 40.00 38.00 

O35: ere ee 48.00 46.00 45.00 

No. 8, 1m 47 ..ccccce 27.50 27.50 28.50 
Ix 6” ..ccccee 30.50 30.50 31.50 

1B OB. wccccees 32.00 32.00 32.00 

1X10” ....c00e 33.00 32.00 32.00 

1E127 ..ccccee 34.00 33.00 33.00 


For all white Ata Nos. 1 and 2, add $1; 


For resawing add $1. 
add $1.50. 


No. 5, $19 
No. 1 Prece Strurr, S1iSi1E— 

10’ 12’ 14’ 16’ 18&20’ 
ox 4” ...$33.50 a 50 $30.50 $31.50 $33.50 
2x 6” $1.50 31.50 30.50 80.50 32.5 
& 3” . 33.50 33.50 $31.50 3150 33.50 
2x10” 35.50 $6.50 36.50. 35.50 35.50 
2x12” 36.50 37.50 37.50 36.50 37.50 

No. 2 piece stuff, $3 less than Ne. - For 
rough, deduct $1. ‘For D&M, add $1.50. 
SipIn@ 4- AND ys 4- TO 20-FooT— 

Noswey 


5B 
, Balt 50 $36, 50 $27. 00 $17.00 rit 06 
41.00 00 


81.00 20.00 34.0 


INLAND EMPIRE PINES 


Portland, Ore., July 14.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, July 11. 
Reports of prices shown as 82S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an 82S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. L means random length. AL means 
all-lengths, regardless of whether random or 





specified lengths are called for. Quotations 

follow: 
Pondosa Pine 

Feet Average 

Sold Price 

10,500 1x8” No. 1 common S2S AL... 36.38 

298,500 1x8” No. 2 common S2S AL... 23.46 

633,500 1x8” No. 3 common S2S AL... 19.45 


730,000 4/4 No. 4 common S2S RW RL 14.59 
60,000 1x6” D select S2S RL........ 4 


2,000 5&6/x4"&wdr D sel S2S AL.. 53.00 
48,000 1x6 C-select S2S RL.......... 57.21 
500 5&6/4x4"&wdr C sel S2S RL.. 61.75 
63,000 &° © devel wGing. é.%. .d0) 63 ts 31.37 

1,913,000 5&6/4 No. 8&btr shop S2S— 
NS Raa eee 36.85 
MGI. 6 sce od.4s bee tos oes poe 24.95 
We AO one oe eh 9 48k) oneal 18.95 

Idaho White Pine 

15,500 1x8” No. 1 common 82S RL.... 38.53 
133,000 1x8” No. 2 common S2S RL... 29.21 
95,000 1x8” No. 3 common S2S AL... 22.93 


66,500 4/4 No. 4 common 82S RW RL 


40,500 1x6 D select S2S RL......... 47.00 
18,500 5&6/4x4”"&wdr D sel S2S RL.. 64.01 
11,500 1x6 C select S2S RL.......... 64.74 
6,500 5&6/4x4”"&wdr C sel S2S RL.. 79.00 
14,000 6” C bevel siding............. 41.00 


Larch and Fir 





SOUTHERN PINE TIES 


New York, July 17.—Following are quota- 
tions on southern pine railroad ties f. o. b. 
New York: 








All 8’ 6”— Sap Heart 
ES ca Riabavn: J oney i'n wate Nas Mare On $1.30 $1.60 
SEES co icon cs sce see) bes eeees 1.20 1.50 
Se nb Ces caceaunatenkawee 1.00 1.25 


37,500 2x4” 16’ No. 1 dimension...... 19.27 
13,500 2x10” 16’ No. 1 dimension..... 19.70 
18,000 1x8” No. 3 common S2S RL... 17.39 
56,500 4” C&btr vert er fig RL....... 36A2 
41,000 6” C&btr D/S or rustic RL.... 30.98 
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CALIFORNIA PINES 


San Francisco, Calif., July 15.—The follow- 
ing average prices f. 0. b. mills, those on 
commons covering 1-inch stock ‘only, were 
reported by the California White & Sugar 
Pine Manufacturers’ Association for the period 
ended July 12: 

California White Pine 
All wittie— 


No. 1&2clr. Csel. D sel. No. 3 clr. 
See i ewdee $68.40 $64.00 $53.00 $42.80 
ee “eed «wwe 69.45 64.80 53.60 54.15 
GE  cccacevec 69.50 58.45 45.20 59.95 
DG. «te cus 78.95 70.85 56.90 68.45 
California Sugar Pine 

DEO pase we $94.30 $91.10 $66.75 $54.70 
it; Perr 86.95 85.25 58.70 62.90 
Ore cenveecs 84.35 72.80 51.80 65.70 
BPG. Sa dciee 97.90 $3.50 67.65 84.65 

White Pine Shop Mixed Pines 
INCH .ccccccecs $32.60 Common— 
No. 1, 5/4xa.w.. 39.85 EE on cng si $42.50 
No, 2, 6/4xa.w.. 26.30 OS, errr 32.60 
Panel, %”xa.w. 76.10 he a awttann 19.45 

Sugar Pine Shop eee ree 21.60 
Inch ..--+++++: $41.35 Timbers ....... 29.15 
No. 1, 5/4xa.w.. 46.40 Siding, B&btr, 
No. 2, 6/4xa.w.. 30.65 ee ccsien 31.45 

White Fir i tie 

C&btr, all sizes.$43.25 - ~~ Fee 4.25 
0. 3 Com... .. 22.10 Me ssexenks 3.65 
No. 1 dimen, 1/5 |” eles 1.10 

Ms ce wceccs 18.90 No. 1 dim, 1% 
; ae ad 924 . are 18.75 
encil stock ...$24.75 

Australian Douglas Fir 

a, weccecs 51.70 C&better ...... $52.60 
Es scndeee 51.65 Common .ccccs 25.90 
Ps ceovsns 48.05 Ties and timbers 26.30 
es ewse eee 59.10 Dimension .... 18.00 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 7: 


Plooring 1x3” 1x4” 
Edge grain B&be SE Tae ke a $60.75 $58.75 
a oS See eoee 27.25 
Flat grain—B&better epee er eae 40.00 40.00 
ee Nee ake 32.75 
No iia tei Hilla ‘ 25.50 
Partition and Siding 
Drop siding, B&better 1x6” ............ $39.00 
Finish and Moldings 
Pa, See”) BeeeeGe |. tc ereceses $62.75 
5/4&5&10” B&better .........6- 67.00 
EE | OO —=EL— ee 67.75 
Discount on moldings, 1%” and under... 40% 
1%” and over... 29% 
7-M, under 1%”. 68% 
Boards and Shiplap 
Boards and shiplap, 1x 8”, No. 1........ $34.25 
1x12”, "No. Sercwceoss 26.25 
Hes MR Me Bis De aa a Ba gaa eae 23.25 
ns Bes a awe h 17.25 
Dimension 
ee ea. oe 2 cen dea ceekanan se $23.75 
ha SO 8 Eee 26.75 
th: 2 4 eee 29.50 
ee ee Oe, ee ae oc win dime wr lnil 22.25 
2x12 | eae eee 18.75 
th 
RT ae a a Si ee alae oo 2.95 
ten” oC a, Ge S, cone an che tk eet 3.69 





NORTH CAROLINA PINE 


Norfolk, Va., July 16.—Following are typical 
average f. o. b. Norfolk prices, made during 
the week ended July 6, as reported by the 
North Carolina Pine Association. 


Rough: 
Edge, 4/4— 
I ee aie oo as dhe eae a We ai eee $42.73 
EERE OTE PI Pr ere 31.25 
eS oa ahaa gale ao = aié-eeardwend ail 19.50 
B&better No. 1 Box No. 2 box 
Ix 4” $41.87 gla ote ape 
ix 6° . 44.48 arr ae poate 
1x 6” 44.20 $32.58 $22.92 
ie . 46.63 ae ae 
<2” 48.42 33.09 22.10 
1x10” - 52.35 36.14 er 23.31 
1x12” 63.71 44.62 $28.64 23.80 
Edge, B&better 
hs tees we of $44.25 |, 0. re 63.88 
OL — 64.16 Ft Serer rere 51.93 
rrr? DAME GUE, ..55 056 vecerececees 30.25 
ios. . os be hobs ewene oe es dep 'ah om ee 5.06 
Dressed: 2%” 3” & 
Flooring— Width Wider 
i ..scecdaeentaeounn $41.66 $37.80 
ie 2 ames. . is dto » & Ode 35.67 34.80 
Bark strip partition, B&better.......... $34.96 
Box bark strips, dress or resawn....... 17.87 
0. 2 *Alr 
Boofers: dressed dried 
ag i EE Re, er ee $28.98 $20.92 
Pt cc ten depeatae eae waded 28.40 21.75 
Dt. ited abwan ee dee eemanes 29.00 21.87 
SEN ERIE aS ae eee 29.57 21.65 


*F. o. b. Macon, Ga. 





DOUGLAS FIR 


[Special telegram to American LuMBERMAN] 


Portland, Ore., July 17.—!I. o. b. mill prices 
on actual sales of fir, July 13, 15 and 16, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were 
as follows: 





Vertical Grain Flooring 


B B&btr Cc D 
ET ae a = 50 $35 75 » $28.50 
Ea te biiniecet ie . 35.75 ‘he am 
Pe « ote coutrwne wee 36.75 
Plat Grain Flooring 
lll IEE SS AS ones 24.50 20.50 
or -s¢vaekweaue wien a 31.50 27.25 
Mixed Grain Flooring 
Me Gaepaveanes $15.00 
‘Ceiling © 
me x4” eceosecesee eeee 24.50 19.75 
ee”  pecseakecns 25.25 20.50 
Drop ‘fiding, 1x6” 

oe steosnteceas ofa ws 30.50 26.75 . 
9 a Se ae ae er 30.75 26.00 ° 
Me Sceneeacn ent . 17.25 

Pinish, Kiln Dried and : etteele 

1x6” 1x8” 1x12” 
GENE 2s0ekne swaenes $41.75 $47.75 $54.00 
Common Boards, and Shiplap 

. 1x6” 1x8” 1x10” 1x12” 
ON ee eee $17.75 $16.50 $17.00 $19.75 
i an tae pe eee ees 11.25 12.50 13.75 14.50 
ee a adevenwens 9.00 8.25 8.25 ean 

Dimension 


12° 14’ 16’ 18’ 20’ 
No. 1, 2” thick— 


4”.$16.50 $16.50 $18.25 $18.75 $18.50 ° 
6”. 16.00 16.00 17.25 17.75 17.75 $2 1. 25 $22. 50 
8”. 16.50 16.50 17.75 18.00 18. 00 21.00 22.25 
10”. 17.25 17.26 18.25 18.25 18.25 21.75 25.50 
12”. 17.50 17.75 18.75 18.75 19.00 22.50 24.25 
2x4”, 8’, $16.50; 10’, $16.75; 2x6”, 10’, $15.50 


Random 2x4” 2x6” 2x8” 2x10” 2x12” 


No. 2 .$10.75 $12.50 $11.00 $12.00 $13.00 
No. 3 7.75 6.75 ones euee eee 
No. 1 Common Timbers 
Sah te. Gale” to Be; BGs c+ 6cciaes $19.75 
5u5 to 1241327 to 40°, FOUR .ccsccccvses 17.75 
5x5 to 12x12” to 40’, surfaced.......... 19.50 
Fir Lath 
ae ee ee er er eee $3.00 
B&better, Flat Grain Car Siding, 9 or 18’ 
SM” acne eee wees en nd tes suek ested eewtes $33.50 
a Sais £04 0S WSS Fak ae alee Oe ee 00s bebe RS 38.00 





RED CEDAR SHINGLES 


Seattle, Wash., July 14.— astern prices per 
thousand, four or five bunches, f. o. b. mill 
are: 


Pirst Grades, Standard Stock 


ee $2.35 @$2.40 
Extra stars, 6/2, mixed with lum- 

ee” Se ee oe take wheee ee 2.40 2.50 
Extra clears, straight cars ....... 2.75 2.90 
Extra clears, mixed with lumber 

or shing zles ach Weckia @bitaie am Sie a6 oe 2.90 3.00 
EEE, «3, oki hace wa gh Weekend ae ay 4b 3.60 3.70 
XXXXX, mixed with lumber or 

DE deeb ates ccmbeue Keene oes 3.65 
ORES a a a ees 3.50 3.60 
Perfections, straight cars......... 4.55 
Perfections, mixed with lumber or 

eens Sama ee & eee & ih 4.60 4.65 
OAS) Sr rer 11.00 11.25 
S” 5/2 Dimensions... .cccccccevcce 3.25 3.35 


Pirst Grades, Rite-Grade Inspected Stock 


OR, nes kc ead éss ow ese 2.40 2.50 
TEBETE CIORKS cccccccccscseccccces 3.00 3.10 
P86 se ae ei ee eee se 3.65 3.75 
i... Re teen nde s eeneenee ee ane 3.85 

PRSOERIOEE. 6 crews exth ia weedaesxe 4.70 4.80 


Second Grades, Standard Stock 


Common stars, 6/2, straight cars. 1.05 1.10 
Common stars, 6/2, mixed with 

lumber or shingles ..........-. 1.15 
Common stars, 5/2, straight cars. 1.25 1.30 
Common stars, 5/2, mixed with 

pT Tree 1.40 
Common clears, straight cars .... 1.90 2.00 
Common clears, mixed with lum- 


ee OP ea wed cd cesctessor 2.00 2.10 
British Columbia Stock, Seattle Market 
US kK > odrenahiat dk mile dma owe eee 3.60 
in. covt ae at 6 eee nee oe hee ue © 3.75 
ES Saiki oda baeeenneededseoue - 4.40 
NS OOO IEE OF 4.60 
TOE CONG. BBD cc cee ce nccoscccs 10.75 





RED CEDAR SIDING 


Seattle, Wash., July 14.—Prices for red cedar 


siding in mixed cars, new bundling, 8- to 1 
foot, f. o. b. mill: ” vile 


Bevel ans, ¥4%4-inc 


Clear 2. ‘BRB 
MND wind wien od o%. 00 $22.00 $18.00 
SS See a 00 24.00 21.00 
re : 200 27.00 22.00 
Clear ‘heetnlew Siding 
%-inch %-inch 
Re re eahweees $45.00 $38.00 
,. .. arrears jae eons 54.00 42.00 
| ar 65.00 ee 


$2 or 4S Rough 


REE ‘acveasteocses seeeeese$ 75.00 $ 71.00 
NEE stbedantcavadees ccccee 80.00 76.00 
ERUSe GO US ccccccccccescece SOOO 86.00 
Pe GO Oe bbeet ences cncene 105.00 101.00 


Clear Ceiling or ween One Side V or B 


SED SE GG, .2O OO EG ccc cvciccseccews $45.00 
Discount on Moldings 
Made from 1x4” and under............e0- 55% 
SS Le eee eee 45% 
Lots of 50,000 feet or more, additional. - 5% 
Clear Lattice, S48, 4- to 1 

100 . ft. 
Se MESO CS OP ee eee Pe a eee 
Lak” Guedadbdostukseenducnswaweeekew ee ’ 35 





HARDWOODS AT CHICAGO 


Following are sales prices f. o. b. Chicago 
basis, as made by southern hardwood mills 
during the week ended July 10: 

4/4 5/4 6/4 8/4 
FiGuRED GuM— 

Qtd. FAS .... 131.00 

Pin. FAS .... 116.00 
Rev GumM— 

Qtd. FAS .... 96.50 jake Soe 95.50 

No. 1 & Sel. 53.25 59.75 59.25 63.00 
7 


136.00 


Pin. FAS .... 105. 4 


No. 1 & sel. 51.5 56.25 57.25 
Meee cveade 32.78 tee ee 
Sap GumM— 
Qtd. FAS .... 62.00 62.25 62.75 65.50 
No. 1 & sel. 47.75 48.50 49.25 49.25 
Pin. Bx. Bds. 
13-17” ... 66.50 af ao eee 
eee 53.75 57.50 61.25 
No. 1 & sel. 40.75 42.50 46.25 
Pere 26.75 26.25 F 
No. 2-B .... 24.00 aplets sae 
Sd. wormy. aia wien a 36.25 
TUPELO— 
Pin. PAS .... 46.76 50.75 45.75 
No. 1 & sel. 43.00 40.75 37.75 
WHITE Oak— 
Qtd. FAS .... 125.25 131.25 133.50 139.5 
No. 1 & sel. 69.50 74.00 Lie 6 88.50 
Pin. FAS .. 86.25 eoee 111.36 381.00 
No. 1 & sel. 54.00 59.50 87.00 90.25 
SS eae 43.25 ala pee <a 
No. 3 fig 29.50 ke 
No. 3 com.. 25.75 31.75 aceie eee 
Sd. Wormy. Boule anne a 55.75 
Rep OAK— 
Qtd. FAS .. +e 109.75 
No. 1 & sel. 65.25 or aaa 94.75 
Pin. FAS .. 69.25 88.00 94.25 aig aul 
No. 1 & sel. 49.50 57.50 58.00 64.00 
eS avixse Se 45.75 re aaa 
MIXED Oak— 
Sd. wormy... 35.00 ‘ant aaa 67.25 
PoPpLAaR— 


Pin. FAS .... 84.00 tues BRS Ter 
Saps & sel. 64.25 akusaite en 80.00 
No. 1 & sel. 47.2 25 


a a wiwebs 51.50 eee acon iil 55.25 
No. 2-A 36.00 37.50 38.25 38.75 
No; 2-B .... 28.75 30.00 29.00 27.00 
AsH— A 
Pe. cciksewes 88.25 85.00 100.25 99.50 
No. 1 & sel.. 50.50 57.50 65.25 66.25 
ME se¢ sehen 30.75 -eeo ewe 35.50 
ne BLeccasss 22.00 
Sort MAPLE— 
 * ar 38.00 
“ae. 
i!) eee 45.75 xan ee 60.75 
Hickxory— 
Cf) Ere ere aes ete ia 73.50 


No. 1 & sel.. oS iis kes aes 49.50 
Sort ELM— 


PAS .ccccces csee rt 65.75 67.50 
No. 1 & sel.. 46.50 nets 50.75 52.00 
NO. 2 nccccsce 22 0% eee 28.75 30.25 


CoTTON WooD— 


Bx hbds, 13-17” 74.25 

Bx bds, 9-12” 63.75 

FAS 13” & wdr. 70.00 

Pa. ¢2seeeee 53.00 

No. 1 & sel 39.00 a aie ee 

ee weer rye 32.00 lola ane 
CHESTNUT— 

Pin. sd. 

wormy .... 39.00 

WILLOw— 

he 70.50 patie wens ‘hee 

No. 1 & sel.. 50.50 54.00 _— *i 
AS ee 67.75 wees 77.50 hy .25 

No. sel.. 45.50 nee ye 

“ae * see eea 28.50 31.25 30.00 35. 50 





- bet wr ee 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
f. 0. b. Wausau, Wis.: 


AsH— 

FAS Sel. No. 1 No. 2 No. 3 
4/4 . 8 G88 & Ghee o Shee 6 eeee 8 32 
5/4 ee 5. 40.00 21.00 
6/4 .-. 110. 00 35:00 65:00 40.00 21.00 
8/4... 115.00 100.00 75.00 45.00 22.00 
BasswooD— 
4/4 75.00 65.00 48.00 32.00 23.00 
5/4 77.00 67.00 50.00 34.00 24.00 
6/4 80.00 70.00 53.00 35.00 24.00 
8/4... 82.00 72.00 68.00 35.00 24.00 
10/4 .-- 90.00 80.00 65.00 45.00 eeoe 
12/4 .-- 100.00 90.00 75.00 55.00 oe 


Key stock, 4/4, Avs: 


5/4, $80 or on grade; 
FAS, $90; No. 1, $70 


ix4-inch No. 1 face clr. & btr., $65; 1x5- 
inch, $76. 
BircH— 

4/4... 86.00 66.00 44.00 28.00 20.00 
6/4... 91.00 71.00 62.00 34.00 20.00 
6/4... 96.00 76.00 68.00 36.00 20.00 
8/4... 101.00 81.00 70.00 44.00 21.00 
10/4... 110.00 100.00 90.00 60.00 on 
12/4 ... 115.00 105.00 95.00 60.00 oes 
3/4... 80.00 65.0 40.00 25.00 eee 
5/8 ... 75.00 60.00 35.00 25.00 cove 


For 10-inch & wdr., add $30; 8-inch & wadr., 
add $15; for 65-inch & wdr., 8-foot & lgr., add 
$2. 

Price of 4 & 6-foot lengths, $28. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x6-inch, two face 
oo, g20: one and two face clear, $70; run of 
pile, 


For sel. 


Sort ELM— 
4/4... 65.00 55.00 45.00 26.00 22.00 
S/4 ocr TOE 60.00 48.00 28.00 23.00 
6/4... 80.00 70.00 58.00 28.00 23.00 
1 ee 75.00 63.00 35.00 23.00 
1 oo ee 85.00 70.00 40.00 640s 
12/4 . 100.00 90.00 75.00 45.00 . 
Rock ELM— 
4/4... 70.00 ones 45.00 25.00 19.00 
5/4... 75.00 se pehe 50.00 28.00 20.00 
6/4... 75.00 ae 50.00 28.00 20.00 
8/4 ... 80.00 one 60.00 385.00 %25.00 
10/4 ... 95.00 eons 75.00 60.00 ee 
12/4 ... 105.00 owas 85.00 65.00 30.00 
*Bridge plank. 
Sorr MAPLE— 
4/4 62.00 52.00 42.00 25.00 19.00 
5/4 70.00 60.00 60.00 33.00 20.00 
6/4 80.00 70.00 £8.00 20.00 20.00 
8/4 88.00 78.00 63.00 34.00 21.00 
Rep Oak— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 ... 105.00 85.00 70.00 42.00 19.00 
6/4 ... 110.00 90.00 75.00 45.00 19.00 
8/4... 115.00 95.06 80.00 50.00 21.00 
Harp Mapie RovuGH Fioorine Stockx— 
No.1 No.2 No.3A 
com. com. com. 
, pighamaiet - 0 00 oe. 00 $20.00 
EPS cncsesacevecesuceta Ge 3.00 23.0 
Harp MaPpLe— 
Sel. No. satel. 
FAS 6”"&wdr. 6”"&wdr. No. 3 
4/4 -$ 65.00 $ - ro $ rage $ s to $ 17.00 
5/4 ... 80.00 34. 19.00 
6/4 ... 88.00 68: 00 8500 34:00 19.00 
8/4 ... 95.00 75.00 63.00 34.00 21.00 
10/4 ... 110.00 90.00 75.00 465.00 30.00 
12/4 ... 118.00 98.00 83.00 50.00 30.00 
14/4 ... 185.00 125.00 110.00 60.00 3256.90 
16/4 ... 170.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 10-inch and 
wider, $30; 12-inch and wider, 0. 


Regular stock contains 50 pércent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 65/, 6/ 


and 8/4, 20 percent; 10/ to 16/4, 30 percent. 
BrecH— 
FAS Sel. = 1&Sel. No.2 No.3 
5/8 No. 2 com. & bett «+++ $83.00 $16.00 
| 55.00 $40. 00 "$3 5.00 25.00 19.00 
5/4 ... 60.00 60.00 40.00 30.00 22.00 
6 .es Te 60.00 60.00 35.00 22.00 
8/4 .... 80.00 tone 60.00 40.00 25.00 
Enp Drisp WHITE MaPLs— 
FAS and 
Ree 5s &2 Nos.1 & 2 
IRS rrr - CaaS $ 85.00 
i vihencenteoeesndsece TE 90.0 
Ek Kecupaneseeaausavede 120.00 95.0 
vs eaeSteeceeP Geese eeeee 130.00 106.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, July 16.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
Ppalachian “soft texture” hardwoods today: 


QUARTERED WHITE Cnn 


5/4&6/4 8/4 
i) ae $1386 p45 ones a $155@165 
Selects .... 115 115@120 


No. 1 com.... tt 4 i 1 90 90@ 95 
No. 2 com.... 45@ 50 64@ 59 55@ 60 
Sound wormy. 43 45 52 67 55 60 


No. 2 com.... 


PLAIN WHITE AND RED OA 
i saa aca gies sie @ 189 $110@ 120 $120@135 
Selects ..... - 7@ 75 85@ 90 
No. 1 com 58@ 63 68@ 73 73@ 78 
No. 2 com 43@ 48 50 55 59@ 65 


No. 8 com.... 22 24 23 25 24 27 
Sound wormy. 46 48 60@ 62 60 65 





Basswoop— 
) Rae $ 70@ 72 $ 70 75 $ 80@ 85 
No. 1 com.... 53@ 655 58 61 65@ 70 
No. 2 com 28@ 31 33@ 38 38@ 43 
CHESTNUT— 
. ar $ 90@ 95 $105@110 $115@120 
No. 1 com.... 55 60 60@ 65 65@ 70 
No. 3 com.. 20 21 21@ 22 21@ 22 
Sd. wormy and 

No. 2 com. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BrircH— 
. $100@110 $105@115 $110@1i20 
No. 1 common 

and sel. 65@ 70 70@ 75 70@ 75 

No. 2 com.... 33@ 35 38@ 40 40@ 42 
BErECH— 

rr $ 60@ 65 $ 65@ 70 $ 70@ 75 

No. 1 com.... 40@ 43 45@ 48 45@ 50 

No. 2 com.... 25@ 28 28@ 30 30@ 33 
PoPLAR— 

Panel & No. 1, 

13” & wider ne $150 $160 
We hexane ees 105 120 130 
Saps & Sel... 80 95 110 
. SS eae 60 65 70 
No. 2 A.. $ 38@ 41 44@ 46 46@ 48 
Ve & Tae - 26@ 28 28@ 30 30 

MAPLE— 
i. errr $ 70@ 75 $ 75@ 80 $ 83@ 88 
No. 1 common 

and sel. .. 46@ 51 58@ 63 62@ 68 

No. 2 com.... 34@ 36 0 38@ 40 


Prices obtained for southern hardwoods dur- 
ing the week ended July 10, reduced to an 
f. o. b. Cleveland basis, were as follows: 


4/4 5/4 6/4 8/4 
WHITE OAKk— : 


i eS See 108.75 130.00 135.50 146.50 


80.50 78.25 90.25 


n 


a | 


waa 


110.00 


_ 
Be 

n 

fe) 

2) 

on 
~1 
on 
ao 


MIXED Oak— 

Sd. wormy ... 53.50 
PoPpLAR— 

Pin. FAS..... 109.75 


62.50 ewan 70.25 


123.00 122.00 125.00 


No. 1 & sel. 


& sel. 


oa | 


ao 
_ 
> 
> 
nw 
ow 
boro 


Z 

° 

— 

& 

a 

2. 
tho! 


CHESTNUT— 
Pin. PAS .... 
No. 1 & sel. 
No. 2. 
FAS wormy 
Sd. wormy. 


*_*? OC 


» 100.00 
61.00 


IS 


109.75 1 


* BO00 «WOK 
oo 


. ar 


709 1 00 
oo 


we 
SRoms 


ona 
ou 





POPLAR BEVEL SIDING 


Louisville, Ky., July 16.—Poplar siding con- 
tinues in fair demand, with production run- 
ning about normal for the season. Rural 
business has not been quite as good as it was 
expected to be. Prices remain: 





PHILADELPHIA PRICES 


Philadelphia, Pa., July 16.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 
Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 
Mississippi 
Southern Northern and 


Florida Florida Georgia 
SE” Secs tu ccees $40.00 $44.50 $55.00 
CT | ne wae.s:aers 39.00 42.50 51.00 
ET ec cackale's wae 40.00 44.50 61.00 
=" Pear 50.00 52.50 56.00 
5&10x10” 48.00 49.50 54.00 
rr 60.00 64.00 64.00 
| ae 56.00 61.00 62.00 
DE. 20seeea'oa Pap ie 67.50 71.00 
OE eee 64.50 69.00 
rr re wee one 83.00 
GREGEEEE 4sé+0%2s% ° 77.00 


Lenghts 22 to 24 feet, add $2, 


ge 2 feet additional, add $1.00 to 32-foot 
price. 
Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 


B&btr, ht. rift.. $84.00 No. 1 sap flat. .$42.00 
B&btr, sap rift. 69.00 No. 2 sap flat.. 28.00 
B&btr. flat .... 49.00 No. 3 sap flat.. 18.00 


Air Dried No. 2 Common Roofers 
1x6” %x5% ...$28.00 1x10” %x 9%..$29.50 
1x8” %x7% ... 29.00 1x12” %x11%.. 30.00 
Shortleaf Dimension, oe 3 %-inch Scant, 


10- to 
ee > 5 aeawe 0. MM rae $30.50 
DU” b eK ib bodes | The =p 31.50 

Se” #s400snews 9.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
19x3%" rift ..... -- -$67.00 $62.00 pigite 
Wee NS “ss cones 46.00 40.00 $28.00 
Kiln Dried North Carolina Roofers 

1x6”, %x5% ...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7 --- 32.00 1x12”, %x11%.. 33.50 

2-inch thick, $1 more, 

Red Cedar Bevel Siding 
ae 6, Gene isd ccs SH ePdUEGNewenes been $40.00 
rp wes ae Sb bk lceebeis kieeak oe - 56.00 
eee 6 OE so bcbsbe veer eave eieeeibaks 65.00 
Maple Flooring f.0.b. Philadelphia 
#8x2% ae EY 
MFMA First grade .......... $82.75 88.25 
MFEMA Second grade ........ - 70.75 74.25 
MFMA Third grade .......... 50.75 54.25 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
iS ewe aan $ 67.50 $57.50 $44.25 $38.25 
SS 2S 77.50 62.50 42.25 38.25 
9 a eee 72.50 62.50 42.25 38.25 
os iis a oat 82.50 72.50 42.25 38.25 
trai 5 7.50 87.50 46.25 39.25 
Se G8. UB. 2.2 102.50 92. nm 51.25 43.25 
Lath, 4-foot No, 1 
eee $6.50 c.i. f—-$6. 75 delivered 
pO ee 4.90 c.i.f.— 5.50 delivered 
Redwood Siding 

ee errr erry Tree $34.25 
eS Gee BGs ng ced dec svccweeineseed 48.75 
Tee GEN TOG + conch rs o6 60.6.03-086n50 56.75 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended July 7, as reported by the 


Oak Flooring Manufacturers’ Association: 
Br 214%” }gx114” —_ %x1%” 


Ist qtd wht. + oe 49 

lst qtd. red. 79.33 $73. 00 $48.56 
2nd qtd wr. 62.84 68.0 samen 47.06 
Ist pln wht... 70.79 61.04 $58.31 42.06 
Ist pln red.... 66.86 59.60 53.92 45.89 
2nd pln wht... 60.89 52.05 40.70 35.28 
2nd pln red... 59.41 50.38 38.91 36.32 
=. >a 40.31 35.22 30.29 28.91 
gL 17.29 16.60 11.00 mh 


%ex2” Wxlh” fex2” Fexl he” 
Ist qtd wht....$ 73.50 wees ets's : 


Ist qtd red.... 70.50 ae otk ae 
2nd qtd wr... 65.10 $62.17 $55.00 mee 
Ist pln wht.... 63.94 62.29 65.77 $59.77 
1st pln red.... 58.50 55.58 ates 55.590 
2nd pin wht.... 54.50 52.02 53.61 40.50 
2nd pln red.... 47.56 50.00 49.85 ery 
SPE WHE oc cccee. 36.50 35.70 35.75 ° 
WOU, na 3 + bikes 8.50 a ‘ 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. b. 
cars se mill basis, during the week ended 





No.1 No. 2 

FAS Select com. com, 

OS ERE Te $50 $40 #39 $24 
OS ee ae 50 38 22 
GG «vesvsdtecenes 50 35 34 20 





Jul 
& MFMA MFMA MFMA 
Maple— First Second Third 
Se” Serskened sea ends $74.86 $62.72 $44.70 


| 
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‘We help 
DEALERS 
gl) Andersen 


We aim to make it easy 
and profitable for dealers 
to sell Andersen Frames. 
The four chief means to 
this end are: 

(1) Superiority of prod- 
uct; 

(2) National advertis- 
ing; 

(3) Quick delivery 
through jobbers; 

(4) Selling and adver- 
tising helps for 
dealers. 

To learn more about the 
Andersen sales plan and deal- 


er helps, please fill out and 
send the coupon below. 
































ANDERSEN LUMBER COMPANY, Box Number 1107, Bayport, Minnesota. 
Without cost or obligation to me please fill my requests as checked in squares below: 





©) Have your representative call. 0 I handle Andersen Frames. 
{) Send portfolio of sales plan and C1) I do not handle Andersen Frames. 
selling aids. 
Divi shnesdeceweesdden cahenama wees DP krinn dns tieeseebeaseee eke ae on 
Street doi Xo: de dicate, sneteoneentn a eereriemaentne tis ct cccthtonntnwneeandees 
chases —_ ho 


























All a aieei Diffe rerice 


in the World 


The air dried Spruce in Babcock 
Spruce Ladders makes a difference in 
safety. Air drying makes the Spruce 





stronger and tougher. Hence, air dry- 
ing means easier selling and more sales. 











Po 


Don’t judge the selling power of Bab- 
cock Spruce Ladders by other ladders. 








There’s only one line of Babcock Spruce 
Ladders. 
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| Write for the BABCOCK Catalog. 





The W.W. BABCOCK CO. 
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WEST VIRGINIA WOODS 


Philadelphia, Pa., July 16.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4,°$100@105; 5/ and 6/4, $116 
120; 8/4, $125; 10/ ot by 12 /4, $135@ et ent 
mon, 4/4, $62; 5/ and 6/4, $76. aye, $85 


Chestnut: FAS, 4/4, $88@90; 5/ pur 6/4, 
$110@115. Common, 4/4, $55@57; 5/ and 6/4, 
$65@68. Sound wormy, 4/4, $38 @40. No, 2, 
4/4, $28@30. 

Poplar: FAS, 4/4, $115@120; Af and 6 
$130. Clear saps, 4-inch fi00 up: 4/4, $85, i 
and 6/4, tee fate 8/4, $100@ 110. Comtivon 
4/4, $62@65; 5/ and 6/4, $70@75; 8/4, $78 

No. 2—A common, 4/4, $45; 5/ ‘and 6/4, 
8/4, $51@54. No. 2—B aeenee. 4/4, 330; 
5/ and 6/4, $32@33; 8/4, $34@36 


Rec Oak: FAS, 4/4, $105@110: 5/ and fit. 

ry 120; 8/4, $120 @ 125. Common and sele 
60962 50; 5/ and 6/4, $65 @67.50; “f4. $76 

76. 2 common, if. $45 @47. 50; / and 
6/4, $47@50; 8/4, $50@55 

White Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$125@130; 8/4, $130@140. Common and select, 
4/4, $70@75; 5/ and 6/4, 35 98°: 8 > $80 
No. 2 common, ffs $5 0@53; / an 6/4, $ Eo 
58: 8/4, $60@63 


BLACK WALNUT 


Cincinnati, Ohio, July 9.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 


me 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 
No. 4/4, $92.50@95; 5/4, $105; 6/4, $115; 


8/4, $13 
No. 2, "WA $45; 5&6/4, $50; 8/4, $55. 








For Editorial Review of Current Market 
Conditions See Page 33 


EASTERN SPRUCE 


BOSTON, MASS., July 17.—Demand for 
eastern spruce frames is as quiet as it often 
is in the first half of July. The base quota- 
tion remains at $42, but the planing is often 
thrown in without extra charge. Random also 
is quiet and the tone of quotations is hardly 
so firm. The supply of dry boards is too 
limited to permit any weakening of prices. 
Some rush orders for lath are being booked. 
The 1%-inch are $7.50, and 1%-inch are 


$6.75@7. 
NORTHERN PINE 


BUFFALO, N. Y., July 17.—Demand for 
northern pine is not brisk at wholesale yards, 
but stocks have been a good deal curtailed 
both here and at the mills, so that prices are 
maintaining a rather steady position. Demand 
for good lumber is not very active, since in- 
dustrial plants as a rule are slowing up thls 
month. Low grade stock continues to show 
a firm tone. 


MINNEAPOLIS, MINN., July 17.—Increased 
building in this section has given sales of 
northern pine 3 good boost. Industrial busi- 
ness is brisk. Mills are active, with sales 


prices firm. 
HARDWOODS 


CHICAGO, July 18.—The demand for hard- 
woods holds up and the market is described 
as in good condition, with prospects good. 
Production is curtailed, both in the North 
and South, and stocks are short. Gum is 
looking better than recently. Oak flooring 
stock moves well. Thick maple sells quite 
readily, and there is little flooring maple 
available. 


BUFFALO, N. Y., July 17.—Hardwood de- 
mand holds about steady. Many industrial 
plants are operating at a rather slow rate 
because of the summer season. The more 
favorable weather at the mills has enabled 
them to add to their stocks to quite an extent, 
so that supplies offered in most woods are 
ample, 


ST. LOUIS, MO., July 16.—Flooring con- 
cerns and planing mills are showing the most 
buying activity. Prices are generally firm, 
except on flooring oak, which has been rising 
steadily. Planing mills are interested chiefly 
in inch FAS sap gum, plain red gum, plain 
white oak and plain red oak. Orders trom 
automobile body concerns are not as heavy as 
in the spring. The furniture trade is still 
holding off, but local observers look for ac- 
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tion very shortly after the various shows are 
over. 


MINNEAPOLIS, MINN., July 17—Prices of 
northern hardwoods are not entirely satis- 
factory as a whole. Millwork people are doing 
a fair amount of business. Factory demand 
is rather weak, but auto body makers are 
using considerable thick stock. 


CINCINNATI, OHIO, July 17.—Curtailment 
of production of southern hardwoods is hav- 
ing its effect on the market. Prices of all 
grades are hardening, and neither mills nor 
wholesalers are booking business under list 
quotations, and in some cases are obtaining 
premiums. Prospects are good for active 
business in late July, August and September. 
Present buying. is hand to mouth, 


FIR, SPRUCE, CEDAR 


CHICAGO, July 18.—Demand remains in 
good volume and the fir market is in a strong 
position. ‘No price advances have been noted 
during the last week, but distributers say 
that some of the scarcer items show a dis-. 
tinct upward tendency. Popular items of 
dimension are in especially low supply. 


BALTIMORE, M., July 16.—Fir quotations 
still holding their advances, and requirements 
are on the whole well maintained. Volume is 
not satisfactory, but only immediate wants 
are provided for. 


NEW YORK, July 16.—Retail yards are en- 
joying a good run of business in fir, especialy 
the suburban yards in Westchester and Long 
Island, where large building operations are 
being pushed to completion. Fir stocks in the 
hands of distributers are large and well as- 
sorted. Cargoes are being handled expedi- 
tiously and in every way the market is in 
good condition. 


KANSAS CITY, MO., July 17.—Country 
yards continue to place a good volume of 
orders for fir and are showing more interest 
in flooring and finish. City yards are doing 
some buying, but not in the usual volume, 
Prices are firm. ¢ 


CYPRESS 


CHICAGO, July 18.—Distributers' report 
that they are getting more calls for Nos. 1 
and 2 common grades, with 6- and 12-inch 
scarce. Box and No. 3 common have strength- 
ened in price on account of a good demand 
and low mill stocks. Demand is better than 
it has been for some time, and stocks taken 
as a whole are only fair. 


ST. LOUIS, MO., July 16.—Demand for yel- 
low cypress is fair, with the largest volume 
of orders from coffin concerns, which are in- 
terested in No. 1. There also is some busi- 
ness in mixed cars of selects and FAS grades 
for the yard trade; No. 2 cypress for glass 
and box concerns, and shop and selects for 
planing mills. There is no change in the list. 
Trade in red cypress is seasonably quiet, with 
users not showing much inclination to buy. 


NEW ORLEANS, LA., July 16.—Volume of 
cypress sales during the last week continued 
without noticeable change, the market remain- 
ing firm. Trading is inclined to be dull, but 
the general tone of the market is considered 
satisfactory. 


HEMLOCK 


BOSTON, MASS., July 17.—Demand for 
northern and eastern hemlock is quiet, but 
prices are sustained by the light offerings. 
Eastern clipped boards are very firm at $33. 
Northern clipped boards at $32@33. Random 
boards may still be had for $30@31. The 
market is well supplied with western hemlock, 
Prices for the Coast lumber are fairly strong. 
As much as $5.75 c.i.f. is now being quote 
for 154-inch western hemlock lath with some 
measure of success. 


NEW YORK, July 16.—Hemlock is moving 
just about as it has been doing all summer, 
with western lumber enjoying much better 
demand than eastern, although the market 
can not be called active. Timbers are selling 


well, 
WESTERN PINES 


CHICAGO, July 18.—The western pines oc- 
cupy a good market position. Both the re- 
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New York, 350 Madison Ave. 





COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


MEMPHIS, TENN. 

_ BRANCH OFFICES: 
New Orleans, Hibernia Bank Bldg. | Chicago, 612 North Michigan Ave. 
Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 

















Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 





& 





Quality 


from Quality Timber 
Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN 
HARDWOODS 











tail and shop demand is rated as fairly good, 
with some items, especially in common, scarce, 
Prices are firmly held. 


SAN FRANCISCO, CALIF., July 15.—There 
is a sustained demand for pines. That for 
upper grades and box lumber has increased. 
Commons are holding their own. Australia 
trade is looking up. Western and rail busi- 
ness are slightly below the average for the 
month. Local retailers report business im- 
proved but not yet normal. 


BUFFALO, N. Y., July 17.—A little better 
tone prevails in the market for the western 
pines. Buying has been improving lately. It 
is difficult to get shop lumber and better 
California white and sugar pine. Wholesalers 
say it is about as hard to get the shipments 
as it is the orders. Prices are firm, but not 
much advance has lately taken place. In 
Pondosa pine some mills are not in position 
to ship over 5,000 feet of 12-inch No. 2 com- 
mon in a carload, and 10-inch is also scarce. 


NEW YORK, July 16.—An advance of $5 in 
Idaho selects, announced for the first time to 
the trade on Saturday, is accompanied by an- 
nouncement from the mills that such stocks 
are scarce and no sales will be made below 
the new lists. All Idaho and Pondosa items 
are holding very firm, with an upward ten- 
dency. 


KANSAS CITY, MO., July 17.—The demand 
for western pines holds up strongly and 
prices are advancing, No. 2 shop being espe- 
cially strong. Thick stock is in demand by 
industrial consumers. Demand from city 
yards is slack. 


REDWOOD 


SAN FRANCISCO, CALIF., July 15.—The 
redwood demand has been keeping up to the 
average since the first of the year, and stocks 
at mills are only slowly reaching normal. 
Southern California and foreign business both 
are looking up, with eastern demand sustained. 
Prices are steady. Local retailers report busi- 
ness improved. 
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SOUTHERN PINE 


CHICAGO, July 18.—Though demand in 
this territory can hardly be called voluminous, 
yet it has been steady and on the whole sat- 
isfying. Desirable items, particularly in di- 
mension, are scarce, and it is often hard to 


place mixed orders on account of broken 
stocks. Prices are strong. Boards, shiplap 
and similar items remain in fair supply. 


Prospects look very good. 


ST. LOUIS, MO., July 16.—Country dealers 
are buying a fair volume of mixed cars con- 
taining general yard stock, but city yards are 
not doing very much, with the exception of 
those in St. Louis. Industrial trade is fair 
to good. Mill stocks are not accumulating, as 
production is about equal to consumption. 
There were no important price changes. 

KANSAS, CITY, MO., July 
somewhat better demand for 
than there was last week. 


17.—There is a 
southern pine 
The southwestern 


market has expanded and more orders are 
coming from the east side. Export and in- 


dustrial buyers are placing a good volume of 
orders. Prices are tending upward. . 


CINCINNATI, OHIO, July 17.—Southern 
pine prices are firmly held. There is good in- 
quiry, but some difficulty in closing contracts, 
as mills are unwilling to sell large bills on 
present price basis. Some dimension items 
are reported scarce, especially 2x10-inch and 
wider. Local wholesale stocks of most build- 
ing stocks are ample, but there is interest 
shown in securing large lots of flooring. 


NEW ORLEANS, LA., July 16.—Special 
bills for larger construction jobs featured the 
local southern pine market. Increased volume 
is expected during the next few weeks because 
of projects calling for substantial quantities. 





BOSTON, MASS., July 17.—Trade in south- 
ern pine is seasonably quiet. Some sellers are 
pushing especially hard for flooring orders 
and will concede a little. Bids of more than 
$73 for B&better rift longleaf flooring, or $6% 


for the shortleaf, are not very easily secured, 


Business in partition is quiet at steady prices. 
Roofers are in moderate request at unchanged 
prices, 


SHINGLES AND LASH 


CHICAGO, July 18.—While demand for red 
cedar shingles is spotty in this territory, 
they are strong. Mills report demand ahead 
of production and stocks low, with the re- 
sult that prices have advanced. Clears this 
week sell at $4.36, Chicago base; stars at 
$3.74; XXXXX at $5.21. Lath demand is only 
fair, but not a great deal is offered. Balsam 
lath sell at $8; mixed pine at $7.35 to $7.50; 
California white pine at $7.50 and Idaho white 
pine at $7.75. 


NEW YORK, July 16.—Eastern spruce lath 
are in good demand, and the turnover con- 
tinues to keep pace with arrivals by rail and 
cargo. Prices have not altered in a month 
or more. Few wholesalers have large stocks 
on hand, West Coast shingles are plentiful 
and prices are firm. Yards are not well 
stocked, perhaps because the retailer can sup- 
ply his needs without difficulty on the shortest 
notice, 


KANSAS CITY, MO., July 17.—Clears now 
are being quoted here at $2.90, and stars ure 
selling at $2.35 to $2.40. The advance in 
prices is beginning to create a strong demand 
for stars. Lath demand its picking up a little. 
There also is a better demand for cedar siding, 
prices of which are tending upward. 


CLAPBOARDS 


BOSTON, MASS., July 17.—Clapboards are 
moving in moderate volume at steady to firm 


prices. Retailers’ orders are generally for 
rather small assortments for early require- 
ments. Eastern spruce and native white pine 


clapboards are very scarce and firm. Plenty 
of clapboards. from the West Coast are offered 
to take care of market requirements. Quota- 
tions on Coast clapboards have lately grown 
firmer, but are lower than native. 


BOXBOARDS 


BOSTON, MASS., July 17.—Boxboard busi- 
ness is about normal volume for July. Unsold 
stocks of dry box lumber in first hands are 
moderate and sellers generally are in a fairly 
confident mood, Round edge white pine box- 


- 


boards, inch, afe $27@30. 











Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 
75 cents a line for three consecutive weeks. 
90 cents a line for four consecutive weeks. 


words of ordinary length make one 


counts as two lines. 
No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Cou must 
be in this office not later than Wednes- 

- day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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OFFICE MANAGER 


For large northern hardwood mill office. 
long experience in lumber and accounting. 
married man, 

Address “E. 52," care American Lumberman. 





Requires 
Prefer 





WANTED 


By nationally known door manufacturer, a Drafts- 
man who understands interior woodwurk. Man 
with experience in detailing orders to factory pre- 
ferred. State age, experience, and salary. 

Address “KE. 55,” care American Lumberman. 





WANTED 
An experienced lumber salesman and office man 
for Chicago South Side retail yard, to call on con- 
tractors and industries, State experience and salary 
expected. 
Address “E. 62," care American Lumberman. 





WANTED 


First class Mahogany sawyer. Must be able to 

handle shot gun feed or twin engine, right or left 

hand. Inquire ICHABOD T. WILLIAMS & SONS, 
Carteret, N. J. 





WANTED 


Experienced Lumber Bookkeeper. 

Burrough Posting Machine. 

set of books. 
Address “E. 68,” 


Familiar with 
Able to handle heavy 


care American Lumberman. 





LARGE WHOLESALER WANTS 


Good office man. Yellow Pine wholesale, railroad 
and yard experience preferred. Good opportunity 
for right man. 


Address “‘D. 51,” care Amercan Lumberman. 





WANTED—BY LARGE MANUFACTURER AND 


wholesaler a huyer thoroughly acquainted with 
the East Coast and Inland Empire mills. Man 
with some knowledge of railroad trade be given 
preference. Only man of experience with good 
acquaintanceship of lumber mills will be given con- 
a Send photograph and reference if pos- 
sible. 
Address “C. 54,” care American Lumberman. 


WANTED ESTIMATOR DETAILER 


And biller on special millwork from plans and 
specifications, on schools, churches, residences, cab- 
inet work etc. Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y. 








WANTED 


Man to manage country yard. Hustler and thor- 
ough. Give references in first letter. State wages. 
Address “D. 57,” care American Lumberman. 





DO YOU WANT EMPLOYMENT? 
Write an advertisement; send it to the paper that 


reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 8S, Dearborn St., Chicago, II. 








WANTED 


Salesmen calling on consuming trade to sell Dimen. 
sion stock in Oak, Maple, Beech, Gum, Walnut ang 
Magnolia Squares on strictly commission basis, 
Correspondence invited. THE W. A. NOBLE LUM. 
BER CoO., 1206 First National Bank Bldg., Cin. 
cinnati, Ohio. 7 








SALESMAN WANTED 


To sell useful wood items to retail lumber dealers, 
Sure fire plan. Good side line, will average $75.00 
per week. 

Address “C, 70," care American Lumberman, 


TWO ENERGETIC SALESMEN 


Wanted by large wholesaler and manufacturer of 
southern pine, inland empire and west coast lum- 
ber. Indiana and West Michigan territories. Want 
only men of proven ability. Salary and bonus basis, 
State age, experience, references and salary ex- 
pected. 
Address ‘'S. 





119,” care American Lumberman. 





WANTED EXPERIENCED 


Lumber salesmen covering New York State and 
New England to sell Georgia Pine Roofers on a 
commission basis. 

Address ‘“‘R. 124," care American Lumberman. 





WANTED POSITION 


With large corporation, cruising or woods super- 


intendent 30 years’ experience cruising all kinds 
timber. Understand all details operating, best of 
references. 


Address “E,. 60," care American Lumberman. 





POSITION AS YARD MANAGER 


Or salesman for large retail yard wanted by lum- 
berman with twenty years’ lumber experience, Best 
of reference. 


Address “E. 61," care American Lumberman., 





WANTED 


Position as manager of lumber and coal yard, or 
office work, Three years experience as manager, 
two years as general yard and office man. Also 
teaching experience. Reasonable salary. 

Address “E. 64," care American Lumberman. 





WANTED POSITION AS YARD MANAGER 


Or assistant. Eight years’ experience in _ retail 
lumber and building material business. Thirty 
years of age and can furnish reference, Can ac- 


cept same at once anywhere, but prefer Wisconsin 
or about Chicago. 
Address “‘E, 65," care American Lumberman. 





WANTED POSITION AS SALESMAN 


By an experienced Lumberman thoroughly familiar 
with White Pine, Long Leaf Yellow Pine, Southern 
Hardwoods, and Cypress. Personally acquainted 
with all the best trade in eastern Pennsylvania, 
northern New Jersey and greater New York. Can 
give reference, 


Address “C, 67,"" care American Lumberman 





ACCOUNTANT AND OFFICE MANAGER 


University education, 38 years, married, with ex- 
tensive experience in all departments of manu- 
facturing and wholesale lumber business. Good 
recommendations. Desires a change. 

Address “D. 53,” care American Lumberman. 





POSITION WANTED 


As logging superintendent or cruising, in Southern 
States or tropical country, twenty years’ experi- 
ence. Best of references. 

Address “D. H.,” care American Lumberman. 


POSITION WANTED 


By an all-round lumberman, familiar with man- 
agement, estimating, listing material from plans 
and construction. Good references, 

Address “D. 62,’”" care American Lumberman. 








MACHINIST FAMILIAR WITH SAW MILL 


and locomotive repairs would consider steady em- 

ployment with reliable company; can take charge 

of small repair shop. 15 years’ experience. 
Address “C. 62," care American Lumberman. 





BOX FACTORY FOREMAN WANTS POSITION 


20 years’ experience. A-1 reference. 
Address ‘‘C. 64," care American Lumberman. 





MILL SUPT. 
15 years’ experience. Go anywhere. 
ences. 
Address “E 


Best of refer- 


69,"" care American Lumberman. 





WANTED—MANAGEMENT OF RETAIL YARD 


Retail Lumberman 14 years’ experience, both city 
and rural experience, 8 years city, wants good yard 
where there is a good volume of business, Good 
executive and organizer. 

care American Lumberman. 


Address “E, 53,” 














